























{ OFFICE APPLIANCES 
is a news and technical 
trade journal, serving 
the entire industry of of- 
fice equipment. It covers 
the manufacture and 
distribution of office 
machinery, officedevices, 
office furniture, office 
supplies and the entire 
range of commercial sta- 
tionery. Its comprehen- 
sive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual 
prestige. It serves a cli- 
entele composed of man- 
agers and agents for the 
various office machines, 
devices and supplies, 
commercial stationery 
dealers and many of the 
largest corporations in 
the United States. It 
also reaches some deal- 
ers in fifty-four other 
countries who deal in 
American office equip- 
ment. 

{| No person, firm or cor- 
poration, either directly 
or indirectly connected 
with the industry the 
journal represents, has 
any share in its owner- 
ship or voice in shaping 
its policy, which has in 
view at all times the best 
interests of the field it 
serves. It aims to dis- 
cuss all subjects fairly, 
and to furnish its read- 
ers reliable information 
concerning the progress 
and development of the 
office appliance industry. 
It will answer any ques- 
tions germane to its field 
to the best of its ability, 
and it asks its readers in 
all parts of the world to 
aid it with inquiries and 
suggestions, to which it 
will give prompt and 
earnest consideration. 
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all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for 
one year and $5.00 for 
two years. Remittances 
may be made by personal 
checks, drafts on New 
York or Chicago, Post- 
office or Express Money 
Orders, or in American 
Postage Stamps or cur- 
rency, if sent by regis- 
tered mail. 

§ CHANGE OF AD- 
DRESS. Subscribers may 
have their mailing ad- 
dresses changed as often 
as desired. In ordering 
such changes it is neces- 
sary that both old and 
new addresses ven. 
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of interest to this trade. 
Allaccepted manuscripts 
will be paid for at space 
rates. Unaccepted manu- 
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turned unless postage is 
enclosed by the sender. 
Correspondents should 
give their names and ad- 
dresses, which will be 
withheld from publica- 
tion if requested. 
{ADVERTISING RATES 
upon application — only 
articles of office equip- 
ment or directly related 
products eligible. 
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Moisteners Crown Ribbon & Carb. Co.. 79 
Argus Mfg. Co / 91 Inter-State Rib. & Carb. Co. 94 
Downey, The C. L., Co.... 97 varrmegg | — Co...... 58 
. , Mittag folger, Inc...... 45 
 ——S ‘Num. Mach Co 9° Neidich Process Co... 101 
Force. Wm. oe Cc on Pacific Carb. & Rib, Co 65 
Wes vo Rockwell-Barnes Co. .. 71 
Office heh and ee a rors, H. M., Co - 9 
Globe-Wernicke Co. : 67 U. 8S. Typwr. Rib, Mis. Co.. 93 
Oil, Office Machine Webster, F. S., eee 2 
Clarotype Co. ... <a. aa Rubber Bands 
Defiance Sales Corp . 2 Faber. A. W.. Ime...... 78 
Rockwell-Barnes Co. . . 71 Rubber Stamps 
Pads, Figuring (Ruled, Plain) Force, Wm. A., & Co... 95 
Boorum & Pease Co ve oe Meyer & Wenthe. ad 9S 
Paper Rubber Type Outfits 
Rockwell-Barnes Co. . ee Force, Wm. A., & Co.... 95 
Paper Clamps Safes 
Acco Products, Ine 81 Art Metal Construc. Co..42, 43 
Oakville-Amer. Pin Div.... 96 Berger Mfg. Co...... . 51 
Paper Clips General Fireproofing Co. 48 
Acco Products. Ine... 7 81 Globe-Wernicke Co. . 67 
Argus Mfe. Co 91 Macey Co., The...... nae Ve 
Art Wire & St: amping ‘Co 87 Metal Office Furn, Co..... 53 
Clip-On Corp : 79 Yawman and Erbe Mfg. Co. 55 
Graff. George B., Co i York Safe & Lock Co... 68 
Oakville-Amer, Pin Div..... 96 Sales and Order Books 
Rockwell-Barnes Co. ...... 71 Adams Brothers Co..... 94 
Paper Fastening Machines Scales 
Acme Staple Co .. 8&2 Hanson Scale Co.... 97 
Bump Paper Fastener Co... 93 Pelouze Mfg. Co.. 87 
Defiance Sales Corp....... 9 Stimpson Corp. ... — 
Eveready Mfg. Co. of Bos Triner Scale & Mfg. Co.. 93 
eer ere 95 Sealing Wax 
Hotchkiss Sales Co... 2222. SS Higgins, Chas. M., & Co... 8&4 
Neva-Clog Products, Ine... 84 Luther Ink & Stamp Pad Co. 96 
Parrot Speed Fastener Corp. 74 Seals, Notary and Corporation 
Paste Force, Wm. A., & C : 95 
(See Inks, Adhesives, etc.) Meyer and Wenthe.... 9 





THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. In the execution 
of its various commissions this bureau calls upon prac- 
tically every member of the staff. It answers by per- 
sonal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, prepares 
advertising copy, furnishes list of desirable agents and 
dealers in nearly every country, aids foreign dealers in 
securing U. S. A. lines, and in many other ways per- 
forms useful service, all without charge. Subscribe 

in every land have made, and are making, good use 
of this bureau; manufacturers in every section of the 
field have had evidence of the service. Subscribers’ 
requests for catalogues to bring their files up to date, 
or to replace the file in case of fire or other form of 
destruction, are broadcasted in a bulletin which is 

mailed frequently to leading manufacturers. 








Shelf Boxes 


Art Steel Co. neacctetec 83 
Diemer, John F.. Co.... » 
General Fire proofing Co.... 48 
Globe-Wernicke Co. ... i. or 
Shelving 
Art Metal Construc. Co..42, 43 
Art Steel Co.. ovvesewes, Oe 
Berger Mig. Co : . 61 
General Fireproofing Co . 48 
Globe-Wernicke Co. ....... 67 
Terrell's Equipment Co 53 


Yawman & Erbe Mfg. Co.. 55 


Sign Markers 


Force, Wm. A., & Co...... 95 
Fulton Specialty Co......, 95 
Stamp Pads 
Force, Wm. A., & Co...... 95 
Fulton Specialty Co.. +. a 
Internat'l Pad Corp. 76 
Luther Ink & Stamp P. ad Co, 96 
Meyer & Wenthe.. . ; 98 
Rockwell-Barnes Co. ...... 71 
Stands for Office Machines 
McLeod Furniture Co...... 68 


Sturgis Posture Chair Co... 95 
Toledo Metal Furniture Co.. 76 
Stationery, Embossed, Engraved 


American Embossing Co... 92 
Stencils 

Force, Wm. A., & Co...... 5 

Meyer & Wenthe. ae ita Oe 
Stenographers’ Note Books 

Rockwell-Barnes Co. . sea Wa 
Stools 


Sturgis Posture Chair Co... 95 
Toledo Metal Furniture Co.. 76 
Storage Cases 


Art Steel Co...... eseone. Oe 
Bankers Box Co... : —< 
Berger Mig. Co os" Ee 
Oxford Filing Supply ‘Co... 91 
Rockwell-Barnes Co, ... 71 


Store Fixtures and Equipmeat 


General Fireproof Co., The.. 48 

Metal Office Furn. Co..... 53 
Swinging Typewriter Stands 

Globe-Wernicke Co. ....... 67 
Tables 

Be ee Gs 6 ea hie ndece &3 

Berger Mfg. Co.... << & 

General Fire proofing Co. . 48 

Globe-Wernicke Co. ... Te 

McLeod Furniture Co..... 68 

Metal Office Furn, Co..... 53 

Steel Fixture Mfg. Co..... 72 
Tablets 

Rockwell-Barnes Co. ...... 71 
Telephone Accessories 

‘orce, Wm. A., & Co...... 95 

Thumb Tacks 

Graff. George B., Co...... 83 

Oakville-Amer. Pin Div.... 96 


Transfer Cases 
Art Metal Construc. Co..42, 43 


Art Steel Co., Inc. -. 83 
Aurora Metal Cabinet Co... 62 
FS rea 51 
Canton Art Metal Co...... s+ 
Columbia Steel Equip. Co.. 80 


General Fireproofing Co... 48 
Globe-Wernicke Co. 6 


aoe Ge, BBs oc accssces 64 
Metal Office Furn, Co...... 53 
Rockwell-Barnes Co 71 


Yawman and Erbe Mfg. ‘Co. 55 
Type, Typewriter 


Ames Supply Co...... ..101 

U. 8. Tw. Parts & Sup. Co. 76 
Typewriter Cleaning Material 

Clarotype CO. ..cccsesccees 97 


Martens Type Cleaner Co... 94 

Weonunter, Fs B., GOs cccoses 2 

toyee riter Cushion Keys 
\ 


inson Supply Co........ 91 
Peortess Hey OO......008-% 79 
Speed Key Mfg. Co....... 94 

Typewriter Cushion Knobs & Feet 
Ames Supply Co.......... 101 
Azora Rubber Co....... ° + 
Peerless Key Co.......... 79 

Typewriter Parts and Tools 
Ames Supply Co.......... Ol 


U. 8. Tw. Parts & Sup. Co.. 76 
Typewriters, Mfrs. of 
American Automatic 
writer Co. 
Corona Typewriter . 
Royal Typewriter Co... .46, 47 
Smith, L. C., & Corona Twe. 41 
Underwood, Elliott-Fisher 


0 hs bees oben Back Cover 

Varityper Incorporated ..., 57 
Typewriters —w yw 

eliable Tw. & A. M. Co... 95 


Visible Index Systems 


Art Metal Construc. Co..42, 43 
Globe-Wernicke Co, ....... 67 
oR ere ee 42 
Stationers Loose Leaf Co.. .102 


Yawman and Erbe Mfg. Co. 55 


Wardrobes 
Ase Bete Gi di sede ct acess 8&3 
Aurora Metal Cabinet Co... 62 
Berger Mfg. Co.... oe on 
General Fireproofing ‘Co... 48 
Globe-Wernicke Co. —~e6/ ee 
Waste Baskets 
American Can Co......... 70 
Art Steel Co...... ows eS an 
Berger Mfg. Co........... 51 
Metal Office Furn. Co..... 53 
Peerless Wire Goods Co.... 98 
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OFFICE APPLIANCES 


WANTS AND tOR SALE 


The rate for classified advertisements is eight cents a werd. 
Minimum charge, $1.60. 


SITUATIONS WANTED 


SALESMAN WITH TWENTY-FIVE YEARS’ EXPERIENCE selling furni 
ture for both office and home seeks new connection. Thoroughly familiar 
with furniture lines Excellent references from former employers who 
recently liquidated Principal experience has been in Kansas City and 
Chicago, but will go to any part of the country. Prefers connection with 
established dealer or branch store of manufacturer. Address H-91, care 
Office Appliances, Chicago 


AGGRESSIVE SALESMAN, single, age 28, five years’ experience with 
Horders in Chicago, seeks new opening in retail or allied fleld as sales- 
man, buyer, or manager. Thorough knowledge of buying, selling, modern 
merchandising, advertising, training sales force. University training, per- 
sonality. Will consider proposition with progressive dealer any part of 
country. Address Mr. Best, 1345 Neil, Columbus, Ohio 


STATIONERY STORE MANAGER having excellent record with one of the 
country’s leading retail establishments desires to return to the retail fleld 
after a year’s absence. A good personal salesman and successful manager 
of others. Total stationery and office furniture experience nearly twenty 
years. Thoroughly familiar with every department of the business. Pre- 
fers to manage store or department for dealer who can use new, up-to-date 
merchandising ideas. First class references from previous employers and 
from well known manufacturers whose lines were handled. Address H-97, 
care Office Appliances, Chicago 


SALESMAN WHOSE EXPERIENCE INCLUDES selling for two outstand 
ing stationery dealers and selling to the trade for a filling equipment manu 
facturer seeks an opportunity to sell to dealers for manufacturer of any 
article or articles of merit for office use. Excellent references show sales 
ability Acquainted particularly in the middle west and south, but will! 
consider any territory which might be available. Address H-98, care Office 
Appliances, Chicago 


A TYPEWRITER MAN of many years’ experience in both selling and 
repairing all makes of machines, desires a connection with a dealer, in 
city or territory of size, to prove results. Within 150 or 200 miles of 
Chicago. Address H-93, care Office Appliances, Chicago 


EXPERIENCED SALESMAN, formerly sales manager for well known 
Stationery manufacturer, prefers to limit activities now to Detroit and 
surrounding territory, including perhaps Michigan, northern Indiana and 
Ohio, or if proposition merits closer application, will confine efforts to 
the city of Detroit and vicinity. Well acquainted with all the dealers 
Will cover territory thoroughly by car. Can enter into new connection on 
short notice. Address H-94, care Office Appliances, Chicago 


AM OPEN FOR POSITION as manager of loose leaf department. Sixteen 
years factory experience with the largest manufacturer in the game, in 
cluding both accounting and selling experience. Correspondence invited 
Address H-95, care Office Appliances, Chicago 


SALESMEN WANTED 


HARD WORK by intelligent men will build up a sound and worthwhile 
business in an entirely new and different type of filing equipment which 
has recently been developed. The device is known as Wheeldex and is 
essentially an aluminum wheel rotatably mounted in an upright position 
The cards are filed about the circumference of the wheel. Wheeldex is 
demonstrably faster and more compact than any other visible card file on 
the market and undersells them all. Although on the market only a few 
months Wheeldex is already used by a number of organizations, a few 
of which are outstanding nationally known concerns. Only those able to 
furnish first class references and work on a straight commission of 25% 
need answer. This is absolutely a first class business opportunity. The 
product is new and different—the principle of the device is basically sound 

the fleld is virgin and you may have exclusive territory. Scholfield 
Service, Inc. (Manufacturers of Wheeldex), 122 East 42nd Street, New 
York, N. Y 


WE ARE DESIROUS of making a connection with one or two capable 
salesmen seliing kindred lines to our line of commercial pencils to the 
commercial stationer and jobbing trade. Tell us of your experience, terri 
tory covered and present connections. Ozark Pencil Co., St. Louis, Mo 
SALESMEN WANTED to carry our line of changeable letter desk name 
plates and bulletin boards (both cork and changeable letter kind) All 
territories open. Write for illustrated catalog showing stock sizes, prices, 
etc. The Acme Changeable Sign Co., Dept. 0, 214 East 37th St., New 
York 


SALESMEN WANTED to sell new $4.00 office appliances as a side line 
direct to consumers Liberal commissions Exclusive territory open for 
men proving ability Give references and other lines carried. Address 
W-89, care Office Appliances, Chicago 


DISTRICT MANAGERS and salesmen experienced in the visible index 
field to sell ‘‘Visblex,"’ a visible loose leaf equipment. Exceptional oppor 
tunity for experienced men with an old established company. Henry 
Conolly Company, Rochester, N. Y 


SALESMEN For post card size stencil duplicator. Attractive commis 
sion to representatives, protected territory. Excellent side line proposi 
tion for office supply and appliance salesmen. Keller Manufacturing Co 
Pasadena, California 


REPRESENTATIVES AVAILABLE 


LINES WANTED for Chicago and surrounding Middle West territory 
Salesman working Middle West for non-competing manufacturers is in a 
position to take on two or three additional lines of merit to be sold to 
dealers. Plans to open a downtown office in Chicago, carry stock and ship 
to Middle West points from Chicago warehouse. Can show record of excel- 
lent results. Will employ additional salesmen as opportunity is presented 
by additional lines so as to work the entire territory as closely and inten- 
sively as possible. Because of early training in leading stationery store 
is thoroughly familiar with stationery lines, office specialties and office 
furniture. Manufacturers of lines now carried know of this advertisement 
Address H-90, care Office Appliances, Chicago 


SALESMAN TRAVELING Middle West representing manufacturer of desk 
pads and accessories seeks an additional line to sell to dealers. Head- 
quarters in Chicago. Travels north to Minneapolis and south to St. Louis 
Will be glad to consider any non-competitive line which offers sales possi 
bilities. F. A. Kratovil, 2218 S. Gunderson Ave., Berwyn, Ill 


GOVERNMENT SALES REPRESENTATIVE—Desires accounts with firms 
that have contracts with the GENERAL SUPPLY COMMITTEE for present 
fiscal year. Will also supervise bids for firms bidding on OPEN MARKET 
and DEFINITE QUANTITY proposals. Correspondence Solicited. O. H 
Tracy, 4831—16th St., N. W., Washington, D. C 


NATIONAL DISTRIBUTOR of office specialty is looking for additional 
items that will fit in with his line. Has established offices in larger cities, 
with large sales force selling from office to office. Include full particu- 
lars first letter. Address H-92, care Office Appliances, Chicago 





SALESMAN WHO HAS BEEN SELLING general stationery lines in Chi- 
cago, calling on large users, seeks contact with manufacturer direct. Has 
been buying from jobber and has specialized on ribbons and carbons 
Seeks ribbon and carbon line direct or some other line of wide user 
appeal. Address H-96, care Office Appliances, Chicago 





REPRESENTATIVES WANTED 


REPRESENTATION WANTED in Chicago, Detroit, Cincinnati, St. Louis 
and smaller cities for an office specialty of proven merit. Consideration 
will be given either to individuals offering desirable references, or to firms 
now selling articles or machines direct to offices, etc. Address W-87, care 
Office Appliances, Chicago 


A LARGE MANUFACTURER of complete lines of Fire-proof safes, Bur- 
glar-proof Chests and Vault Doors desires several experienced direct sales 
representatives who are now covering local territory selling office equip- 
ment and are familiar with safes. These men will find this a most at- 
tractive and profitable commission proposition. Address W-88, care Office 
Appliances, Chicago 


MANUFACTURER OF NEW AND UNUSUAL LINE of calendars having 
exclusive features would like to hear from salesmen calling upon the 
stationers. Nothing else like it is on the market nor ever has been. An 
excellent opportunity for good salesmen carrying lines on commission 
Be sure to mention territory covered. Address W-86, care Office Ap- 
pliances, Chicago 


FOR SALE AND WANTED TO BUY 


Ediphones, 
Hanover 


ADDRESSING MACHINES, Comptometers, Dictaphones, 
Kardex cabinets, Mimeographs, Multigraphs, bought and sold 
Office Equipment Co., 80 Greenwich St., New York City 

THE RECEIVER for a stationery house in Denver, Colo., has on hand 
$3,000 worth of C. E. Sheppard loose leaf equipment which is offered for 
sale at a heavy discount. Most of this stock is still in its original pack- 
ages Firms interested should address correspondence to R. G. Beaty, 
1120 Fox street, Denver, Colo 


ALL MODELS ELLIOTT FISHER Billing and Bookkeeping machines 
Typewriters, Adding Machines and Other Office Equipment Bought and 
Sold. Chicago Office Appliance Co., 533 So. Dearborn St., Chicago. 

WANTED—Underwood Fanfold Billers and Mimeographs. Will pay cash 
Send model, style, price wanted and complete details. Address W-91, 
care Office Appliances, Chicago 


ELLIOTT-FISHER billing and bookkeeping machines bought and sold 
Maloney, Gilmore Co., 508 S. Dearborn, Chicago 


1200 IVI PANELS, 24 inch size for six inch card, cost $5.95 each; lots 
of 100, $.50 each—-2 duplex Acme 12 drawer 3x5 cabinets 0. G., $50.00 
each. Hanover Office Equipment Co., Inc., 80 Greenwich St., New York 
City 


ELLIOTT-FISHER machines bought, sold and rebuilt. Teeter-Warsh Co., 
Plankinton Arcade, Milwaukee, Wis 


WANTED Underwood Bookkeeping Machines, 4/14 serials over 20,000, 
also good Dictaphones and Ediphones. Adding Machine Sales & Service 
Co., 1004 Superior Ave., Cleveland, O 








200 ELLIOTT ADDRESSING MACHINE Pilate Cabinets, steel, used, 35 
and 42 drawer capacity, good condition. Sacrifice $10.00 each. Address 
W-90, care Office Appliances, Chicago 





MULTIGRAPH RIBBONS RE-MANUFACTURED. Guaranteed work, quick 
service. Send us your old ribbons to day. Also 144 yard reel typewriter 
ribbon fabric, of any inking, a specialty. Lewis Co., 95la N. 4th street, 
Milwaukee, Wis 


AUGUST, 1932 








PATENTS 





Copies of patents shown here can be ob- 

tained from the Commissioner of Patents, 

Washington, D. C., for ten cents each in 

cash postofice money orders or certified 

check. Stamps and personal checks not 
accepted. 


No. 1,863,616. Combination pencil pointer and ref- 
use receptacle; patented June 2!, 1932. by onset 
Bosch, Jr., San Francisco, Calif. Serial No. 464,744. 


No. 1,864,540. Type pouting machine; patented June 
28, 1932, by Wittiam elmond, West Hartford, 
Conn. (assignor to Underwood Elliott Fisher Com- 
pany, New York, N. Y., a corporation of Delaware). 
Serial No. 383,684. 


No. 1,864,594. Typewriter; patented June 28, 1932, 
by Otte A. Hokanson and James F. Koca, Wood- 
stock, Il. (assignor to Woodstock Typewr' iter Com- 
pany. Woodstock, Iil., a corporation of Iilinois). 
Serial No. 330,201. 


No. 1,864,692. Articulated index device; patented 
June 28, 1932, by Le Roi Earle Hutchings. Buffalo, 
N. Y. (assignor by mesne assignments to Remington 
Rand tnc., New York, N. Y., a corporation of Dela- 
ware). Serial No, 154,418. 


No. 1,864,714. Combined typewriting, bookkeeping 
and card perforating machine; patented June 28, 1932, 
by Frank K. Davis, Washington, D. C. (assignor by 
peene assignments to Elliott-Fisher Company, New 
— Sen Y.. a corporation of Delaware). Serial No. 


No. 1,864,761. Cash register; patented June 28, 
1932, by William H, Robertson, Dayton, Ohio (as- 
signor by mesne assignments to The National Cash 
Register Company. Dayton, Ohio, a corporation of 
Maryland). Seriai No. 728,646. 


No. 1.864.933. Double purpose caster; patented June 
28, 1932, by Edward Pynynski, New Britain, Conn. 
Serial No. ts4 54,104. 

No. 1.865.052. Safe hinge; patented June 28, 1932, 


by Carl F. Wolters, Marietta. Ohio (assignor to Rem- 
-— Rand Inc., Buffalo, N. Y.). Serial No. 516,- 


No. 1,865,147. Cash register; patented June 28, 
1932, by Bernis M. Shipley, Dayton, Ohio (assignor 
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by mesne assignments to The National Cash 
Company, Dayton, Ohio, a corporation of Maryland). 
Serial No. 687,305. 


No. 1.865.313. Chair seat; poteotes June 28. 1932, 
by Glenn T. Gourley and Alfred Ball. Youngs- 
town, Ohio (assignor to The as Fireproofing 
Company. Youngstown, Ohio, a corporation of Ohio). 
Serial No. 471,795. 


No. 1.865.364. Loose leaf binder; patented June 28, 
1932, by Charles A. omy Rutherford. N. J. (as- 
signor to Boorum & Pease Company, Brooklyn. N. Y., 
a corporation of New York). Serial No. 381,304. 


627. ae set lever operated cash reg- 

ister: stented July 5, 1932, by Maximilian M. Gold- 
ayton, Ohio (assignor by mesne assignments 

= Wine National Cash Register Compony, Dayton, 
Ohio, a corporation of Maryland). al No. 70,580. 


No. 1.865.632. Tyoewriting machine: patented July 
5, 1932, by William F. Helmond, West Hartford, Conn. 
(assignor to Underwood Elliott Fisher Company. New 
a Sy Y., a corporation of Delaware). Serial No. 


No. 1.865.751. Calculating machine; patented July 
5. 1932. by Cart M. F. Friden, Oakland, Calif. (as- 
signor to Marchant Calculating Machine Company, 
Emeryville, Calif.. a corporation of California). 
Serial No, 275,309. 


No. 1.865.974. Attachment for addressing machines; 
patented July 5, 1932, by Edward W. y. Ken- 
more, N. Y. (assignor by mesne assignments to Rem- 
ington Rand Inc., New York. N. - & corporation 
of Delaware). Serial No. 127,765. 


No. 1,866,023. Gateptetie machine; patented July 
5, 1932, by Cari F. Friden, Oakland, Calif. (as- 
signor to Ma ~ H Calculating Machine Company. 
Emeryville, California, a corporation of California). 
Serial No. 202,203. 


No. 1,866,050. Loose-leaf binder; patented July 5, 
1932, by John L. McMillan, Syracuse, N. Y. (assignor 
to McMillan Book Company, Syracuse, N. Y., a cor- 
poration of New York). Serial No. 312,273. 


No. 1,866,089. Index or file; patented July 5, 1932, 
by William H. Day. Lag Cone (assignor to Rem- 
i n 


tion filed July 27, 1925, Serial No. 46,336. Divided 
oS application filed March 27, 1930. Serial No. 


No. 1,866,174. Desk construction; patented July 5, 
1932, by = ard E. Richardson, Grand Rapids, Mich. 
{tee three-fourths to Joseph R. McCargar, 
rand Rapids, Mich.). Serial No. 57,181. 


No. 1,866,353. Indexed correspondence file; patented 
July 5. 1932, by Le Roi E. Hutchings, Tonawanda, 
" . (assignor to Remington Rand Inc., Buffalo, 
N. Y.). Serial No. 430,96!. 


No. 1,866,978. Printing machine; patented July 12, 
1932, by William Joseph Lascelles, Magnus Fraser 
Peterson, John Russell Scott, and Kenneth McClymont 
Wilson, Manchester, England (assignors to The Ad- 
dressograph Company, Cleveland, Ohio, a corporation 
of Delaware). Fil November 28, 1931. Serial No. 
577,736, and in Great Britain, September 2, 1930. 


No. 1,867 —_ Calculating machine; patented July 
12, i932, 4 Clyde Gardner, deceased, Ebensburg. 
Penna., by Edna 8. Gardner, administratrix, Ebens- 
burg, Penna, (assignor by mesne assignments to Gard- 
ner Company, Ebensburg, Penna., a corporation of 
Delaware). Serial No. 718,678. 
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No. 1,867,158. Filing device; patented July 12, Hen E. Olsen, Chicago, tll. (assi w. 
1932, by [Fred J. —, ee a ity: anyones Lioyd Company, Chi cage, Hi. A — of “nih: 
. . Long Islan > ° Seri . 
corporation of New York). Serial No, 814,987, "°° "™#)- = me Saw 
No. 1,868,062. Comogtion @ —-— tented July 

No. 1,867,164. Loose leaf binder; patented Jul =. 19, 1932, by Frederi w Brita tain, Conn. 
1932, by Adolph G. Lotter, Milwaukee, Wis. ( jpertpner to Remington Ty + “Compan . ttion, 
to The Stationers Loose Leaf Company, ae wauke + @ corporation of New Pyork). Serial No. 249,- 
Wis., a corporation of Wisconsin). Serial No. . te 

No. 1,867,218. File drawer; —/7 July 12, 1932, No. 1,868,111. Perforatin wo patented July 
by Rudolph L. Hanson, Frewsbu N. Y. (assignor 19, 1932, by William W Leer, (as- 
to Jamestown Metal Desk Company. ‘Jamestown, N. Y., signor to Remington ‘Rand Inc., Sprook My Y. a 
a corporation of New York) al No. 551,163. corporation of Delaware). Serial No. Ky 374, 

No. 1,867,603. Calculating machine; patented July No. 1,868,407. Calculating machine; patented July 
19, 1932, by Louis Talamini, Oakland, Calif. (as- is. ie 5 a ~e R. Brown, East Orange, and Austin 
signor to Marchant Calculating Machine Company, a Over’ est Orange, WN. J. wg 9 ba M 
corporation of California). Serial No. 488,362. Calcolating” ‘machine Company. i inc., Or: o Jes 

corporation of Delaware September’ 24 1630. 

‘ No. 067,716. yuihte oy ~ gee fooers 7 Serial No. 484,175, and in France, December % | 

em; paten u > . ran . Powell, 

Chicago, 11. tesslaner to Acme ). System Company, No. 1,868, ar. Index or file; patented July 19, 
Chicago, I11., a corporation of Illinois). Serial No. 1932, A Charies 8S. en —q Lee 7 Haven, and Wil- 
444,902. Ham H. ay. (assignors by mesne 
assignments to ke on Rand | Ine., New York. N. Y., 

No. 1,867,983. Binder; patented July 19, 1932, by a corporation of Delaware). Serial No. 542,454. 





OFFICE APPLIANCES 





Toronto to Welcome 
Typewriter Association 


Principal business section of the city of Toronto which will be the center 
of interest of the typewriter industry during Seventh Annual Convention 
of the National Typewriter Dealers Association August 15 to 17 inclusive; 
also officers and directors who are busily engaged in making preparations. 





The inset at the upper left is A.B. Froehlich of the Reliable Typewriter & Adding Machine 
Corporation, Chicago, who has been particularly active in promoting attendance. The 
other inset is W. T. Corney of Thomas & Corney of Toronto, a director of the association 
and chairman of the convention committee, who is in charge of local arrangements 
including the program activities. Below, upper row, reading from left to right, are H. 
E. Russell, Office Equipment Co., Des Moines; Elmer R.'Spencer, Buffalo Typewriter 
Co., Buffalo; R. E. Huffman, Huffman Typewriter Co., Aberdeen, S. Dak.; Leo Adler, 
Cleveland Calculating Co., Cleveland, all directors. Lower row: Mrs. J. I. Taylor, 
Globe Typewriter Exchange, New York, director; E.M.Wynn, Wynn Typewriter & Supply 
Co., Kansas City, Mo., vice-president; L. H. Wood, Midwest Typewriter Co., Kansas 
City, Mo., president; J. A. La Hiff, J. E. Albright & Co., New York, secretary; W. R. 
Shilling, Fort Pitt Typewriter Co., Pittsburgh, director. Convention program, page 37. 


| 





9 








D TECHNICAL 


QUIPMENT 





THE HiELD OF MUTUAL INTEREST 


BETWEEN BUYER AND SELLER 


By W. D. M. Simmons, President, The 
Office Equipment Manufacturers In- 
stitute, and Sales Manager, School 
Division, Underwood Elliott Fisher 
Company.—Delivered Before the 
National Association of Public School 
Officials, Biltmore Hotel, Los 
Angeles, California, May 25, 1932. 


NE of the most striking and significant develop- 

ments of modern industrial history has been 
the progressive modification of the traditional and 
fundamentalist doctrine of unrestrained self-interest, 
known to economists as the system of laissez faire. 
According to this doctrine there was a natural and 
inevitable conflict of interests, not only between in- 
dividual producers but also between buyers and sell- 
ers; which conflict of interests would automatically 
provide the system of checks and balances necessary 
to promote the general welfare. The great prophet 
of this dispensation was Adam Smith, the Aristotle 
of the scholastic system of economics. In the 
“Wealth of Nations,” published in the last quarter 
of the eighteenth century, he formulated the doc- 
trine briefly and succinctly as follows: 

“All systems either of preference or restraint being 
completely taken away, the obvious and simple sys- 
tem of natural liberty establishes itself of its own 
accord. Every man, as long as he does not violate 
the laws of justice, is left perfectly free to pursue 
his own interest his own way.” 

For something like 150 years this doctrine served 
as the guiding principle of industry and commerce. 
It was the firm belief that progress and prosperity 
for all would necessarily ensue under a system of 
unlimited freedom of contract, unrestricted compe- 
tition and freedom of occupation—every man, in a 
word, “left free to pursue his own interest his own 
way.” 

But as everybody knows who is at all familiar with 
the industrial history of the nineteenth century the 
reign of universal progress and prosperity did not 
by any means ensue. So far as the great majority 
of mankind was concerned, the “obvious and simple 


system of natural liberty” signally failed to “estab- 
lish itself”—of its own accord or otherwise. Leav- 
ing “every man free to pursue his own interest his 
own way” made it necessary to call in the police in 
the form of regulatory and prohibitory legislation. 
For it became increasingly necessary to check abuses 
in many different directions. The system of natural 
liberty was accompanied by the shocking waste of 
natural resources, disastrous cycles of inflations and 
deflations of credit, ruthless exploitations of labor, 
bribery and corruption. 
Fallacy of the Laissez Faire System 

One of the underlying fallacies in this system of 
laissez faire (and perhaps the fundamental fallacy) 
lay in the assumption that the conflict of interest 
between producers and between buyers and sellers 
would serve effectively as a system of checks and 
balances. The great difficulty lay in the fact that 
those interests were not, as they were assumed to 
be, flatly and definitely in conflict. They were not 
like action and reaction, “equal and opposite.” They 
were not like factors of equal magnitude on either 
side of an equation that would cancel one another 
out. The system of natural checks and balances, so 
obvious in scholastic theory, broke down in practice, 
because the opposed interests were only partially in 
conflict. Between buyer and seller there was a 
broad field in which the interests were not antago- 
nistic but, as a matter of fact, were mutual and 
practically identical. 

This is a fact that began to become apparent as 
soon as business men (buyers and sellers alike) 
commenced to think in broader terms than those 
merely of immediate and individual self-interest. As 
soon as producers, for example, began to think of 
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the industry to which they belonged as a unit, in 
stead of an agglomeration of diverse and discordant 
fractions, they began to see that the progress and 
the prosperity of all alike depended primarily upon 
the same thing: the maintenance ot a prosperous 
and progressive market. And as as buyers 
likewise began to think in terms of industry as a 
whole, they began to see that in their own interests 
they could not aftord to tolerate and encourage prac 
tices that would threaten the prosperity and prog- 
ress of the producer. Neither seller nor buyer couid 
afford wholly to ignore and disregard the interests 
of the other, for a demoralized market on the one 
hand or a demoralized industry on the other would 
be alike injurious to the interests of both. 

The events of the past three years—trying and 
critical years as everyone knows—afford many in 
stances of the results that follow when buyers and 
sellers ignore their mutual interests in this way. It 
is a fact that in many merchandise lines today there 
are no dependable standards either of price or value 
upon which buyers or sellers can rely. Under the 
pressure of immediate and unrestrained self-interest, 
producers in many instances have gone into the mar- 
ket with the deliberate policy of underbidding one 
another for business. Buyers have acquiesced in the 
policy and encouraged it, counting it no concern of 
theirs whether any standards of practice were main- 
tained in the industry or not. What has followed 
can readily be inferred by an intelligent observer 
from the bargain sale announcements in almost any 
local newspaper. 


SOOT) 


Standards Must Be Maintained 


Not so long ago, the publisher of a leading mer- 
chandise trade publication was examining in his 
office a shoe that had been picked up on a bargain 
counter in the course of a market investigation. 
Through some inadvertence he touched a lighted 
match to it, and barely succeeded in dropping it 
quickly enough to avoid a serious burn. In the 1mi- 
tation leather of which it was mainly constructed 
there was enough nitrate of cellulose to make it 
practically explosive. There is no question, of 
course, that every legitimate advantage should be 
taken of lower price levels and lower costs of pro- 
duction. But shoes made of celluloid and pasteboard 
are profitable to nobody. 

No doubt that is an extreme example. It is by no 
means without significance, however, as showing the 
extent to which undisciplined and unrestrained self- 
interest can succeed in demoralizing industries and 
markets alike. One of the serious problems arising 
from this depression in many lines of business will 
be the restoration of dependable stand 
ards of quality and value. And this ts 
a problem which unfortunately will be 
with us long after the depression itself 
has passed into history 


w.D.M 
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Neither buyer nor seller can afford to ignore their 
mutuality of interest in this matter of standards, for 
here their interests are clearly interdependent. De- 
moralization of the market reacts against the seller, 
and the resulting demoralization of the industry re- 
coils upon the buyer. In the last analysis, the prog- 
ress and prosperity of the market must depend upon 
the maintenance of certain standards by producers— 
standards which cannot by any possibility be main- 
tained unless the producer can operate at a profit. 
And industry, for its own part, will in the long run 
stand or fall upon its ability to maintain the same 
standards in meeting the requirements and serving 
the interests of the market. 

It is obvious enough, I think, that when standards 
in any industry are destroyed or abandoned, buyers 
and sellers must share the responsibility. Neither 
can stand alone. Supply and demand are too inex- 
tricably interwoven. And no matter how widely 
divergent their interests may seem, they must still 
unite in upholding the standards upon which the 
orderly and consistent progress of industry depends. 
To this extent at least their interests must coincide, 
and neither can take advantage of the other without 
threatening the welfare of both. 


Undisciplined Self-Interest a Threat 


The root of the whole matter lies, it seems to me, 
in the modern conception of industry as a whole, 
and the realization that sheer, undisciplined self- 
interest is a threat to the security of all concerned 
in it. Neither buyer nor seller can prosper at the 
expense of the other. A prosperous industry is es- 
sential to the continued progress of the art on which 
it is based, whether it be the art of shoemaking, or 
incandescent lighting, or the adaptation of a ma- 
chine technique to the problems of record-keeping 
and accounting. In the same way, a prosperous 
market is indispensable to the continued existence 
of the producer, who maintains the standards which 
meet the needs of the buyer. The latter can no more 
afford to overreach the buyer than the buyer can 
afford to encourage practices which undermine and 
destroy the dependable standards of quality in the 
product. 

In every industry, of course, there are, and prob- 
ably always will be, some producers who cannot be 
relied upon to maintain standards of practice under 
the pressure of abnormal circumstances. There are, 
and there doubtless always will be, some buyers who 
are willing to encourage them. It is hardly likely 
that undisciplined self-interest will be altogether 
eliminated from human affairs short of the millen- 
It is a fact, however, and one that hardly 
needs demonstration, that the measure 
of progress in any art or any industry 
is the extent to which standards are up- 
held, and not the extent to which they 
are destroyed or disregarded. 


nium. 


SIMMONS 
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HE new offices of 

Jones, Smith, Harris 
& Jones, architects, were 
far from quiet. Parti- 
tions were being erected, 
railings set up and office 
furniture and equipment 
were being trundled in. 
Hammers thudded, saws 
shrieked and casters pro- 
claimed their thirst for 
oil. President John W. 
Jones sat in his some- 
what unprivate private 
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The Bait That Caught the Bass.—By 

Ralph A. Post of the Post & Haller 

Typewriter Company, San Antonio, 
Texas. 
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desk and picked up a 
blotter of a competitive 
concern which adver- 
tised the same type of 
machine at $39.50. A 
salesman from another 
company had inter- 
viewed him and had un- 
doubtedly failed, leaving 
several blotters as a re- 
minder and a promise of 
a future call. 

I glanced up at the 
wall and noticed thereon 





office and attempted to 
transact a little business. 
His nerves were on edge, 
and just at the moment 
of a diabolically ear- 
piercing screech, it was 
my ill fortune to an- 
nounce myself. “My 
name is Post,” I said, but 
I got no farther. “No,” 
roared Jones, amid the 
hub-bub. “You’re a 
salesman and I don’t 
want anything except 





peace and quiet. Be- 
sides, I’m too busy. 
Come back some other 


day.” 

Now, my belief is that 
every call back on a sale 
is that much time 
wasted, so I replied, 
“Mr. Jones, I appreciate 
your situation, but at the 
same time I am certain | 
can render you a service 
worth at least as much 
as the time you will give 
me to state my proposi- 
tion. If I weren't cer- 
tain of that, I wouldn’t be here. The service I offer 
you will prove just as valuable in your business in 
proportion to its very moderate cost as your con- 
tractors and building supply companies.” 

Up to this point I had not revealed the nature of 
my business, so there was some slight curiosity in 
the prospect’s mind as to the nature of the service 
[ insisted upon placing before him. When, however, 
I told him I represented one of the principal type- 
writer concerns in the city, his opposition stiffened 
at once; but I had him listening and went on with 
my story: 

“When your office opens for business tomorrow 
morning, you are going to need more typewriters,” 
I said. “More than that, you are going to need suf- 
ficient and adequate service for them. That is just 
what I want to sell you—service, not typewriters. 
You will be buying the machines on their merit. So 
I don’t consider that an important part of any argu- 
ment I may present.” The immediate come-back 
from the prospect was, “What machine do you han- 
dle and what are the prices?” The first part of the 
question was easy, but the second was more or less 
a stone wall, for just at that time there was a price 
war on typewriters in San Antonio. I explained that 
my concern handled a complete line of used and 
factory reconstructed machines which sold for 
around $50.00 apiece. Mr. Jones reached across the 
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How ‘‘The Bait That Caught the 
Bass’’ Functioned in a Sale of Rebuilt 
Typewriters. 


The Sixth of a Series of Articles 
Showing How Adverse Sales Situa- 
tions Were Conquered. 


a perfect specimen of a 
black bass mounted and 
prominently displayed. 
The fish was entitled, 
“The Prize of an Ama- 
teur Angler.” 

“What kind of bait did 
you use to catch that big 
fellow, Mr. Jones?” I 
asked. 

While the change of 
subject was rather ab- 
rupt, it proved to be the 
turning point of the sale. 
The prospect’s particular 
weakness had been rec- 
ognized. He turned, 
looked at the fish and, in 
a most self-satisfied man- 
ner, related the thrilling 
circumstances of the 
catch. Had I not 
switched the discourse to 
my own topic, I am sure 
he would have continued 
for some time discussing 
fancy flies, bait, equip- 
ment, rods, reels, etc. As 
soon as I could tactfully 
break into the mono- 
logue, I said: “Mr. Jones, your description of 
the catching of that fish was a perfect explanation 
of why my typewriters sell at a higher price than 
those of my competitors. You said that at the mo- 
ment you got your strike, you were confident you 
would land the big fellow, because your equipment 
was tried and true and you were using the ‘Special- 
diagic’ that had aided you in the catching of many 
other fine specimens. 

“When you use one of our machines you can be 
just as confident because you know it will be ready 
for the maximum service at the moment you need 
it and that it will undergo heavy strains just as that 
line did when the fish was tugging against you. 
Yes, indeed, there is a connection between typewrit- 
ers and fishing tackle, but it consists only in the 
fact that the best type of equipment in both cases 
should be used.” 

“Both your typewriters and those of your compet- 
itors are factory rebuilts, possibly reconstructed by 
the same plant,” Mr. Jones replied. 

Rebuilt to a Standard 

“Undoubtedly,” I answered. “But for further il- 
lustration, compare your profession with mine. 
When you specify materials and workmanship on a 
building, you are always certain they are up to 
standard. You specify certain types of materials 

(Turn to page 15 please) 
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REPUTATION FOR 
PROMPT DELIVERY 
VALUABLE ASSET 


Customer Wants Purchases at Once, 

or, if That Is Not Possible, as Soon as 

Delivery Can Be Made.—Related by 

E. F. Greene, Business Equipment 

and Service Company, Elmira, N. Y., 
to Office Appliances. 


MR. GREENE 





m HERE used to be a favorite song in vaudeville “That's all very well,” interjected the interviewer, 
years ago,” said Mr. Greene the other day, “one “but what befalls the fellow who can’t afford a heavy 
line of which went: ‘He wants what he wants when investment and has got to sell from samples?” 
he wants it.’ I think,” he continued, “that it was a Problem of Deliveries 
favorite with audiences who listened to a famous “That,” answered Mr. Greene, “ ‘is something else 
krench musical comedy star. The music had move vet,” as Mr. Potash would say to Mr. Perlmutter. 
ment and sparkle, too. Anyhow, the line became a The customer looks at the ga ods on the sample floor, 
popular expression and it is a realistic picture of the — takes note of the suite gathered for his inspection 
customer who buys office furniture, whether it be a — but without his knowledge—and decides to buy. He 
$5.00 chair or a $500 suite. (One can’t sell ’em asks, ‘How soon can these be delivered?” And the 
higher than that lately.) dealer replies, “Three weeks,’ at which the buyer’s 
“When a man has been brought to the point of _ face lengthens and he begins to urge the dealer for 
buying he has weighed in his mind the value of the quicker delivery. Well, the dealer, fearing he'll lose 
money the equipment will cost and the equipment _ the sale, begins to promise, and too often the trans 
itself, and the desire to own the latter is stronger action winds up with a disgruntled customer who 
than the instinct to hold on to the former. ‘The has had to wait three weeks after all, and has lost 
money he knows to be good; the furniture he be the fine edge of his enthusiasm in exasperation over 
lieves to be even more desirable, and his inclination delay. But, suppose the dealer had stuck to his 


Is to wish to enter into possession at once. Right guns Suppose he had explained his situation: en- 
here the dealer’s service-giving arrangements begin larged on the satisfaction of getting delivery without 


to tunction Chere are dealers and dealers. Some extra packing and handling ; emphasized the service 
who reside far from supply sources Carry large he would give in unpacking, setting up and arrang- 


stocks and by reason of knowing office furniture jing the furniture. I’m of the opinion the customer 
thoroughly as well as the character of their trade, would have been reasonable and the transaction sat- 


are able to guess pretty closely as to what will sell isfactory all around, providing the dealer acted in 
Such a situation requires a capital investment of good faith in giving precisely the service promised. 
large proportions and certainly increases business “In cities near primary sources of supply where 
costs, although it enables the seller to be swift in the manufacturer can fill his dealer’s orders by truck 
delivery and installation. The buyer gets his pur- or train with the utmost expedition there is little 
chase when the glow of enthusiasm is still upon need for a large warehouse filled with stock. In our 
him, and as his force, aided by men from the dealer, own case, for instance, we get along very well with- 
arrange his offices, he looks on with a feeling re out a great stock investment in the heavier lines. 
sembling glee, and wonders why he didn’t brighten We have worked out a system which gives satisfac- 
| 


hings up before.” tion to ourselves and our customers. The main 
things uy] I 
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feature of our system is to see that we maintain 
constant touch with the manufacturers so as to know 
the exact and earliest date when deliveries can be 
made from their factories. 

“As soon as the merchandise is shipped and prop- 
erly routed according to our instructions, we are 
immediately notified and it then becomes our duty 
to keep in constant touch with the freight offices 
through which this delivery is made to see that the 
shipment arrives according to schedule and within 
the allotted time for us to make delivery. This also 
enables us to be aware of the exact location of ship- 
ment from the time it is sent until it is received at 
the local freight office. We are in this way able to 
keep the customer informed of the precise delivery 
date of the goods he has ordered. 

Customer Appreciates Dealer’s Interest 

“Close attention to this detail convinces the cus- 
tomer that we have his interests at heart and are 
doing everything we can to advance his orders and 
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place the goods in his possession without delay. 

“When we receive notice of the arrival of the 
shipment at its destination, we at once notify our 
personal delivery service and his responsibility is to 
receive the goods immediately, unpack them and 
prepare them for delivery to the customer, then de- 
liver them to the customer and install them under 
the customer’s suggestions and our supervision at 
the time of delivery. Thus we are assured of per- 
fect satisfaction on the part of the purchaser. 

“One month after the date of installation we re- 
contact our customer for additional equipment and 
for personal service, inquiring as to whether he is 
satisfied or not with the merchandise already in 
stalled, 

“This method of rapid delivery relieves us of the 
necessity of carrying a top-heavy stock. The system 
is pleasing and acceptable to customers and our at- 
tention to their needs is a factor in obtaining repeat 
orders.” 








Desks That Fit Specific Needs 
The Community Fund of St. Louis found itself handi 
says Leo M« 
\ccord- 


ompany was called in and 


capped by the usual type of clerical desk, 
Carthy of the organization’s employment bureau 
ingly The General Fireproofing 
designed and built desks to fit the tasks the 
Che new desks provide for a typewriting ma- 


workers had 
to perform. 
chine, city, county and telephone directories, and other 
books of reference 

Names and addresses are 
placed on cards which must 
be suitably housed in con- 
position for quick 
Another task is 


num 


venient 
reference. 
sorting cards in larg« 
be 2 & 

When closed the new desk 
has a working surface like 
other desks except that it is 
half an inch higher from the 


floor. When the desk covers 


are removed and hung at 
the sides, the card trays are 
exposed on approximately 
the same level as that of the 
This 


most 


usual typewriter desk 
was found to be the 
level and the 


least fatiguing for constant 


convenient 


reference to the cards 

Two posting boards move 
from right to left and serve 
as elbow rests while the fin- 
gers run through the cards 
When posting is a part of 
the operation, one of the 
boards may be pushed to 
one side and the other used 
tor the purpose 

The rack for 
books moves from front to 
back at the touch of a finger, 
so that the clerk may verify 


reference 


the names and addresses on 
the cards with a minimum 
of inconvenience and with 
out lifting the heavy direc- 
tory books 
pushed back out of the way 
with very little effort 


which may be 





ABOVE ARE SHOWN SOME SPECIAL DESKS MADE BY THE GEN- 


ERAL FIREPROOFING COMPANY, YOUNGSTOWN, OHIO, FOR THE 
COMMUNITY FUND ORGANIZATION OF ST 
shows one of the desks open, but free from work 


a battery of desks arranged in the office. 


Sorting may be done at a high enough level to give 
ample leg room under the sorting tray shelf by turning to 
the left on a swivel chair. 

A compartment below on the left is provided for hous- 
ing the sorting tray, and above are two storage draw- 
ers for cards in trays arranged so that by turning to 
the left, the clerk may face these cards just as she faces 
the cards on top of the desk when she is in her normal 
working position. 

The right hand pedestal 
offers a personal drawer 
with lock and key and two 
drawers below for station- 
ery supplies. 

Work in this office is di- 
vided by definitely assigning 
portions of the alphabet to 
each desk. 

In the front of each desk 
are two openings for bas- 
kets, one for work “in” and 
the other for work “out.” 

The supervisor gives out 
and collects all assignments 
and completed work. 

A movable typewriter 
stand on the right of each 
desk and a posture swivel 
chair complete the equip- 
ment of each worker. Re- 
sponsibility is thus definitely 
fixed, and the volume of 


work produced by each 
clerk can be readily ascer- 
tained. 


This type of desk so read 
ily meets the conditions for 
which it was designed that 
it is believed it will find 
many fields of usefulness in 
offices confronted with 
problems not unlike those 
mentioned by Mr. McCar- 
thy. 

The suggestion is one de- 
serving of consideration by 
statistical 


those handling 


LOUIS.—The top picture work admitting of subdivi- 


Lower picture shows . 2 q 
J sion and.classification. 
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EDITORIAL 





Office Equipment and Foreign Trade 
@OThe Wall Street Journal of June 23 quotes 
some interesting figures on the exports of office 
appliances. “In the first four months of this year 
American exports of office appliances aggregated 
$6,000,000 against $9,600,000 a year ago. The total 
for 1929 was $53,500,000. In the past year that 
total dropped to $19,700,000, a decline of about two- 
thirds.” 

The emergency tariff established by England last 
November, which laid a duty of fifty per cent on 
typewriters, accounts for no small share of that loss. 
The new general tariff, which in April replaced the 
emergency measures reduced the amount, laying a 
general tariff of twenty per cent on all office ap- 
pliances. 

Office equipment is a comparatively small item in 
the general exports of the United States, but as one 
of many such small items it is significant. The 
maintenance of exports trade, in general, can be 
achieved only through the concerted efforts of all 
branches of industry to maintain their own exports. 
It may mean considerably more sales effort to over- 
come the tariff-resistance but it is worth that effort. 
The added difficulty in clinching the foreign pros- 
pect should stimulate American concerns to greater 
effort to hold the market. 

During the past month the American balance of 
trade has been “unfavorable.” That may be simply 
a matter of readjustment to the shifting situation 
abroad. There is no reason to believe that that con- 
dition is permanent. As regards England the Jour- 
nal says, “England is a commercial nation, and the 
Department of Commerce is of the opinion that a 
great deal of business is still to be done there in 
American equipment. They are rapidly moderniz- 
ing their offices in the interests of economy, eff- 
ciency and profits, and while France and Germany 
appear as active competitors not only in England 
but in the rest of the world in the near future, the 
United States has always led in the application of 
machinery to routine tasks.” 

In the question of competition with France and 
Germany it must be remembered that those coun- 
tries meet with the same difficulties in their export 
as we do. Mr. Henri Charriaut in an article in 
“L’Usine Belge” says on the matter, “I am among 
those who think that France has adopted a dan- 
gerous policy in the system of protection. To wish 
to do business abroad and to close the doors to for- 
eign products is a political contradiction, an ab- 
surdity. By the nature of things. the barriers which 
we have put up to imports will become barriers to 
exports.” A fact to which some of our own tariff 
makers should give more serious consideration. 

— oy 
Taxes Eating Up Typewriter Dealers in Some 
States 
@@Readers of Office Appliances are familiar with 
the figures given by W. AA. Johnston of Knoxville, 
Tenn., regarding the tax burden imposed upon type- 
writer dealers in that state. He showed that the 
total taxes, state, county and citv for 1932 demanded 
of typewriter dealers were $562.50 for each dealer, 
whereas the total tax for each automobile dealer was 
only $300 

In an advertisement recently published, Mr. John- 

ston stated that he had made arrangements to en- 


able him to supply new machines direct from fac- 
tory to customer. Editorials in the Knoxville Jour- 
nal of May 5 and Knoxville Times of May 8 quote 
Mr. Johnston at length with regard to these dis- 
criminatory taxes. He pointed out that two Knox- 
ville dealers who handle other office supplies have 
quit selling typewriters because the tax amounts to 
over $50.00 a month, including ad valorem on vol- 
ume. He showed that the tax on typewriters, cash 
registers and adding machines, one or all, is con- 
siderably more than that paid by other types of 
dealers and is increasing faster. He pointed out 
that the average typewriter sale is less than $100 
and the average automobile sells for $800. 

From Hattiesburg, Miss., comes a letter from 
James A. Massey, in which he mentions the plight 
of Mr. Johnston and Knoxville dealers generally. 
He urges strongly the organization of every manu- 
facturing company, jobber, state and branch man- 
ager and dealer throughout the United States into 
an organization to help fight unjust taxation. He 
said that he for one will do his part at any time 
and he believes that everyone else should help do 
the same. Mr. Massey says that he is operating a 
small place in Mississippi and that it will be a mat- 
ter of a few years until the largest companies only 
can survive in the overtaxed states. He believes 
action should be taken in Tennessee and throughout 
the entire country, and he would like to hear from 
persons who feel the same about the matter as he 
dc eS, 

Office Appliances is in hearty concurrence with 
any movement which shall effect the just and proper 
reduction of taxes which means that governmental 
agencies must spend less money. Suppose there 
were organized a league for the suppression of un- 
just and inequitable taxation. Such a league could 
obtain a tremendous membership and it is conceiv- 
able that it might easily control political action on 
the subject of taxation. 

This subject touches the interest of the whole peo- 
ple of the United States because taxation is a mon- 
ster whose growth can ultimately wipe out all hope 
of prosperity. The figures, which need not be quoted 
here, are sufficiently startling to arouse every Amer- 
ican to action. 

ro od 


The New York Business Show 


@@The National Business Show Company, which 
has successfully conducted annual business equip- 
ment exhibitions in New York for twenty-eight 
years, has expressed a determination to make the 
twenty-ninth annual show particularly impressive 
and attractive through the variety and extensiveness 
of products displayed. Sensing the turn of the busi- 
ness tide and aware of the stimulating note of en- 
couragement that is being sounded in many quarters, 
the show officials are preparing for the New York 
exhibition this fall with confidence. 

Interestingly enough, in the shows of the past one 
and a half years, when business was sluggish, a par- 
ticularly keen interest was evinced by the business 
public. The very necessity for economy and eff- 
ciency has en ngendered an investigative bent in busi- 
ness men, urging them to seek equipment that will 
aid in cutting down operating costs. The throngs at 
the business shows are not mere sight-seers. They 
are business men and women urged by a far more 
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substantial impulse than curiosity. They are prod- 
ded by the necessity for economy and they find dis- 
played at the business shows the tools of business 
that will help them achieve the operating economy 
they are, perforce, seeking. 
-o-> 
Typewriter Men to Hold National Convention 
A three-day convention at Toronto, Canada, 1s 
going to be put on this month by the National Type- 
writer and Office Machine Dealers Association. 
August 15, 16 and 17 are the dates of the meeting. 
An especially appropriate and timely program has 


AS ONE CHAMP TO ANOTHER. — Jackie 
Cooper, juvenile champ of the screen, gets 
the low down on high speed on his new 
Underwood portable from George Hossfield, 


(My Most Difficult Sale—Continued from page 11) 


and assure yourself and your client that a building 
as nearly perfect as possible will result, putting a 
maintenance clause in the contract. If some defect 
shows in the building, the contractor is then obliged 
to return the structure to the original state, that is, 
he is obliged to make good the defect. Just as you 
demand the best workmanship in buildings and the 
assurance of their maintenance, so should you de- 
mand that equipment in the office be kept in perfect 
order, and there is where our organization plays its 
major part. Our service department is equipped to 
give instant and active service. You need not be 
afraid of being deprived of the use of your office 
equipment, for the moment you call us, we will have 
a man on the way to your office to put your type- 
writer in operating condition or to replace it. To 
lose the use of a typewriter costs the firm money in 
salary to the operator and inconvenience generally. 
The extra few dollars on the original cost of the 
machine is more than made up by the assurance of 
continued service. You do not award building con- 
tracts to a contractor solely on a price basis. You 
must be sure that the service which the contractor 
gives you is equal to the best that is to be had, be- 
cause only in this way can you yourself be safe in 
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been arranged, and it is believed there will be a good 
turn-out, despite summer heat and other untoward 
conditions. Leading members of the association are 
putting forth strong efforts for a numerous attend- 
ance and a convention that will set a high mark of 
inspirational value. 

A perusal of the outline of the program will con- 
vince the reader of the practical character of the 
subjects to be discussed, and the high tone of the 
speakers who will make the leading addresses. 

Dealers are advised to look over the program on 
page 37 and, if possible, to attend the convention. 


world’s champion speed typist. Jackie, who 

learned his A-B-C’s on a machine, is ever 

lastingly typing for diversion when off the 
studio lot. 


Z 


On the same theory, you want the 


your reputation. 
best in writing service.” 


The Landing Net 

The foregoing, of course, is but an outline of the 
conversation, because the dialogue was involved in 
many instances, but the fact that I sold the idea of 
service brought an order for one machine to be de- 
livered next morning, and the proof of the service 
is that this concern now uses four Post & Haller 
typewriters and is one of our firmest friends. 

It takes good salesmanship sometimes to sell a 
typewriter, and this is equally true of all other prod- 
ucts which must be serviced after they are sold. My 
favorite method of gaining business is through con- 
stant and thorough solicitation. Not a day passes 
that I or my salesmen do not call on many prospec- 
tive customers in office buildings, factories, homes, 
etc., and it is through the solicitation method—by 
seeing as many people as possible consistent with 
the proper presentation of our message—that we 
make contact with live prospects and encounter dif- 
ficult as well as easy sales. The character of our 
work is a liberal education in meeting and interest- 
ing men in all lines of business. The work is not 
easy and we cannot always feel that we have done 
the best that might have been done, but as we con- 
tinue on and on, our methods become more flexible 
and our success more consistent. 
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The Guest Book Although “modern” to the extent of harmony with the 
Mr. William Zecha., <ales manager of the Soekaboemisch times, the Zechas maintain and express the best of Chinese 
Snelpersdrukker Soekahoemi. Tava. son of Mr. L. Zecha tradition and ingratiating oriental culture Not only does 
chief executive and found f the 1 ness, called upon us Mr. Zecha impressively represent Javanes commercial en 
n Tulw 15 P al obiect f Mr. Zecha’'s visit to Chi terprise, but the two visitors are successful good will rep- 
cago and confer with the Parker Pen Con sentatives of their country 
pany of Janesville, W for all lis $ which the Zecha Harry E. Reed of Los Angeles called at our office July 11 
company has the exclusive agency for the Dutch East In Mir. Reed formerly was in the stationery busin ss in De 
dic ‘ . P 1 f ne business in. the catur and Mattoon, Il] He felt the call of the West and 
nmercis e island mprising the group for some vears has been connected in Los Angeles. With 
Despite ' act t ¢ the condition of the Mrs. Reed he traveled east by auto and intended to con- 
Dut h | ila t nditions here and tinue his trip for a total of several months before his return 
elsewhere. M acd the satisfaction of bringing an Matt M. Corbett, Los Angeles, called July 18. He came 
der { mn 2 ch would ike it appear that the » Chicago from the East, having spent some months 
yD EF i sca | by the world-wide depressiot abroad After visiting several manufacturers it was his 
\l , , ' vife was with him Thev landed intention to return to Los Angeles by auto 
n Sa as Tans visited friends in Los Angeles, C. S. Hubbard, St. Charles, [l., also called July 18. Mr 
rere ey Grand Canven in At na and enjoyed an Hubbard is a capable man in both selling and servicing 


typewriters 
H. E. Russell of the Office Equipment Company, Des 


— Moines, called July 19. When we asked if he had made an 
— early start for the typewriter convention at Toronto he 
oo disclaimed the idea, but indicated that he intended to make 
a the trip In Chicago he visited the office of A. B Dick 
— Company for whom he acts as distributor, and Frank M 
ome 

—— Cooper of Codo Manufacturing Company 

> - 


“ 
—- | 
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Prominent Stationer Passes Eightieth Birthday 


Frank W. Palmer, president of the Levison & Blythe 
Manufacturing Company, manufacturers of writing inks, 
mucilage, paste, crayons, hektographs, etc., at 209 Locust 
street, St. Louis, Mo., celebrated his eightieth birthday on 
June 19. Mr. Palmer has been with the firm almost all his 
life, starting with the old Levison & Blythe Stationery 
Company when he was a youth. Later on he traveled for 
the old company and after the reorganization into the 
Levison & Blythe Manufacturing Company, he became the 
head of the new concern and has retained that position ever 


since He also continued to travel extensively for many 








MR. AND MRS. WILLIAM L. ZECHA For this picture taken at 








he | of the editor Mrs. Zecha graciously donned the Javanes 
batik ostume for whiel st a faney dress event on the steamer 
enroute t San Francisco she was awarded first prize 
; 2 
especially happy week renewing old acquaintances in Iowa 
; ae ‘ FRANK W. PALMER 
Litv, where ‘ir. Zecha attended lowa State | niversity, and 
which Wa graduated nine vears ag 
\t Tar . Mr. and Mrs. Zecha were guests of George years, calling on the trade throughout the country in the 
S. Parker, president of the Parker Pen Company, for a interests of the company of which he is the head 
veel \fter five days they went to Dayton and Cinci1 Mr. Palmer is still actively directing the business of the 
nati, thence to Buffalo, Carlisle, Penn., Washington, and company and its at his desk every day He is in excellent 
vy Yor! Thev will remain in the east until the end t ealth and believes he has another score of vears ahead of 
September, wv n the will proceed to Holland \fter a him 
e+ f j | ate | ) ag 1 . . 
| ’ ind the Cor ent they will take a Mr. Palmer is assisted in the active management of the 
) ‘ | ; . ‘ 5 1] } ] ] | | P . 
, steam: irseilles or Genoa through the M« business by his two sons, F. W., Jr., and Spencer C. Palmer, 
terranean to t ed Sea. and act t! Indian Oceat both of whom have had a good many vears experience 
Sit ( Singapore thev will journey to Kuala under their father’s leadership 
| eee wr.ete ‘ ‘ ‘ | 1 ¢ ; | \T ] . ; ; ' areca , ] . ] , ] . 
Federa ilavy States, for a \ Mr. Palmer has long been a member of the National Sta 
+} \T,. 4 f evaele } r ’ tease —. r +! 1 ; ‘ ’ ‘ } . 
’ , ‘ ( o f f e la ners’ Association, having joined the organization at its 


nitial meeting, held in St. Louis 
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Vast Field for Small Type- 
writers 


Royal Typewriter Company President Visions 
Wide Market and Extensive Sales for Low 
Priced Typewriters Designed Especially 
for Use in Home and Schools— 
Machines Which Can Be Mer- 
chandised by All Dealers 


Note.—Several typewriter companies have developed what ts 
generally referred to in the trade as stripped machines. Machines 
of small dimension, light in weight, with a single type face and 
from which have been eliminated all features not essential to 
their particular use. These machines are beginning to loom 
large on the horizon of typewriterdom. Some of Mr. Faustmann’s 
opinions expressed in behalf of the new model brought out 
by the company of which he is the chief executive may be imter- 
preted in general terms to apply to all machines for the purpose. 


The new Royal Signet Typewriter is a logical develop- 
ment in “Royal’s” policy of cultivating the great home mar- 
ket. The 
that the home is the logical market for portable type- 


Royal Typewriter Company has long known 


writers. 
as a convenience utility and likewise increasingly being 
accepted as a necessity in educational work for students 
In both these phases of its use, the portable 
well on its 


The portable is growing increasingly important 


of all ages 
enters into home life and today is way to 
recognition as a family essential. 

This was not always the case. The earliest portables 
put on the market were designed and merchandised as 
substitutes for large typewriters and were sold to and 
bought by traveling men, writers and similar groups re- 
quiring capable of being transported 
from place to place at will. “Royal” recognized that this 
market was limited in scope; that it never offered poten- 
tialities warranting large scale production; and that if the 
portable was to occupy a position of any appreciable im- 
portance, a wider market must be developed and a type- 
writer especially designed for this market produced. 

As the outcome of these conclusions, “Royal” designed 
and constructed the Royal portable and proceeded to ex- 
Since that 


writing machines 


tensively cultivate the home market as its field. 
time the home has been consistently emphasized in all of 
“Royal's” advertising and merchandising efforts; the ma- 
chine itself has been made steadily more attractive, and 
more mechanically perfect for the home buyer, and the 
typewriter industry as a whole, following “Royal’s” lead, 
has benefited through this foresight in taking the portable 
out of the specialty class and developing it into a standard 
home utility. 

Today the average family, particularly those with chil- 
dren in school or older sons and daughters in college, is 
anxious to own a portable typewriter, yet in the majority 
of cases one factor makes that almost impossible, and it is 
to overcome this factor that the Royal Signet is being 
introduced. 
family today cannot afford to buy a $60 
typewriter, much as they desire it. Give them the oppor- 
tunity to purchase a standard, well built, efficiently oper- 
ating portable sold under the name of a reputable manu- 
facturer, at a cost their pocketbook could afford, and they 
would have no hesitation in purchasing such a machine 
The vast home market has been closed to the dealer entirely 
through this price factor. It is obvious that with the 
groundwork in the home already laid, a low priced type- 


The average 


17 
writer as mentioned above would find a tremendous mar- 
ket. Recognizing this,-the Royal Typewriter Company in- 
troduces such a machine in the Royal Signet. 

Che ‘Royal Signet is a high quality, low priced portable 
typewriter selling for $29.50. This price is made possible 
through many radical innovations in design and construc- 
tion. The engineers at the Royal factory started from 
scratch and designed an entirely new typewriter incorpo- 
rating into it all the essential features of an efficiently 
operating machine—key action the equal of any portable on 
the market, standard keyboard, sturdy and durable con- 
struction, and in fact all the essential requirements neces- 
sary for a real typewriter that would be subjected to hard 
us¢ 

Savings in production cost were effected through revolu- 
tionary design developments, quantity production and the 
substitution of Monoface type for the shift key. The result 
is that this machine, the Royal Signet, now offers the aver- 
age family an efficient typewriter at a price that they can 
The Royal Signet opens to the dealer a new 
Every home, every family, 


afford to pay. 
market of limitless proportions. 
the vast majority of whom could not afford a $60 portable, 
is thrown open to the dealer through the Signet. As it is 
becoming increasingly evident that educational authorities 
are approving the use of the portable typewriter in child 





E. C. FAUSTMANN 


education, every mother and father now becomes a pro- 
spective buyer, as the low priced Signet is an ideal adjunct 
to a child’s school work. With the home market cultivated 
and with a product that now can be afforded by this market 
and with the influence of the typewriter upon education 
constantly developing, the Royal Signet introduces an era 
in the typewriter industry that may well give the fullest 
force to the words of the thought that lies behind the de- 
velopment of the Signet—“Destined to Change the Writing 
Habits of the World.” 

The Royal Typewriter Company is sparing no expense 
in assisting the dealer to carry the story of this new low 
priced portable into the home. Extensive advertising and 
merchandising campaigns starting in September and featur- 
ing the Royal Opportunity Awards Prize Contest will in- 
troduce the machine. Every possible merchandising and 
advertising aid will be utilized to tell the home market that 
at last there is a portable typewriter in the field that they 
can afford to buy. And when it is emphasized that recent 
market surveys uncovered the staggering figures that there 
are approximately forty million potential typewriter users 
in homes, all of them financially able to purchase a $30 ma- 
chine, and most of them financially unable to purchase a 
$60 machine, the dealer will grasp the tremendous poten- 
tialities of the market that the Royal Signet offers to him. 








NEW MACE 


The New Royal Signet Portable Typewriter 


August 1 The Royal Typewriter Company, Inc., New 
York, N. \ announced a new low priced portable type- 
writer, The Royal Signet, to retail at $29.50. The Signet, 
designed to make a practical typewriter available to th« 
huge market, principally sciiools and homes, that cannot 
afford a higher priced portable, will be introduced to the 
general public through an extensive national advertising 
campaign, starting in September 

Incorporated in t design of The Royal Signet are sev 
eral new featur: ind some unusual construction details 
Outstanding among these is a new type called Monofac« 
In appearance, Monoface type resembles a “flow” of small 
letters with the legibility of capitals and is based on mod 
ern oblique printing alphabets sans scrif, thus eliminating 
the necessity for a shift key and attendant mechanism 


The Royal Signet described as “definitely not a mak« 


shift or built-down machine.” The new type design mad 
feasible the simplification of the typewriter design itself 
and a cons t saving in production cost 


ympletely enclosed and dust proof 


It is finished in green Velvetone, plated parts in cadmium 


gid and sturdy, its frame a unit. Rub 





MONOFACE 


ROYAL “SIGNET PORTABLE TYPEWRITER WITH 
TYPE 

ber feet have a cus ning effect Che appearance of the 
1achine is symmetrical, the mechanism fully protected. 

Keys are of standard height, standard spacing and stand 
ard depression so that anyone learning to type on a Signet 
will have no difficulty in graduating to a standard portable 
or regular office typewriter. The machine is equipped with 
forty-four characters, the full alphabet and all necessary 


punctuation marks, signs and numerals. The segment is of 


one piece construction with full gauge type bars and sol 
dered, aligned typ« The ribbon spools are made for full 
standard length ribbons, are fully enclosed from the sides, 
and are held ir ice by ingenious flat springs 

The ca n controlled ball bearings, on sturdy 
ne-piece rai There is a full sized paper release lever, 
1 combinat pace and carriage return lever, a car 
riage lever on the carriage, a single cylinder knob on the 
right irgin ra and left margin stop. The 





paper pan is a unit with the paper table, but the paper feed 
roll mechanism is separate, supported by the top rail. The 
machine will take a standard 8™% by 11 letterhead, writing 
full widtl 

All essential « 


Royal Signet 


features are said to be em- 
The 


weighing only seven and a half pounds. 


mvenience 
machine is very light, 


A fabricoid carry- 


bodied in Che 














ROYAL TYPEWRITER COMPANY, INC 
2 PARK AVENUE, NEW YORK CITY 
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LETTER FROM THE ROYAL COMPANY'S DESIGN ENGINEER TO 


PRESIDENT FAUSTMANN ANNOUNCING THE NEW TYPE FACE ON 


THE “‘SIGNET”’ 
ing case with fastenings to hold the machine securely is an 
optional feature offered for $2.50 extra. <A fabric cover 


twenty-hve cents extra 
— -—~<~>-— - 
An Astrological Typewriter 


of the zodiac and planetary symbols, 


may be had for 


The Signs Signs ol 


calculation, etc., are to be found on a typewriter con- 


structed for the use of astrologers who wish to combine 


astrological signs with a regular correspondence type- 
writer. The machine has twenty-six small characters and 
thirty different symbols among which are the six Greek 


letters of most calculations. There is also 
carriage for writing tables. The 
machine is 7-5/10 kilos It is said to be 
Barr system, to be portable and having a segment shift. 
[The machine is made by Busse & Hefti, Potsdamerstrass« 
52, Berlin W 55, Germany.—HHR 

——_—_~<>__—__- 

Reversible Paper Clip 


Durnham, a lawyer of Seattle, Wash., 


importance in 
weight of the 
built on the 


a large 


Kenneth P is re- 
ported to have secured a patent on a reversible paper clip 
which he plans to exhibit at the National Congress of In- 


ventors in Portland. Ore., this month. 
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“G-F” Aluminum Posture Chair 
The General Fireproofing Company, Youngstown, Ohio, 
has brought out a posture chair for clerical workers, which 
adds to comfort the increased advantage of extreme light- 
The “Goodform” 


is named, is designed to correct improper seating through 


ness and ready portability. chair, as it 


its “Five-point adjustment features.” These include height 
adjustment of seat; height adjustment of the back; hor- 
izontal adjustment of the backrest; spring tension of the 
backrest; and an independent automatic movement of the 
backrest, which is hinged to the chairback proper. Through 





GOODFORM”’ POSTURE CHAIR 


chair is made to 
affords the 
will maintain physical 


these five adjustments the “Goodform” 


conform to the figure of any occupant. It 


which 
part of the office worker 


correct seating conditions 


comfort and alertness on the 


throughout the day. The chair is made of aluminum alloy 
throughout, with the exception of the chair iron and up- 
holstery of the backrest. 
dominant. 


Thus lightness and portability 
of high quality are 

The qualities of lightness and portability are considered 
to be 
The moving about of the chair by its occupant when leav- 


equally important with correct seating posture. 


ing or returning to the desk can be a source of fatigue 
quite as much as discomfort while seated 
The 


sheet of aluminum alloy, and is free from the racking 


“Goodform” chair base is formed from a single 


effects which may occur in chair bases which are an as- 
sembly of a number of parts. 

The leather covered backrest is pe rforated for ventila- 
tion; the seat is covered with a tailored felt envelope-type 
The 


comfort 


cover. seat itself is die formed to contours which 


create and increase the sitting area in contact 
with the chair seat. 

With the rapid extension of the aluminum chair into 
many markets, the announcement of a posture chair made 
of this should 
among office furniture dealers and buyers. 

A New Pencil with Chamber for Four-Inch Leads 

The Rite-Rite four inch lead pencil which propels and 
repels and has a spare lead chamber, is being offered by 


the Rite-Rite Manufacturing Company, 1501 West Polk 


interesting metal create unusual interest 





NEW RITE-RITE 4-INCH-LEAD PROPEL, 


REPEL, 
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It has what is known as an unbreak- 
able composition barrel with a chamber for four-inch leads. 
The pencil retails for ten cents. 
ee 
A New Drawing Pencil 

The Reliance Pencil Company, 777-79 Broadway, New 
York, N. Y., announces a new pencil called the Templar 
drawing pencil, made of the finest quality of refined 
graphite and genuine southern red cedar. This pencil is 
gold stamped, boxed in dozens, half gross to a carton. 
Templar pencils are made in degrees from 3B to 6H and 
the list price is $10, subject to usual trade discounts. Sam- 
ples will be submitted to any dealer requesting them. 

These pencils, like others of the line, will be sold under 
the Reliance merchandising plan. The company will sell 
through legitimate stationers only by appointing local dis- 
tributors in various centers, referring all inquiries from 
consumers to their dealer in each territory. All inquiries 
from smaller dealers are referred to the jobbing trade, 


street, Chicago, III. 


and no special or inside discounts are given to favorite 
accounts, 

The company is in accord with the policies outlined by 
the stationers’ code of ethics adopted at New Orleans and 
with the resolutions passed at the recent convention in 
New York. The company’s representatives calling on the 
trade are as follows: Charles H. Hucke for the south, east 
of the Mississippi river; P. F. McLaughlin, covering the 
middle and southwest; James D. Pryor, north and central 
Samuel Paperle, New England, New Jersey and 
Pennsylvania; Harry Drucker, New York, metropolitan 
area; William E. Reddy, covering Philadelphia and sur- 
rounding area, and Bert M. Morris, the Pacific Coast. 

The company has some very definite advertising plans 
which it will furnish the dealer without cost. 


west; 


en 


Additions to Midnight Carbon Paper Line 
Announced 
After a year and a half’s test of Midnight carbon paper 
in black standard weight for regular typewriters, The Car- 
ter’s Ink Company, Cambridge C station, Boston, Mass., 
has extended the Midnight line to include light weight and 
extra light weight in black and blue and purple in stand- 


uiers NATE NIGHT 
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ATTRACTIVE BOX FOR CAR- 
TER’S MIDNIGHT CARBON 
PAPER 


ard weights. Black coatings are now also supplied for 
noiseless typewriters in the three usual weights. 

The boxes for Midnight carbon paper are attractively 
designed and consequently effective sales helps. Samples 
in various colors and grades are available on request. 


ees | | 
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EXPEL PENCIL WITH SPARE LEAD CHAMBER 
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Bull Statistical Machines Improved 99 999, and changes back to 1 This machine can be ar- 
In p vement in the Bull statistical equipment, made inged for changeable dates for $1.00 extra In usc the 
by the H. W. Egli-Bull Company, 75 Avenue des Champs stamp is impressed on cancelled vouchers, each impression 
Elysees, Paris, France, have been announced. The equip " owing on the dial of the counter Phe cle rk notes the 
ment consists of a punching machine, a sorting machine, é apsed numbers, and makes his record from tl s reading. 
and tabulating machines, both printing and non-printing The die can be made up for any wording which will come 
In the punching machine rack-escapement has been r« 
placed by a cog-wheel escapement, affording more even 
and regular work. It is now equipped with an automati 
feeder and eject ind L imme il al relay between thie 
pertorating «dé € al the ke 
The |} nta te with a wv ing capacity of 400 
ards pe nut an electro-magnetically driven ma 
ching It eq ed with an endless chain that receive 
the ca at 1 tlet of a card feed-box and takes up a 
contact bru that guides the cards over the thirteen r 
ceiving cast t lent in operation and its mechanical 
design permits sorting at full capacity while running at a 
comparatively low speed 
The tr printit tabulator is provided with three t 
talize ind three card counters, forty-five columns in all 
MELIND SELF-INKING CHECK COUNTER 
within 2x2 inches. The retail price of this stamp is 
$10.00. The counter cannot be tampered, as it is enclosed 


BULL 





in a steel case welded to the hand stamp fram« 





lp 


The Teleminder 


Chis is a combination telephone base and indexed phone 
number memo book. The device is made of polished bake- 


lite It holds the phone steady while the user is dialing, 
and is very strong, readily supporting a heavy weight, and 
is unconditionally guaranteed for two years The base 


contains a drawer instantly operable by a spring and but- 

















nor So er "as tae pb hen gh Rage gh ton arrangement. This drawer may contain memo pad, 
sorter. The lower picture is of the Bull tabulator equipped with a special a book of most used telephone numbers, or cigarettes, as 
printing mechanism . 
desired 

lt has an automatic selecting device that permits totalizing 
only cards corresponding to determined perforation char 
acteristics without previous sorting. The machine’s work 
ing capacity is 135 cards per minute 

The printing tabulator is the same as the non-printing 
machine except for the printing device. In the latter print 
ing is not done through the means of a type holding sector 
und a hammer strike, the usual method, but rather by a 
type-holder wheel pressing over the paper at a certain 
moment of its revolution, the moment being determined 
by the perforation characteristic of the card. According 
to present plans, printing tabulators with a greater capac 
ity and with alphabetical printing will soon be placed on 
the market 

-— 
Tax Endorsing Stamp with Counter 

the Louis Melind Company, 362-64 West Chicago ave CUT SHOWING FEATURES OF THE TELEMINDER 
nue, Chicag [ll., is producing a number of special marking 
devices for the use of banks, gasoline stations, theaters, [The combination felt and rubber bottom gives the de- 
soft drink manufacturers, and others affected by the Fed vice its non-skid attributes 
eral stamp taxes now in effect The device is made by the Teleminder Corp., 475 Fifth 

Banks are required to charge tax on every check issued avenue, New York City. 
by their depositors. To simplify this handling, the Melind 
company has brought out a self-inking hand stamp, to (New Machines and Devices—Continued on 
which is attached a counting device, which registers up to 57 


page o/) 
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Mr. Sheaffer Comments on Fountain Pen Trade-in 
Allowances 

In a recent statement W. A. Sheaffer, president of the 
W. A. Sheaffer Pen Company, Fort Madison, Iowa, 
strongly commended the stand of the Stationers Associa- 
tion of Southern California on the matter of trade-in allow- 
ances on old pens. 

“By means of ‘depression’ talk and insistent propaganda 
on the part of manufacturers who do not have the future 
of the industry at heart, there has arisen a persistent and 
regrettable state of mind among many retailers that th« 
only merchandise the public will buy is the lowest priced, 
and that all appreciation of quality has vanished,” said Mr. 
Sheaffer. 

“We know that this is not so. 
port that by presenting 
many sales are made in high priced units and that they are 


Many of our dealers re 


continually better merchandise 


convinced that one sale in the higher priced brackets is 
equal to a number of sales in lower priced merchandise for 
they have gained for the store a satisfied customer, have 
less pens to service, and have cut their sales expense by 
earning a profit on one sale that is equal to the combined 
profit on a number of low priced pen sales.” 

The Stationers Association of Southern California rec- 
ommended to its membership that all trade-in allowances 
on fountain pens be discontinued. Any allowance on an 
old pen is in substance a discount on the new pen, they 
explained. On low-priced or second grade lines they rec- 
ommended that no merchant could disregard the large field 
of sales, but at the same time the manufacturers of the 
inexpensive pens ought not to put their own highly adver- 
tised and accepted trade names on this class of merchan- 
dise and render it confusing to the public and demoralizing 
to the pen industry. 

Hitherto, the association said, the fountain pen field is 
one which has been very clean and has offered a good 
opportunity for profit to the dealer. It is, however, in 
danger of becoming as demoralized as certain other lines 
unless the merchant decides for himself whether the plans 
urged by the manufacturers are really for his best interests 
or will produce a temporary increase in volume at the ex 
pense of the public’s confidence in the merchandise. 

The only thing that will hold the fountain pen field in 
its present position is a refusal by fountain pen dealers to 
cut prices on standard makes. There is a definite field for 
lower priced pens but obviously they cannot be of the 
same quality and durability as higher priced fountain pens. 


- eG 
Some Collective Good Will Advertising 

In an effort to obtain a larger local patronage for the 
office equipment and stationery stores of Toledo, the Sta- 
tioners Club of that city decided some weeks ago to do 
some collective good will advertising in their own behalf by 
means of-direct appeal to some of the local prospective 
customers 

A series of three form letters was prepared by one of the 
members and unanimously approved by the club. These 
letters were sent out to more than sixty leading manufac- 
turers, wholesalers, jobbers and retail merchants, including 
the large retail department stores. The letters were num- 
bered one, two and three, and were mailed from the secre- 
tary’s office at intervals of from two to three weeks. 

The result of this effort surpassed the expectations of its 
sponsors. The association has received many fine replies 
and encouraging expressions of good will with promises of 
future patronage. This limited and inexpensive campaign 
leads the association to believe that new customers have 
been obtained and increased business will result from old 
customers by placing firmly in the minds of Toledo busi- 
ness men the thought that they should patronize Toledo 
stores and Toledo products. 

The three letters were signed by J. H 


Combs, secretary 


of the Stationers Club of Toledo, and by the membership, 
including The Blade Printing & Paper Company; The 
Franklin Printing & Engraving Company; The McManus- 
Troup Company; The Newell B. Newton Company; The 
Pixley Safe & Desk Company; Remington Rand, Inc.; The 
Shaw-Walker Company; The B. F. Wade & Sons Com- 
pany; The Wendt & Rausch Company. 

The first letter called attention to the fact that the spon- 
sors are loyal Toledo stationers interested in the civic bet- 
terment of the city, freely giving of their time and money 
for the upbuilding of the commonwealth. They requested 
co-operation by other lines of industry and asked that 
whenever consistent, the addressees patronize the station 
ery stores and other establishments of Toledo, giving To- 
ledoans the first opportunity to serve. The other two let- 
ters again called attention to the idea of patronizing home 
industry and politely requested the support and co-opera- 
tion of other business houses. 


cmtaiaiuialiaibiaiesaass 
Good Typing from Fifty-Year-Old Machine 

The American Writing Machine Company has on dis- 
play at its 23rd street store in New York City a type- 
writer which is unknown to the present generation and 
but few of the old timers are familiar with it. It is a No. 1 
Caligraph in the 2,000 series and in a wonderful state of 
preservation. 

This machine was purchased originally by Dr. William 
Cutter Condit, pastor of the Presbyterian Church of Ash- 
land, Ky. It was bought some fifty or more years ago 
when Dr. Condit was a pioneer in that section of the coun- 
try, establishing schools in the mountains, and when all 
trade in that territory was carried on by steamboat on the 
Ohio River. 

Dr. Condit’s daughter, from whom the machine was se- 
cured, said the purchase of the typewriter was a real event 
at that time. 

Since the machine was cleaned and equipped with a new 
ribbon and platen (polyhedron), it produces excellent work. 
It is, of course, single case, but the style of type is very 
attractive and entirely different from anything now in use. 

——.@———_- 
New York Education Board Denies Stationers’ 
Petition 

In a letter to Charles L. Mitchell of Topeka, Henry 
Klein, secretary and counsel of the Greater New York 
Wholesale Stationers Association, stated that their peti- 
tion with regard to the sale of school supplies in the 
schools by student bodies has been totally denied by the 
New York Board of Education. The subject of litigation 
on this devise of the petition is being considered. 

el 
Pencil Man Has Curious Golf Hobby 

Ralph Kennedy of the Eagle Pencil Company, New 
York City, has a singular but interesting hobby. He is an 
enthusiastic golfer and makes it a point whenever possible 
to play on courses he has never played on before. The 
New York Herald Tribune of recent date carried a story 
of Mr. Kennedy’s golf activities. At the time the article 
was written he had played 999 separate and distinct golf 
links and on June 16 he teed up on his 1000th course. 
Mr. Kennedy is an amateur affiliated with the Winged 
Foot Golf Club. His business keeps him on the road. 

One day several years ago he happened to count up 
his cards and found he had played on a hundred links. 
This gave him an idea of trying for the record. He has 
been pursuing his hobby for twenty-two years averaging 
about forty-five new courses a year. He was fifty years 
of age on June 16. 

Mr. Kennedy has proof attesting the fact that he has 
played on all the different courses he has recorded. Each 
card of the thousand in his possession is certified by the 


professional or club secretary. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 


offices of this journal their headquarters. 


The staff at the main office, 417 South Dearborn Street, Chicago, 


and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 


St. and Park Ave., New York, will be happy to be of any possible service. 


While the facilities at New York 


are not so many as at Chicago, there will be found the same desire to serve. 


LONDON 


NOTES AND NEWS 


By Mr. Vincent Jackson 


United States manufacturers traveling to London are cor 
dtally invited to call upon Vincent Jackson at 22 St. An- 


drew street, Holborn Circus, London EC #4. 


Mr. Jackson's 


association with the trade and |is contacts with its organ- 
izations afford him information valuable to those desiring 
to cultivate the British market. 


St. Agnes, Cornwall, July 1, 1932 
Chis letter is being written far away from the bustle of 
Town, for my Wife and I are on holiday in this delightful 
County enjoying glorious weather by the sea. 
Here one can think over impressions gained before com 
The press, of 


ing away and from newspapers and letters. 


course, is mostly full of Lausaune and the U. S. presidential 


conventions, but here and there are encouraging reports of 


returning activity in England's industries Amongst the 


there is the award of a big contract to one 
a bridge in Holland and the 


cheering news, 
of our engineering firms for 
wonderful response to the War Loan Conversion scheme 
A week or so ago I called in to see the Burroughs 
Adding Machine Ltd. private exhibition. Although it was 
the last day of the show, the staff was busy giving demon 
strations to a goodly number of visitors. The display of 


machines was very impressive, a fine additional suite of 
rooms having been specially taken for the purpose 

sphere was distinctly optimistic. May 
sales had broken all previous records! With this en 
knowledge that the 


the Burroughs folk 


The general atm: 


couragement and the sure service 


offered was unique and very complete, 


were going right ahead without any undue worries of trad« 
depression. They will doubtless reap the reward of this 
progressive spirit It is the same old tale—sit down and 


moan and things get blacker and blacker, but where firms 


get up and go after it, quite encouraging results follow 

I joined Mr. Chadwick Moore, governing director of 
Moore’s Modern Methods, and his fellow directors, at a 
sales conference a short while ag not for long, however, 
for much as they may esteem me they hardly wanted a 


competitor in at such discussions However, all were 


miling and cheery—in fact it was just like a happy family 
gathering. They told me they were making good progress 
So far, June looked like being the biggest sales month on 


record Theis last vear (ending March 31, 1932) was only 


half of one per cent down on the biggest year they have 
ever had (and, of course, sales in boom years were abnor- 
mal) 

One of the big contributions to their success has been 
the “Moorespeed” ledger posting equipment, only intro- 
duced comparatively recently. This is an extremely neat 
and popular loose leaf binder, of light but robust construc- 
tion, employing some of the principles which have made 
their binders famous. A light, steel stand serves as a stor- 


a special fitting at the top receives the 


age rack, while 
binder required for immediate posting 
The method binder is simplicity 


For all intents and purposes, 


of opening the itself. 


1k is placed in the 


the boc 





MOORESPEED LOOSE 

LEAF LEDGER POSTING 

EQUIPMENT The post- 

bar automatically springs 

out when the book is placed 
in the tray 





tray in the natural posting position, which action imme- 
diately releases the sheets ready for posting. 

Some of the advantages appear to be the compactness 
and light weight of the closed books. There are no pro- 
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OFFICE APPLIANCE TRADES ASSOCIATION OF GREAT BRITAIN AND IRELAND TAKES ITS ANNUAL 


TRIP UP THE THAMES.—Many members of the association, being on holidays, reduced the attenaance. 


jecting posts, so that binders stow away easily; the sheets 
have four unbroken edges with nothing to catch or tear 
in posting machine; a complete stand houses 2,000 accounts 
and takes only one square foot of floor space. 

This binder differs in most respects to any other binder 
marketed for mechanical ledger posting. Mr. Moore tells 
me he is desirous of disposing of the patent rights to suit- 
able American interests, so perhaps some readers may care 
to get into touch with him. His address is—12 St. Bride 
street, London, E.C. 4. 

An event I have been very sorry to miss has been a 
river trip organized by the Office Appliance Trades Asso- 
ciation of Great Britain and Ireland. Holidays rather de- 
pleted the attendance, but I have an interesting account 
from Mrs. S. E. Elliott, the association’s assistant secretary 
and “Office Appliances” subscription secretary. 

Mrs. Elliott writes me as follows: 

“Sorry you and Mrs. Jackson missed the O. A. T. A. 
river trip on Monday last. It was delightful. Fifty-seven 
members and friends made a merry party. 

“In this country of varying temperatures we were lucky 
enough to have chosen the hottest day over a period of two 
years, with a cloudless blue sky and the tiniest ripple on 
the water. 

“The trip covered the prettiest part of the river. As you 
know we took train to Reading and from there a specially 
chartered steamer to Shillingford—herewith a photograph 
of a few of the members and guests. 

“We proceeded up river via Caversham, Mapliedurham, 
Pangbourne, Whitchurch, Goring, Wallingford and Dor- 
chester—all delightfully pretty in the sun, and full of his- 
torical interest. 

“Just beyond here is Shillingford, where we disembarked 
for lunch at the Hotel Beau Regard. After partaking of 
an excellent luncheon speeches were made by the chair- 
man, Mr. H. A. Steenberg, of Smith Premier Typewriter 
Co. Ltd.; W. H. Hartley of Addressograph-Multigraph 
Ltd.; Percy Jones of Twinlock; W. G. Gledhill of Gledhill- 
Brook Time Recorders Ltd.; and honorable education 
director of the O. A. T. A. A hearty vote of thanks was 
passed to G. V. Speke of Acco Products, our honorable 
entertainment organizer, and also to the honorable secre- 
tary. Re-embarking we retraced our course. Tea being 
served on board. The Grafton dance orchestra supplied 
music on the trip and we had our own ‘speakeasy’! 

“A very happy party entrained at Reading for Padding- 
ton and home.” 





Yes! Mrs. Elliot both my wife and I were sorry we 
missed such a delightful show. 
Se conan 


Lloyd’s Adopt Kardex Visible Record System in 
Their Underwriting Room at London 

Lloyd’s, the famous association that covers the greater 
part of the world’s insurance, has recently adopted the 
Kardex visible record plan for a daily index of ship move- 
ments. One of the greatest activities of Lloyd’s concerns 
the insurance of the world’s shipping, including hulls and 
machinery carried on every voyage. 

A new and conspicuous feature of the vast underwriting 


hall in Leadenhall street, London, is a fine battery of Kar- 
dex cabinets which contain the master records of every 
ship afloat with the exception of coasting steamers. This 
battery consists of thirty-two cabinets, housing twenty- 
four thousand records and is laid out in a long aisle in 
eight sections, each section being in charge of an expert 
operator. Reports from all over the world stream into 
this department every morning. Whenever a message 
comes in concerning any vessel flashed from any part of 
the world, the operator whips out a slide and an entry in 
blue, black or red shows him whether it was a sailing, an 
arrival or a casualty. The card gives all information as to 
date, nature of the message or if a casualty, where it hap- 
pened and what. Two hundred entries per hour is not 
unusual, the operators being amazingly dexterous men. 

The old way before the advent of the visible records 
was to post these entries in massive ledgers, manifesting 
a more cumbersome and slower method.—R. K. Doran. 

a 
Increase Staff One-Third in Parker’s New 
Canadian Plant 

On the first of July the Parker Fountain Pen Co., Ltd., 

of Toronto, Canada, held the formal opening of a new 














NEW HOME OF THE PARKER FOUNTAIN PEN COMPANY, 
LTD., TORONTO 


manufacturing plant. This new plant gives employment 
to one-third more factory personnel than the former estab- 
lishment. 

The new building is located in the heart of the city, on 
University avenue. With a four-story stone front, it is one 
of Toronto’s most modern structures. 

In this building will be produced all of the pens for 
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Canadian sale, and there are facilities t andle a ¢ for future trade. This will bring about a new era, and it 
portion of the export trade. Present plans call for the will be surely the beginning of a good business in type 
manutacture of Quink itn the Canadian plant commencing writers and other business equipment. The present 1s a 
the latter part of this year time of inaction in business and trade. Nobody is speculat- 
pas ing for tomorrow, and this is the reason for great dullness 
. How Is Business in Germany and in Europe? n our trade, and in others also. As soon as stabilization 
It is difhcult to state how business is in Germany and in in international relations is accomplished, trade will grow 
Europe. Production capacity has been reduced to the 1912 up and one of those countries buying typewriters and office 
level The buying power has been reduced, as about equipment to a large extent, will be Germany, but Europe 
thirty-three per cent of the workers are unemployed. Pri will follow.”-—ERB 
duction has been reduced close to demand during the last anaes ae 
two years, since the depression came along. Inland con German Typewriter Maker Moves to Erfurt 
ditions and exports are the sam Che world’s export The Europa Schreibmaschinen A. G. has removed its 
trade has been reduced over fifty per cent, and this is re sales administration department to Erfurt, Berlin 24, 
flected in the economic life in all countries. How can Germanv. 
business continue under these revolutionary conditions? Mr. Loepert will maintain contacts with friends of the 
Ofhce appliances, equipment and all kinds of office firm the same as heretofore under the following designa- 
machines have been hit very hard. Sales are fewer. Stat tion: Auslandsvertrieb der Europa Schreibmaschinen A/G 
governments are also in distress to meet payments, and Frfurt (Foreign Sale) W. Loepert, Berlin, NW _ 40, 
are passing new laws to secure the stabilization of th \lexander-Ufer Nr. 4, Telegr.-Adresse: Mignon Berlin 
treasury Imports are cut down to avoid payments in lelephon: Norden 0014 (AEG Berlin) Apparate 344/345 
foreign money Several European countries, including Mr. Wussow has in addition to his previous tasks taken 
Germany, are not able to pay their interest on foreign loans ver the department heretofore conducted by Mr. Funk, 
received. Germany, with a population of over 60,000,000, The direction of the Berlin branch remains with Friedr 
having large requirements for raw materials and foodstuffs, W. Schmitt 
is continually negotiating for new arrangements and cot _———~> 
aitions that have not been observed in trade agreements A. Q. de Flines Advanced by Blikman & Sartorius 
7 With all sufferir K from exhaustion, we must investigat \. Q. de Flines, son of the late J. de Flines, has been 
me Conse aaa epee depression comes from reparation appointed assistant managing director of N. V. Blikman & 
payments. <All t ve loaned to Germany in past years Sartorius, Amsterdam, Holland. Blikman & Sartorius is 
aus ee ' An ince, piling up millions in ey On-account me of the leading office equipment houses in Holland, and 
# the Versai sg treaty. Germany has other obligations the oldest organization of its kind in the world. It was 
sO MCCE aS wi :; founded in 1695 and through the centuries the line of family 
sgueries were sent to Sige) rters of { nited states omce connection with the business has been practically continu- 
appliances spas pet. eRe SIUALION. The first question us In addition to branches in various parts of the 
wee [he poss bilities or sales in Soemany. Netherlands, the company maintains branches and agencies 
~ahere & scarcely amy POSOERty of seling ne —— in Dutch East Indies. Mr. de Flines’ father, whose deat] 
—— ind ofthe QUIERES HE LCRA) Exports ar was referred to in the May issue of Office Appliances on 
rather reduced. Unemployment is growing, and typewrit vage 102, was a director of the Blikman & Sartorius organ- 
ers and other office machines do not nd a normal market ation for many years. The son is following in the foot 
Many business houses are struggling for their lives, and steps of his illustrious father 
many offce machines are offered and sold at prices lower 
than heretotors resag 
Effect of , La Chambre Syndicale de La Mecanographie 
ect of New Laws on Typewriters a 
[he second question Wheat ta the iafmence of thx At the last meeting of La : hambre Syndicale de la Me 
many new laws with regard to the importation « f tv pe COnCgr aya Phe Syndi al Chamber of Off = Machines) 
writers and office machines: Paris it was decided that all arbitrations brought before 
Juty n typewriters and ofhce machines for the most the council by the Conese eS court would b conside red 
, 2 > 1D _ gratis to members. It was further decided that the C. S. M 
part is fixed at 3.60 RM (Reichsmark) per kilo [his is ; : : ; 
a rather high rate. Notwithstanding this, proposals were should continue its study of the ee tor bill of 
’ sale of the site Messrs. Lecuver and Vergne, representing 


made to increase the duty to 10.80 RM per kilo. But this 


would mean that the import of many office machines would 
’ hy Pp at in for , f import chamber that they have begun the revision of the statutes 
ve impossibl iyment in foreign money for imports is 


the committee of merchants of the C. S. M., informed the 


: and will submit a plan The business was concluded with 
granted only for fifty per cent for the same month a year ; F ; 
. : . the admission ot two new members 
ag But last vear a reduction was already made. It must 

> 


Mr. Maes Heads Typewriter Department of 


be stated that there are no import restrictions for typ 


writers or other office machines. But the problem is to ‘ . 

get authority from the state bank to pay for any imported Belgian Firm 

goods in foreign money, as imports are closely controlled Fr. Maes, who has for a long time been connected with 
by the state bank. There are no objections to have goods the Fabrique National D’Armes de Guerre, as their agent 
mported and the duty paid if credits are unlimited to the in Antwerp, recently has been made director of the type 


writer department of that company At the same time Mr 


Maes will be engaged in organizing the sales of office 


The third questio1 What is the opinion about future . 
sales of typewriters and office machines in Germany? machines and equipment throughout Belgiun The ofhes 
\rhose typewriters or high grade office machines afford of Fabrique National is located at 6 Place de la Justice, 
ing great advantages in use will find sales possibilities Brussels 
But sales of this kind are very limited As long as the - : 
depressiot ntinues, unemployment is hampering eco Smith Premier Moves London Office 
non lif Chere re scarcely anv better conditions i Che Smith Premier Typewriter Company, Ltd., formerly 
prospect i r lis In case reparation payments can b t 6 and 7 Queen street, London, EC 4, ha moved to 4 
stoppe 1. ny 1 rchant will wan new urage and ] p ot Paul's Churchyard, Ie 4 
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Reed & Reed Give Dinner for Staff 


Reed & 
Ecuador, 
Fourth of July dinner. 
staff, and gave special distinction to the winner of a sales 
Sr. Joaquin Armijos sold 149.92 per cent of his 


Reed, office equipment dealers at Guayaquil, 
staff of 
It was held in honor of the sales 


entertained the the organization at a 


contest. 
quota, and received a Smith-Corona Model S, sterling sil- 
The second salesman had 148.69 per cent of 
received a standard Model S Smith- 
Quotas were figured on a basis of twenty per 
The winners 


ver model. 
quota, for which he 
Corona. 
cent above sales of each salesman for 1931. 
not made known until the end of the dinner. 

The dinner was novel in that no employee was omitted 


were 
from the festivities. Usually, in Ecuador, only the higher 
employees are given any part on special occasions. 
————— 
British Stationers Hold Twenty-Seventh Annual 
The Stationers 
held its twenty-seventh annual meeting, June 18 to 23, in- 


Association of Great Britain and Ireland 


clusive, at the palatial Adelphi hotel in Liverpool, England. 
Delegates were received on Saturday evening, June 18, by 
H. Woodrow and Mrs. H. F. Hatcher on behalf of the 
Liverpool committee, the reception being held in a fine 
suite set apart by the hotel for the occasion. 

Sunday morning most of the delegates attended services 
at the Liverpool Cathedral, and in the afternoon they vis- 
ited the ancient city of Chester. 

Mr. Woodrow was chairman of the General Convention 
Committee, assisted as secretary and 
tively, by H. F 
by their colleagues in the Liverpool trade. 


treasurer, 
Hatcher and E. Gledsdale, who were aided 
The lady vis- 


respec- 


itors were entertained by an efficient committee under the 
chairmanship of Mrs. C. H. Chaffer. 

The stationers were welcomed at the first session by the 
Lord Mayor of Liverpool. 
by E. G. Pullinger, J. P., 


ported by G. 


The session was presided over 
chairman of the Council, sup- 
Delgado, president of the Association, and 
the treasurer, secretary and chairmen of standing commit- 
tees. 

Topics discussed at the first day’s conference included 
the stabilized calendar, cooperative advertising, gift coupon 
Following the discussions the chairman in- 
President 


schemes, etc. 
Delgado, who was received with ap- 


This 


troduced 
plause. He delivered the president’s annual address. 
report was adopted unanimously. 

Topics discussed at the first and later sessions included 
the Benevolent Fund, Direct Trading, Revision of Rules, 
Advice Upon Insurance, Alterations in the Protected List, 
Removals, Report on the Education Board, 
Bazaar-Proof Need for Better Salesmanship, 
Window Dressing Competition, Irish Free State Tariffs, 
Playing Card Prices, etc. 
for the offered 


Sonus Gifts, 
Business, 


Thanks were voted to Liverpool 
hospitality 


FOURTH OF JULY DINNER GIVEN 
BY REED & REED—GUAYAQUIL, 
ECUADOR. — It celebrated a six- 
month sales contest ending June 30. 
All present are salesmen, except for 
Mrs. R. Alan Reed, at the left, and 
the store cashier at the right. Stand- 
ing behind are the office employees, 
with John Mark Reed standing in the 
center, with two local newspaper rep- 
resentatives. Sitting on the floor are 
the boys and helpers who work in the 
store, mechanical and printing shop 
R. Alan Reed is seated, the third 
from the left 


London stationers extended an invitation to hold the 1933 
convention there. The invitation was accepted. 

The following officers were elected for the ensuing year: 
President, A. T. Bennion, Manchester; vice-presidents, J. J. 
Beal, Jr., Chairman of the Sussex Branch; W. R. Powell, 
Chairman of the Bristol Branch, and James Russell, Past 
Chairman of the Manchester Branch. 

Castell Brothers, Ltd., Thomas de la Rue & Co., Ltd., 
Samuel Jones & Co., Ltd., L. G. Sloan, Ltd., and Wyvern 
Fountain Pen Company were elected as manufacturers’ 
representatives on the Council. Wholesalers on the Coun- 
& Son, Ltd., Dublin; Walter Gillett, Ltd., 
Brighton; Abel Heywood & Son, Ltd., Manchester; George 
Vickers, Ltd., and Wyman & Sons, Ltd. Retailers on the 
Council—E. & S. Butler, Streatham; Lane’s Library and 
Printing Works, Broadstairs; A. Mansford & Sons, Ltd.; 
Mudie’s Library, Ltd., William Pile, Ltd., Sutton; A. E. 
Northwood. Edgar A. Woolley was elected 
to represent the Associates, and Holmes & Son were ap- 
pointed Auditors. 

The entertainment features were many and interesting, 
and the annual banquet was a gala affair. 

Prominent men in the industry who participated in the 
debates included Messrs. Hamilton Jones, Walter Shaw, 
Duncan Bell, H. Woodrow, A. E. Owen-Jones, Clifton 
Tollit, H. Woodrow, O. E. Davies, G. B. Walker, Alec. 
Finburgh, A. T. Bennion, G. Delgado, Walter March, G. S. 
Vivian, C. H. Shelton Cox, T. Owen Jacobsen, and others. 

a 
Tap Dancer Has Speedy Fingers 

Miss Irene Zilahy of Vienna, Austria, now famous as one 
of the most agile and accomplished tap dancers on the 
European stage, is said to have formerly been Austria’s 
champion stenographer with a shorthand speed of one hun- 
dred sixty words a minute and a typing speed of eighty 
words. 

In line with the above, we learn from the daily press that 
stage producers of Vienna, in searching for the perfect 
type of girl to play adolescent roles, selected Miss Trude 
Haybey, a typist working in a Vienna office. After some 
preliminary experience, she is now to have the leading role 
in a spectacle to be staged by Max Reinhardt, noted im- 
presario. 


cil—Eason 


Rawlinson, 


-————~—— _- 

Blaney Manager of U E F Branch in Birmingham 

Consolidation of the Underwood Typewriter Company, 
the Elliott-Fisher Company and the Sundstrand Adding 
Machine Company, Alabama, offices have 
placed the management under Walter H. Blaney, Under- 
wood district manager for Alabama during the past ten 
All employees of each branch were cared for in the 
The latter first 


Birmingham, 


years. 
consolidation, according to Mr. Blaney. 
went to Birmingham in 1912 —GHW 
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COOL IN THE HEAT OF THE WET-DRY 
CAN CONVENTION AT CHICAGO 
SMITH-CORONA Among the prominent users of the machine at the con 
vention was Mrs. Archibald Roosevelt, 
speech which she later delivered at 


will recall that the Mrs. Roosevelt 
whose likeness appears in the above 
picture is the wife of the eldest 
son of the late Theodore Roosevelt, 
whose vigorous and progressive 
spirit lives not only in his surviving 
children, but casts its influence up 
on more than one of his children 
in-law 


BEFORE AND AFTER IN 
WYATT'S BOOK STORE, TUCSON, 
ARIZONA The upper picture 
shows the store as it was originally 
arranged with plenty of open dis 


play but very ttle science in ar 
rangement The lower picture 
shows the vast improvement in lay 
out which scientifically routes the 
customers so that they auton 

cally travel throughout the store 
pon making a visit The new fix 


tures, shelving disp ay ases, ¢ 


an anti-prohibition meeting 





OFFICE ENSEMBLE ON DISPLAY AT THE SALON DES ARTISTES 
DECORATEURS IN PARIS.—tThe desk has chromium plated fittings and 
base, and the two sides lift and fold back to form extensions. Duco in a 
bright shade of green is used as a finish. Fabricoid of jade green is used 
as the upholstery for the chair, which is also on a chromium plated base 
The walls are covered with champagne-beige lacquered fabric, and the 
carpet is of point noue wool in sev- 
eral shades of beige. On the wall 
facing the desk is a stylized map of 
France.—Photo by courtesy of Du- 
Pont Style Service, Paris, France 


were installed by Lyon Metal Prod- 
ucts, Inc., Aurora, Ill. The fixtures 
were finished in a beautiful two- 
tone shade of fallow Among the 
well-known lines handled in the 
Wyatt store are Irving-Pitt and 
Wilson-Jones loose leaf equipment, 
Eaton, Crane & Pike papeteries, 
and W. A. Sheaffer pens and pen- 
cils. The latter may be glimpsed 
in the lower part of the showcase 
in the bottom picture. 
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Stationer Made Head of Credit Men 
E. Don Ross, secretary of the Irwin-Hodson Company 
of Portland, Ore., was recently elected president of the 
National Association of Men. 
The association met at Detroit recently and unanimously 


Credit 


chose the Portland stationer as the head of the organiza- 


tion. Mr. Ross has been vice-president for the past five 
years. 

The association numbers about 25,000 members in its 
140 component units. 

About a year ago Mr. Ross became president to fill 
the unexpired term of Henry H. Heinman. His recent 


election continues him in office—CML 
——— 
Toledo House Conducts Interesting Sales Contest 
During June, The Franklin Printing & Engraving Com- 
pany of Toledo, Ohio, conducted a sales contest in which 
called the 


The arrangement was 


the sales force divided into two teams, 


Wheelers and the 


was 


Refusers. 


Free 








WINNERS AND LOSERS IN SALES CONTEST BETWEEN THE ‘‘FREE 
WHEELERS”’ AND THE ‘“‘REFUSERS”’ OF THE FRANKLIN PRINTING 


& ENGRAVING CO.—The Free Wheelers (top) won: They are: The 
Misses Jean Fitz, Frances Manley, Irene Busse, Virginia Searle, Hen- 
rietta Schmidt, Mabel Phillips, Jessie Pershingjand Mr. Marshall Eyster 
The losers (Refusers) were: Joseph Leroux, Leonard Aiken, Arthur 
Marshall, Arthur Leroux, Russell Lewis, Albert Lamphier, Charles Mil- 
ler and Arthur Meissner. Albert Lamphier is missing from the picture 
of the Refusers’ team, and Miss Frances Manley was absent when the 
picture of the Free Wheelers was taken 


that the losers had to pay for the dinner and entertainment 
for the entire group. The contest produced 5087 sales dur- 
ing June and the teams were so evenly balanced that the 
Free Wheelers secured 2,540 and the Refusers 2,547. On 
the evening of July 8, the entire force went down to the 
Toledo Yacht Club where the losing team supplied some 
excellent entertainment preceded by a chicken dinner. 
Smith and Lewis entertained with banjo music and singing. 


The 


evening wound up with a semi-business meeting where 


Then there was a new Felix talking moving picture. 


both teams expressed a desire to stage another contest. 


Corbett Makes European Tour 


Matt M. Corbett, 1206 Santee street, Los Angeles, who 
travels the territory from Denver to the coast for several 
office furniture manufacturers, has just returned from a 
three months’ vacation, one month of which 
on the water and two months in Europe. His itinerary 
included Italy, Switzerland, Austria, Czechoslo- 
vakia, Germany, Holland, Belgium and England. 

He left Los Angeles by boat in April and returned to the 
United States July 12 on the steamer Lafayette. 

Mr. Corbett found particular interest in places of his- 


was spent 


France, 


torical importance and in the artistry of European cities 
and the surrounding countrysides, 





MATT M. CORBETT 


After calling on the Colonial Chair Company, Chicago, 
and Invincible Metal Furniture Company, Manitowoc, 
whom he represents, he started back to Los Angeles by 
automobile. He expects to be calling upon the dealers 
shortly after he returns. 


——— 

Steible Takes Direction of Vivid Duplicator Sales 
Beginning July 1, Dan Steible has been appointed to have 
charge of sales promotion and education in the new Vivid 


duplicator division of L. C. Smith & Corona Typewriters, 





DAN STEIBLE 


He resigned a similar position with the U. S. Postal 
Mr. Steible is 


Inc. 
Meter Corporation of New York recently. 
widely known in the office equipment field. 

Office Appliances joins his many friends in wishing him 
full measure of success in his new job. 
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The New Building of the Wilson Company joyed until very recently. We have expanded our business 


in order to be ready for the sure and certain expansion of 


The accompanying illustrations show one exterior and 


two interior views of the new building of the Wilson Sta- Houston’s business generally.” Whether one shares fully 


tionery and Printing Company of Houston, Texas The Mr. Wilson’s conviction that “the same high degree of 
impressive four story structure, at the corner of Prairi« prosperity will be achieved,” it is encouraging to know 
and Fannin Streets, is not only significant as a contribu that some hold such convictions and are confident enough 
tion to the architecture of Houston but still further as a to back them up by a program of expansion 
symbol of confidence in the business situation. By such enterprise the Wilson Stationery & Printing 
[The new store is designed with the aim of combinins Company has progressed from the beginning. It was or- 
beauty and efficiency, a matter of importance in every ganized in 1918 and has steadily grown to be one of the 
architectural construction The main floor, which houses south’s largest concerns in the field 
all of the retail stationery departments, is arranged to The present officers of the company are E. C. Wilson, 
provide easy and convenient routing of the customers. Thx president; Preston Moore, vice-president; A. A. Tomlinson, 
secretary-treasurer, and the following directors: T. W. 
Wilson, Wallace D. Wilson, H. R. Moore and John T. 


Crotty 
——— 
“Better Times at Hand,” Says New York Hotel Man 
Edward Clinton Fogg, managing director of the Hotel 
Roosevelt, New York, is optimistic over the future of busi- 
ness because of his daily contact with the traveling public. 
He recalls the days of 1904 when steel sold at $9 a share 
and American Can stock was kicked around at almost no 
value. Coming out of that slump, private pessimists be- 
came optimists, quickly forgetting that they had just come 
through the throes of a depression. Recently Mr. Fogg 
has noticed a change for the better in the outlook of the 
guests who visit his hotel. He believes that the hotel 
business is almost invariably the first to feel a depression 
and the first to notice a recovery He says that out of 
town people are free to prophesy that the return to nor- 
malcy now on the way may bring greater prosperity than 
we enjoyed heretofore. He says that almost every day 
some prominent business man from out of town comes to 
the Roosevelt for a few days’ stay and that among them 
are no pessimists, insisting on the contrary that depres- 
sion talk is dying out, especially in the Middle West and 
Far West 
i 
A New Type of Pencil Eraser 
M. A. West, 343 Forty-third street, S. E, Portland, Ore., 
recently received a patent on a new type of pencil eraser 
and is negotiating to put the invention on the market 
through a large eastern company. The eraser is especially 
designed to last as long as the average pencil. It is a full 
inch long and is placed on the pencil encased in a sleeve 
with a thread attached so that by a slight turn of the sleeve 
or the pencil the eraser will be forced out as needed.—CML 
—— 
Esterbrook Company Has New Vice-President 
\. G. Frost, who joined the Esterbrook Pen Manufactur- 
ing Company, Camden, N. J., a year ago, was recently 
clevated to the vice-presidency of that organization. He 


t 


came to Esterbrook from the Wahl Company, and is widely 





known in this industry Additional information regarding 


Mr. Frost's activities will be presented in Office Appliances 


WILSON COMPANY'S NEW BUILDING IN HOUSTON, TEX 


I exterior view of store at night Middle Main stationery for September. 
floor Botton Office furniture department 
ae 
els oe ee er, a a Special Notice—L. C. Smith-Corona 

ve Cor vit in efhcient lighting svstem they cat Vail delay of the story of the L. C. Snuth-Corona 
not fail t 1 most pleasing effect new low priced, light weight, single case type face 

The off f the company are located on the main floo: hortable for home. school and certain business use ac 

and the m« anine The second floor is entirely devoted counts for the omission of the description of the ma 
ffice furniture displays and the two top floors to storage chine in this number. This new simplified typewriter 
ind printir is said to have several interesting features which the 
In speaking of the new building, Mr. Wilson, the presi manufacturers clam make it admirably adapted to meet 
dent of the concern, said, “Regardless of present conditions, all demands of the varied special service for which it 
we have never doubted for a moment the soundness of is intended. The machine is the culmination of many 
Houston and of its ability to beat a rapid comeback and experiments over a long period. Description will be 

to a ve the ume high degre f prosperity that it e1 bresented in the September number 





Reliable Remodels and Opens Retail Display Room 
Che premises of the rypewriter & Adding Ma 
chine Corporation, 303 West Monroe street, Chicago, IIL. 


Rehabk 


ive been completely remodeled and a large portion ot 
the space converted into one of the largest retail display 
ooms in the country. In the latter are exhibited complet: 


lines of mechanical ice equipment 


\ new department devoted to selling ribbons, carbons 


ind kindred merchandise has been established under the 


managership of Rolland B. Lowther, formerly with the 
Phillips Ribbon & Carbon Company 
\s part of its program of expansion, Reliable contem- 


I i 





Some Missing Machines 
Four portable typewriters, Corona 3-545705, Underwood 
4B21475, R188351, and Royal 224840 blue E, have 
been reported as lost An L. C. Smith 8-478767 and a 
missing. 


Royal 


Burroughs calculator 688007 are also among the 
\ny information as to the present whereabouts of any of 


these machines will be gratefully received by W. W. Al 
bright, 825 Broadway, New York, N. Y. 
ae 


Stevens Typewriter Service Changes Name 
Widening the 


Cyvpewriter Service, 


scope and character of its business, the 


Stevens Eugene, Ore., has changed its 





SEVERAL VIEWS IN THE OFFICE EQUIPMENT MART, CHI- 
CAGO, AND TWO AT THE HOME OF MR. FROEHLICH, THE 
GENERAL MANAGER.—Upper left-hand corner: The private of- 
fice of Arthur Froehlich, with Mr. Froehlich at his desk and 
wearing his usual smile Upper right-hand corner A display of 
machines revealing practically all makes of adding and calculating 


plates purchasing a fleet of delivery, sales and service cars 


One of them, a new Ford 8, is already in use. 

The Reliable enterprise is becoming known as the Office 
Mart Arthur B. 
the organization, states that eventually the 


lypewriter & Adding Machine Corporation will be dropped 


Equipment Froehlich, vice-president of 


name Reliable 
in favor of the Office Equipment Mart. It is anticipated 
that 
methods of retail merchandising of office 


under the latter name in the near future some new 


equipment will 
be put into operation. 
For some time Reliable has been successfully operating 


a lunch room for the use of employes and visitors who 


chance to be present at lunch time In spite of a liberal 


daily, the weekly cost per employe for 


CACC. ded $1 OO 


menu, ¢ hang d 


lunches has never 
> 
Fire Causes Much Damage in Montag Plant 
lire, originating when an electric burner was accidentally 
left in 
threatened the big 


glue recently 
Brothers, stationery 
Atlanta, Ga. The 


system at the 


under a 
Montag 
manufacturers at 182 Edgewood avenue, 


operation all night pot, 


plant of 
blaze was extinguished by the sprinkler 
plant, however, with but slight damage to the plant and 


its stock—JHR 


machines, typewriters, dictating machines and other mechanical 


equipment. Lower left-hand corner: Arthur Froehlich, Jr., beside 
an Office Equipment Mart delivery car. Center: A view in the 
general office. Lower right-hand corner: An inviting path in the 
garden at Mr. Froehlich’s home in Irving Park, one of Chicago's 
Northwestern suburbs devoted largely to residences 


Office Company. W. D. 
Stevens, who has represented the Underwood Typewriter 


name to Stevens Appliance 


Company and Kk. Branstetter who has represented the 
Remington Rand Company are the executive heads of this 
expanding office equipment business —CML 
ae ee 

New Ownership of Macon Typewriter Company 

W. T. 
purchased and will operate the Macon Typewriter Com 
The company re- 


Johnstone, formerly an automobile dealer, has 


pany, 406 Mulberry street, Macon, Ga. 
cently filed a petition in bankruptcy and Mr. Johnstone 
was appointed receiver.—J HR 
— + wt 
Striking and Timely Display by Gillam-Bird 

The Gillam-Bird Stationery Company, Seattle, Wash., 
recently built up a spectacular display in the vacant win- 
dows of the Seattle Office 
business was recently discontinued. 


Equipment Company, whose 
Although the Gillam- 
3ird store is several doors away from the space formerly 
occupied by the Seattle Office Equipment Company, spec- 
tators frequently came from inspection of the display to 
the Gillam-Bird establishment. The new gold rush of the 
unemployed to the mountains of the Northwest, with tour- 
ists and vacationists joining in, is the theme of this inter- 
esting window display.—CML 








30 


REPORT OF IMPORTANT EVENTS AND ACCOUNT OF NOTEWORTHY ACTIV- 





ITIES FOR THE 


MONTH IN EVERY 


DIVISION OF THE INDUSTRY 








MISCELLANY 





a 


Statement from Heyer Duplicator Company 


Makes Addition to News Story in July Number 
Editor Office Appliances: 

Your report in Office Appliances for July of the outcome 
“Heyer Duplicator Company vs. A. B. Dick 
United States Circuit Court of Appeals 


ot the cas 
Company, in the 
for the Seventh Circuit” presents only the conclusion of 
the court’s opinion. The opinion in its entirety is as fol 
lows: 
Heyer Duplicator Company } 
vs No. 4525 
\. B. Dick Company 


Per curiam 
of validity and infringe 
Patent No. 1,526,982, to 


y ingenious presentation of the case on be 


The appeal involves the issue 
ment of Claims 2 and 18 of U. S 
Hill. The ver 
half of appellant seems to us more plausible than sound, 
and while the formidable array of prior decisions of other 
courts adjudicating the patent to be valid has given us 
pause, lest we be influenced overmuch by these uniform 
holdings favorable to appellee’s contentions here it is our 
best judgment that this case was properly decided by the 
District Court 

[The generous contribution to our legal literature which 
the prior litigation has made persuasively suggests that 
we refrain from further swelling it through what must be 
merely a restatement in our own language of that which 
in previous pronouncements has been sufficiently pointed 
out 

Judge Wilkerson’s opinion in deciding the case in the 
District Court concisely and well embodies all that needs 
to be said to give expression to our views upon the issues 
involved. We therefore refer to and adopt his opinion and 
set it out in the margin. 

The decree of the District Court is AFFIRMED. 
> 


June 23, 1932 


— 

Globe-Wernicke in a Friendly Receivership 
Friday, July 1, interests friendly to the Globe-Wernicke 
Company applied for a receivership for the company in 
the United States District Court in Cincinnati, Ohio. Fol 
lowing this application, Oscar A. Wilkerson, president of 


the company, and Frank H. Kunkel, a Cincinnati attorney, 


were appointed receivers and have taken charge of the 


company’s affairs. It is anticipated that this move will 


assist in and expedite the reorganization of the company. 

Mr. Wilkerson’s appointment assures the continuation 
of the existing company policies. Further assurance is 
added by the announcement that J. S. Sprott will continue 
as vice-president and general manager. 

H. C. Yeiser, Jr., chairman of the board of the Globe- 
Wernicke Company, states in a letter that the management 
expects the receivership to be lifted in the not distant fu- 
ture when the proposed reorganization has been made 
effective. He indicates further that the assets of the com- 
pany greatly exceed its liabilities, and that there is ample 
operating cash, and all merchandise creditors have been 
paid in full to date. The company is in a sound position. 
Its receivers intend to carry on the business actively in the 
same way as it has been conducted in the past. 

— 


L. C. Smith Corona-Typewriters, Inc., Announce 
Seven Promotions 

Seven more promotions in the sales organization field, 
involving branch managerships, have been announced by 
LL. C. Smith and Corona Typewriters, Inc. The newly pro- 
moted managers are A. H. Foxcroft, Detroit; A. M. Baker, 
Milwaukee; W. J. Buckland, Cincinnati; H. P. Crawford, 
Atlanta; J. L. Howerton, Jacksonville; T. O’Brien, Balti- 
more, and O. E. Webster, Nashville. 

Mr. Foxcroft entered the typewriter business in 1917 as 
a special salesman in Chicago and was later advanced to 
assistant manager of the Chicago branch. In 1928 he be 
came manager of the Milwaukee branch and ever since has 
consistently kept this branch in a position of leadership. 

Since 1927 Mr. Baker has handled wholesale operations 
in the Minneapolis branch, and has established an enviable 
record. On the basis of his long and successful experience 
he is particularly well qualified to take over Mr. Foxcroft’s 
former branch. 

Mr. Buckland became district manager at San Antonio 
after serving several years with both service and sales in 
the Oklahoma City and Dallas branches. His good work 
won him promotion to Baltimore as branch manager where 
he remained until his present advancement to the Cincin- 
nati managership 

Mr. Howerton joined the Smith-Corona Company as a 
salesman in the Omaha branch. He became a Corona dis- 
tributor in Texas four years later, and the next year joined 
the Dallas branch as dealer representative. The same year 
he was transferred to Richmond as branch manager, and in 
1929 went to St. Louis as branch manager. Later, he re- 
turned to his old branch as dealer representative, serving 
in this position until his recent promotion to Jacksonville 


manager 
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Mr. Crawford, after many years of successful experience 
in the typewriter business, joined the Smith-Corona organ- 
ization in 1951 as branch manager in Jacksonville and rap- 
idly made good, earning his present responsible post in 
Atlanta. 

Starting in the service department of the Philadelphia 
branch in 1913, Mr. O’Brien learned the business from “the 
ground up,” joined the army in 1917, and returned after the 
war as salesman. He steps into his present position in Bal- 
timore after years of fine sales accomplishment. 

Mr. Webster entered the typewriter business in 1926 as 
a salesman in the Memphis branch of the Smith-Corona 
Company. He rolled up such fine sales records that a year 
later he was made dealer representative, and since then has 
continued his successful progress in both retail and whole- 
sale fields. 

a 


Remington Rand Holds Annual Meeting 

On July 12 and 13, as related by The Wall Street Journal, 
stockholders of the Remington Rand organization held the 
annual meeting in New York City, where it was voted to 
change the par value of the common stock to $1.00 from no 
par value, reducing the capital value of the common stock 
outstanding from $17,132,977 to $1,338,359. The stockhold- 
ers also voted to retire 47,372 shares of common stock pur- 
chased by the company prior to 1932, thus reducing capital 
by the additional $47,372.00, making common outstanding 
1,290,987 shares. The company retains the right to issue 
these shares if desired at some subsequent time so that the 
authorized issuable common share capitalization will remain 
2,500,000 shares of a par value of $2,500,000. New certificates 
of $1.00 par value are exchangeable, share for share, for 
present outstanding no par common stock. 

The purpose of this reduction in par value is not to create 
a surplus for the declaration of dividends, but to permit 
the surplus to be used, if desired, for writing off a part or 
all of the good will and the patent items in the company’s 
balance sheet. 

Henry S. Thompson was elected a director to fill the 
vacancy resulting from the increase of the board from 
twenty-four to twenty-five. Other directors were re- 
elected. 

The Wall Street Journal report continues as follows: 

Mr. Thompson said the company had 200 branch offices 
in this country and that the leases on these offices, which 
were taken mainly in 1927, were now beginning to expire. 
He said the payroll of executives now was one-third of the 
total of constituent companies before their consolidation 
and that the payroll of executives was at present 40% 
of the salaries paid in 1929, due partly to reduction in num- 
ber of executives and partly to cuts in salaries. 

The plan of with an 
perienced in each branch in control of the operations of 
that subsidiary or department has worked successfully dur- 


new operations executive ex- 


ing the six months it has been in force, reducing expenses, 
speeding up action and greatly increasing general efficiency, 
he said. 

Foreign Business Shows Profit 

The company’s foreign business is doing a little better 
than break even, he continued. The trouble has been in do- 
mestic business where there are 200 branch offices, and, of 
course, the costs of such a wide-flung organization are 
high. 

Mr. Rand said that the company had reduced inventury 
and kept production down so that it was in a very liquid 
position. Although the company has during the last 12 
months bought $1,200,000 of its own bonds, its cash posi- 
tion was little below what it was a year ago. The large 
depreciation write-offs, he said, helps to balance the loss 
shown by the company, and keep the actual cash outgo in 


step with incoming cash. He said that it was reasonable to 
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suppose that the management would continue to buy in 
bonds of the company as the cash position permits during 
the coming year. Bonds bought in are equal to about five 
years’ requirements of the sinking fund on the bonds. 

Mr. Rand said operations abroad were difficult because 
of the trouble experienced in transferring foreign funds 
with the company doing business in 27 different foreign 
countries. 

————_—_> 
Wrong Street Address 

H. E. Manly, president of the Manly Office Supply Com- 
pany, 214-216 West First street, Oklahoma City, Okla., 
complains that many correspondents are sending mail ad- 
dressed to the street address the company used five years 
ago, despite the fact that everyone sending mail has been 
notified of the right address. Those writing to the com- 
pany are requested to use the above address. 


EXCUSE US, PLEASE 


Errors Creep into Article on Upholstery Leather 

Our attention has been called to some typographical 
errors that occurred in the article entitled “Leather—For 
Richness and Durability” which appeared on pages 16, 17, 
18 and 19 of the June issue. On page 18, under the head- 
ing “Pyroxylin Finish” the last sentence of the first para- 
graph reads: “It is not so liable to crack as dyed leather”. 
It should have read “It is not so liable to crock as dyed 
leather”. Dyed finish leather does not crack, but it does 
have a tendency to crock. 

In the second paragraph under the same heading, a state- 
ment “If too much oil is incorporated in the finish, the 
dope soon becomes dry and hard and cracks when the 
leather is used” should have read “If too little oil is in- 
corporated in the finish, the dope soon becomes dry and 
hard and cracks when the leather is used”. 

A subscriber has made a critical reference to the state- 
ment that the special reason for using pyroxylin finish is 
its cheapness. An apparent paradox exists in this state- 
ment because actually the pyroxylin material costs a few 
more cents per hide than the japan. However, the type 
of pyroxylin finish generally used today requires no other 
equipment than a spray gun for application. Contrarily, 
the japan finish requires large and very expensive equip- 
ment. Although the cost of pyroxylin material is more 
than japan, it is, according to some manufacturers, less 
expensive to produce than japan. 

> 
Our Apologies to Mr. Dryer 

Office Appliances learns with chagrin that the article on 
page 28 in the July issue accompanying the picture of R. P. 
Dryer, commissioner of the Steel Office Furniture Institute, 
gave the impression that he acted as temporary chairman 
and secretary of the Stationers Guild of America. This 
statement was erroneous. The third and fourth sentences 
of the article should have been transposed. Misunderstand- 
ing would thus have been avoided. 

On page twenty was the report of a meeting of the Ex- 
panding Paper Products Division, where it was stated that 
Mr. Dryer acted as temporary secretary. This statement 











also was erroneous. 

Our sincere apologies. 

— 

We Move Art Steel Back to a Former Location 

In an item on page 145 in the July issue of Office Ap- 
pliance Company, the Art Steel Company, Inc., was re- 
ferred to as located at 401-409 East Twenty-third street. 
The company has not been at this address for several 
years. The correct address is 300 East One Hundred 
Forty-fifth street. 
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Motion and Emotion in Typewriter Display 
Kxemplifying its policy f putting motion into its wu 
dow display material, the Royal Typewriter Company, In 
distributing to its portable machine users a striking cut 
out of a beautiful girl. It carries the appeal of a pleasins 








FEATURING ROYAL PORTABLE 


MOTION DISPLAY 


uimmat wure ind motor primary elements Ta Loo 

Bon! , ee T 
win wd i) Dhe arn i e human figure 1s moveable, 
and drivet y an electrical motion device \ Royal p 
ible is 1 ‘ na table, and the arm moves up and down, 
triku e keys with a slightly irregular and realisti 
m try 


Headley Company Takes More Space 


Jarne D. Headley Company as expanded its office fur 
Seattle, by taking over the 


l nade I 


niture business on Third avenue. 


store adjoining, which was formerly used by the 


wood typewriter organization. Window and store displays 
and a new entrance have been created through the adjacent 
sto The additional space permits more complete dis 


plays of fine furniture for the modern executive and office 


worker which are specialized in by the Headley Company. 


> 
Prym Visits Chicago 
America, In 


it some time in Chicago in July. He arrived on the Sth 


manager Mr Koehl inst 


president of William Prym of 
with Mr. Koehl, Europear 
lant on Long Island, which supplies the American 
market. With Mr. Koehl, Mr. Prym visited a number of 


ints in the Chicas area and then in Milwau 


naustrial p 

kee to inve ite and compare factory production methods 
He returned to Chicago and called upon distributors and 
deak i unied by Maxim Konecky, who is in chare¢ 


f the Cl uk office Mr. Prym left for New York 


> 


Manufacture of Bull Machine in U. S. Contemplated 


Emile Genor vice-president of the H. W. Egli-Bull 
Paris, France, was in the United States recently 
nterviewing certain industrialists for the purpose of evet 
tually arranging for the manufacture and sale of the Bull 
statistical machine in the United States. It is anticipate 
it Bull equipment produced in the United States w 
\ we t thar ichines f e sa 
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Bauer Advanced by Addressograph 
\. W 


veneral sales manager for the 


Bauer was appointed assistant 


\ddressograph C 


I 


\bout a month ago 
mpany. 
Mr Bauer first became associated with the \ddresso 
acquired 
ve thir 


part in the 


graph organization in 1928 when the company 
ducts For t 


the complete Speedaumat line of pri I 


teen years preceding, he had played a major 


growth of the Speedaumat business \lthough he was 


the treasurer of the Speedaumat Company, he did a great 


handling his 


In August, 1930, Mr. Bauer was appointed assistant 
branch manaver of the then existent Chicas branch ofhce. 
In January f last year he was made manager of the 
\ddressog ip ven i sales department, a position he 
held until his recent promotion to assistant general sales 


The Arts and Industries Exhibition 


Che Association of Arts and Industries, the Advertising 


Council and the Society of Typographic Arts were the 
Lake- 


Chi- 


sponsors of an exhibition and dinner, June 30, at the 
side Press Galleries, 350 East Twenty-second street, 
cago Col. W. N. Pelouz« 
cluded Malcolm La Drade, 
Cook and Son; Ralph McA. Ingersoll, managing editor of 


Fortune, and Shepard V« 


presided Che speakers in- 


advertising manager of Thomas 


the Century of 


wrelgesang ~ CF 





COL. W. N. PELOUZE 
Progress Expositior \ collectior 156 international 
travel posters from twenty-two countries were viewed and 
discuss¢ l 
> 


Mimeograph Dealers Visit Home Office 
| rr the A. B. Dick Company 
home Oomece¢ of the Vb arn wraph ww re ent 
1! luded 

Fk. B. Beck, Western Bank & Office 


Oklahoma City, Okla... and also repre 


visited the 
They 


1 
Several dealers f 


weeks 


Supply Company, 
entative of the 

\merican Seating Company 

Wist, Phoenix, Ariz 

Hammond, McFarland Office Kqui 


pment Com 


inv, Rockford Illinois 
Typewriter Dealers’ Needs Shown in New List 
| 564 West Randolph street, 


a new supplement to its gen- 


Che Ames Supply Company, 
ago, Ill., has distributed 


eral catalogue of typewriter parts, t ls, rubber platens 


and other requisites fe rebuilding typewriters Some 
3,500 « es have been sent to dealers on the company’s 
mailing list; others can secure a copy by writing the home 


Dealers will find on comparison with 


issues tha he iveraut pric I the new list is 





AUGUSI 


An Invitation to Visit Mexico 
Floyd D. Ransom, president and general director of 
Proveender de Oficinas, S A, of Mexico City, has sent us 
a description of his automobile trip from there to New 
York. During his stay in the States he was frequently 
asked of the conditions of the roads in Mexico and the 
he 


considerable interest in Mexican travel but, on the whole, 


accessibility of points of interest. There seemed t 


very little known of the routing. His account of the trip 
from Mexico City to the border comes as a fine suggestion 
to those who are contemplating visiting the southern and 
western part of the United States this summer and are de 
sirous of getting away from the regular routes. Mr. Ran- 
som says that he wishes that he might induce “some of 
our readers to spend their vacation in Mexico” but he does 
not hesitate to say that those who are “inclined to be light 
headed” may well be wary of the narrow mountain roads. 

The point of crossing is Laredo, Texas, some 300 miles 
southwest of Houston and 766 miles above Mexico City. 
The road through Mexico which is now well on its way to 
completion is a matter of some twenty-four driving hours 
but when finished it will take only about eighteen. The 
Federal Highway Commission has been working on the 
project for two years and the balance of the work has been 
taken over by American contractors who expect to com- 


plete it by next July. 


| 





FLOYD D. RANSON, THE ELDER ONE OF HIS SONS AND THE CAR 

IN WHICH WAS MADE THE TRIP DESCRIBED ON THE RIGHT IS 

THE SON IN THE NATIVE COSTUME OF A ‘HACIENDADO” 
(RANCHER) 

The road from Mexico City is chiseled in the very ridge 
of the “Sierra Madre” at an altitude of from five to eight 
thousand feet. When finished it will be of forty-foot width, 
banked and railed for protection, but at present it is quite 


narrow and two cars can pass only by “squeezing and 


rubbing fenders.” At points the precipice is very abrupt 
and looks down for thousands of feet to the stream winding 
through the gorge “The view is stupendous and the 
mountains are very green and always covered with big 
trees, oaks, pines and fir, but somehow you wish you would 


reach the lowlands as the bends in the road are sharp and 
the ever existent precipice makes you wonder if your steer- 
ing apparatus is well adjusted. The villages nestling in 
the beautiful valley are a splendid sight—invariably snow 
white with the green mountains as a background.” 

At the foot of the mountains the road comes out at the 
village of Tamazunchale in the tropics proper, across the 
Tampon and Coy rivers and up to Valles, and the first 
railroad. The road thus far has opened up a virgin section 
of the country which formerly could be penetrated only 
with mules or on horseback At Valles, however, Mr 
Ransom assures us we can pick up a “good Chicago beef- 
steak” and we imagine that the Philadelphians might even 
get scrapple if they know the password. An hundred and 
fty miles from Valles, through forest of palm and tropical 


vegetation leads to Victoria and a paved highway into 
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Monterrey, which is being developed as a tourist center, 
and thence to Laredo. 

The exchange rate with Mexico gives the tourist the 
advantage of roughly double the purchasing power of his 
money—making the trip to Mexico as reasonable in cost 
as it is attractive. 

scpitliiateaiitaddee 
Libien Press Inc. Opens New Store 

The Libien Press, Inc., announces the opening of an at- 
tractive new store at 561 Lexington avenue, New York 
City. Mortimer S. Libien is manager. 

The new store is attractively arranged. It has handsome 
fixtures, fine show windows and carries a representative 
stock. Storage space is provided for in the basement. 

The company has a main store and plant at 920 Eighth 
avenue. The organization was established in 1883, 


$$$ 


Binders and Printers May Use Current Tax Free 

It is understood that the July issue of the journal, 
Printing, recorded action by Federal agencies making the 
electric light and power used by binderies and printers free 
from tax. It is possible that stationers and dealers oper- 
ating binderies and printing plants may be unaware of this 
action. 

—_—a woes 


Intensive Sales Plan of Elbe File & Binder 


The creation of new items and other developments of 
the “Elbe” line have induced the Elbe File & Binder Com- 
pany, 215 Greene street, New York, N. Y., to expand its 
organization. The expansion involves the appointment of 
L. M. Flanders as sales manager and putting into opera- 
tion an intensive sales program. 

Mr. Flanders is a graduate of the Stevens University. 
His first business connection was with the Ajax Rubber 
Company, where he rapidly advanced in varying positions 
to assistant sales manager. He then entered the office 
equipment industry with the Burroughs Adding Machine 
Company as a specialist handling national accounts with 
headquarters in New York. His next connection was with 
the staff of the McBee Binder Company, Athens, Ohio, 
where he was exceptionally active in opening the New 
York market. Later he was. associated with the L. C. 
Smith & Corona Typewriters, Inc., in charge of sales, 
statistical and marketing divisions, which brought him in 
close contact with the dealer field. On June 1, 1932, Mr. 
Flanders was appointed Elbe sales manager. 

Mr. Flanders is preparing a national sales campaign, and 
in connection with the new plans has appointed H. H. 
Balkin of the Balkin Sales Company, Chicago, to represent 

















L. M. FLANDERS 


the Elbe line in Illinois, and R. J. Bick of Houston, Tex., 
to handle the line in Houston, Galveston and Beaumont, 
Tex. Other similar distributorships are contemplated 








Meetings--Conventions--Dinners 


Stationers 12:30 Club Holds Annual Outing 


At Briarcliff Lodge, Briarcliff, N. Y., 
friends of the Stationers 12:30 Club took part in the annual 
setting for the outing was 


members and 


outing held on June 22. The 
e Briarcliff Lodge itself is an ideal spot pro- 


baseball, golf, 


perfect r 


viding outdoor entertainment of every sort 


swimming, racing and tennis 


The events of the day started with a baseball game. The 


winning team, composed of R. A. Jonas, Jr.. H. W. Lynn, 
George Meinhilder, W. G. Hyde, B. Goldberg, Paul E 
Gundacker, Eddie Dooley, H. Von Frank and Mr. Silver, 


t} 


telling the losers how baseball 


spent the rest of the day 
should be played 
follows J. A 

George Nitschke, Jr., 


Anderson, J. Levinson and Charles Epifano 


he races, 


Che roster of the losers’ team was as 
Gilbert, Fred Steinhilber, J. E. Neary, 


Louis Caracci, Mr. Cincotta, H. B 


particularly the fat men’s race, provided con 


spectators. The one hun 


the broad jump 


rtainment for the 
dred yard dash was won by Alex Dilley; 
by Mr. Cincotta; the three-legged race by H. Von Frank 
; Nitschke 


siderable ent 


and B. Goldberg; the fat men’s race by George 
and the paper race by W (y 
The tennis tournament had only a few entrants, but eac! 


Hy le 


ne was a champion 


The swimming races were confined to two races of 


twenty-five yards each. The first was won by R. P. Jonas 
and the second by J. H. 
The golf course proved to be a little bit better than most 


The low gross score was turned in by 


Shoemaker. 


of the golfers. 
E. Spatz 

At the 
joyed a fine 
a huge success from every standpoint. 
selves and were loud in their praises of George Nitschke 


end of the activities for the day, the group en- 
everybody judged the outing 


All enjoyed them- 


meal at which 


and Fred Steinhilber for their splendid program. 
————~<__—— 
Winnipeg Stationers Try for Luckett Golf Trophy 


The first of a series of three golf games for the “Luckett” 
trophy was played Thursday, June 23, at the Elmhurst Golf 
Links near Winnipeg. Play commenced at 2:30, the fol- 
Keith Vogan, Herbert Gregory, Alfred 
Frank Martin, Ted Smith, Bert 
Blanchard, Jim Irvine, C. 


Brockie, 


lowing competing: 
Phillips, Robert Edger, 
McAllister, Ted White, Chas 
Nicholson, C. V. Nobbs, Rod Cooper, 
Harold Williams, Ed Pound, and J. A 

H. Gregory and Rod Cooper tied for first place, both 
Jim Irvine was a runner up 
Blanchard, 


Cs org¢e 


Gray 


cards showing a net of 77 
e stroke below Charlie 


with a net of 79, just or 
whose net was 80. 
The following were the recipients of prizes for low net, 





MEMBERS OF STATIONERS 12:30 CLUB AT BRIARCLIFF 


LODGE, BRIARCLIFF, N. Y Top row, left to right, crowd in 
front of club house; Irving Levy, Art Steel Co.; Benjamin Gold 
berg. A. I. Goldberg & Bros George W. Meinhilder, Atlas 


Stationery Corporation; Leo Wertheimer, J. Redegeld & Co 
Paul Gundacker, S. E. & M. Vernon Co.; Alex Dilly, Automatic 
Pencil Sharpener Co. ; Eddie Dooley, Wilson-Jones Co 
Middie row reading left to right, first picture, standing, Ray 
Urmstor J. S. Staedtler, Ir Arthur Gottlieb, L. Gottlieb & 


Charles 
seated, unidentified 


Sons ; unidentified visitor ; Louis Caracci, Nor-Wood Co 


Epifans, Automatic Pencil Sharpener Co. ; 
party ; Benjamin Goldberg ; Larry Schmidt; John Cincotta, S. E 
& M. Vernon Co.; Leo Wertheimer; Herman Von Frank, Oak 
ville-American Pin Division. Middle picture, Harry Lynn, Ester- 
brook Pen Co. Third picture, Louis H. Tavernier, Fulton Spe- 
cialty Co George W. Fairchild; William G. Whittemore, vice 
president American News Co. and president Stationers 12:30 
Club; Mr. Davies 
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hidden holes, etc H Gregory, Rod Cooper, Bert McAllis- 
ter, Keith Vogan, Jim Irvine, Frank Martin, Alfred Phil- 
lips, Ed Pound, J. A. Gray and Ted White 


The second game of the series was played on July 21, 


too late for information to be received in time for report 
in this issue. The final game will be played on August 25 
Che winners of each game are to play off at a final contest, 
the date of which will be arranged later 


—_—__~=@-___ —— 


Seattle Ben Franklin Club Elects Officers 


The need for larger organization was expressed at the 


recent annual meeting of the Ben Franklin Club of Seattle 


which last winter formed a special stationery division 


since many stationery stores operate commercial printing 
departments 

Leo Diers was elected president for the ensuing year, 
vice retiring president Wendell Daggett. Other new offi- 


cers are William Harris, vice-president, and B. L. Swezea, 


treasurer Don D. Stewart is secretary-manager 

With the newly elected executives, the executive com- 
mittee is as follows: L. N. Hanford, O. D. Frick, George 
Handley, Alfred E. Luke, N. J. Frayn, William Seifert, 


Wendell Daggett and Herman Horowitz.—CML 


— 


Toronto Stationers Hold Golf Tournament 
Che absence of old Jupiter Pluvius caused no disappoint 
ment to the members of Commercia! Stationers Association 

f Toronto when they assembled for a golf tournament at 


he Lakeview golf club, June 21. More than fifty members 


and guests turned out to set a record attendance. A great 
day and a successful game. 
W. D. Evans, chairman of the golfing committee, turned 


Collins with a 
Parker, A. W. 


na low net of 64 He was seconded by E. 


67. Other prizes went to J. Chipman, G. V. 


Daley, Norman Brown, S. J. R. Saunders, H. Muir and 
J. S. Luckett. Visitors’ prizes were awarded to C. Jarvis 
and T. Adams. W. D. Evans received the much sought 
after Luckett Cup 
on 
Personnel of U E F Seattle and Portland Branches 
Picnic 

One hundred and fifty employees of the Underwood 

Elliott Fisher Company branches in Seattle, Wash., and 


Portland, Ore., together with their families, attended an 
annual picnic the first week in July at Centralia, Wash. 
The Seattle office defeated the Portland 


“diamond stars” twelve to two in a game that was inter- 


baseball team 


esting despite the apparent one-sidedness of the score. 
A lively was staged between Jim Cooke, 
Portland ‘Hank” 


Portland accounting machine division manager; Cy Young, 


golf match 


typewriter division manager; Ehrsam, 


Seattle branch manager, and Jack Fleming, veteran all- 
star typewriter salesman from Seattle. The match was 
decided on the eighteenth hole in favor of Portland, when 


Jim Cooke made a seemingly impossible putt. 
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Suitable awards were given winners of various competi- 
Swimming and dancing were a few of the 
A joint picnic lunch was spread 


tive games. 
many features of the day. 
and the usual yarns swapped. 

The committee in charge of the affair were “Cap” Mer- 
rill and Herb Lofquist of the Seattle sales organization. 
Che picnic was held at Centralia through the courtesy and 
cooperation of the Centralia Chamber of Commerce.— 
JCJM 

i 
Pittsburgh Office Appliance Managers Organization 
Experiences Growth 

During the last Office 

\ssociation of Pittsburgh, Penna., has experienced a sturdy 


year the Appliance Managers 
growth, holding weekly meetings with planned programs 
which brought out a full attendance. The work has been 
under the direction of the president of the association, 
H. H. Keller, manager of the Pittsburgh branch of Rota- 
print, who gave a great deal of time to the interests of the 
organization. Recently the association gathered at Turner’s 
Grove for an outing, celebrating the successful year’s work. 
New officers were elected on this occasion, 
outlined for the coming year. T. T. Miller, district man- 
ager of A. B. Dick Company, Pittsburgh office, was elected 
president; R. R. 


Plans were 


Gleason, branch manager, Pittsburgh di- 
vision Postage Meter Company, vice-president, and P. H. 
Pittsburgh branch, Elliott Addressing 


Machine Company, secretary-treasurer. 


Taylor, manager, 


The new administration will obtain the best possible 
speakers from the membership and elsewhere, the talks to 
be concentrated on the principles of selling. 

The organization embraces nearly one hundred per cent 
Oc- 
casionally throughout the year meetings will be thrown 
open to salesmen in order to teach them that competition 
is a stimulating medium of trade. It is desired that sales- 
men learn the ethics of competitive selling, spending energy 
in promoting the market for their particular products. The 
growth of the Pittsburgh association encourages the belief 
that like results might be obtained by associations in other 


of the office appliance representatives in Pittsburgh. 


cities. 
ae ee 
Stationer’s Golf Association of New York 

George Carr and Glenwood Evans have withdrawn from 
the association. The position of member of the board and 
chairman of the handicap committee, vacated by Mr. Carr, 
was filled by the election of Raymond Urmston. 

F. G. Huber, Julius Kahn and D. McLeod are the lead- 
ers of the three classes in the competition for the season's 
cup. 

eS 
Philadelphia O. A. Managers’ Association to 
Continue Meeting Through Summer 

J. W. Lewis of the Philadelphia Office Appliance Man- 
agers Association states that the organization has decided 
to continue its through the summer months. 
Weekly luncheons will be held, followed by discussions. 


meetings 





UNDERWOOD ELLIOTT FISHER SEATTLE AND PORTLAND BRANCHES HOLD PICNIC AT CENTRALIA, WASH., JULY 9 
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Annual Meeting of the Penn-Mar-Va Travelers 
Club 


Harscheid presided at the annual meeting of 


Philadel 


George FE 


the Penn-Mar-Va Travelers Club, June 24, in 

phia As ofhcers tor the coming year the organization 
elected Wm. E. Hough, president; M. H. Jackson, first 
vice-president; Ben Wachtel, second vice-president; Wm 
H. Cravens, secretary, and Charles A. Garvin, treasurer 


An inspiring address was delivered by E. St. Elmo Lewis 


selling he gleaned gems 


From his years of experience in 
of sales wisdon The suggestions that he gave to his 
audience will be most helpful in meeting present selling 
conditions 

It was decided to apply tor full membership in the Na 


ner’s Association, the club president to act as 


tional Stati 


representative at all association meetings 


participating 
offered to dealer represen 


Associate memberships will be 
tatives in the key cities 

Upon the suggestion of Thomas Stagg, guest and repre 
sentative f the Philadelphia Stationers Association, it 
was decided to name an educational committee to work 


associations. 
—___—_.@— 


Toledo Stationers Club Holds Annual Meeting 


with the retail 


At the annual meeting of the Stationers Club of Toledo, 
Ohio. held recently, the following officers were elected 
President, Harry L. Malev. Remington Rand, Inc.: vice 
president, LeRoy H. Barnes, The Blade Printing & Papert 
Company; secretary-treasurer, J. H. Combs, 445 Huron 


Street 


regular luncheon meetings 


held 


every 
It has been decided to continue these 


W eekly 
Friday noon in a private dining 


The club has 
during the last year 
room of a local hotel 
luncheon meetings at the same time and place every week 
summer Conditions argue for 


throughout the entire 


greater and greater activity in association work 


> 


Wolle Addresses Washington, D. C., 
Typewriter Men 


lack Wolle, sales manager of the Portable Typewriter 
Division of the Underwood Typewriter Company, pre- 
sented an interesting talk on portable typewriters at a 


eeting of the Washington Typewriter Dealers Associa 


mn July 8, held in the commodious offices of the United 


tion 
lypewriter and Adding Machine Company 

\ committee was appointed to make plans for an outing 
f the typewriter dealers some time this summer. Regu- 
lar meetings for the remaining summer months were sus 
pe nded 

Refreshments were served by the host, Mr. Wolowit 

> 

New York Stationer-Golfers’ Seventh Tourney 

Che New York Stationers’ Golf Association played its 
seventh tournament of the season on July 26 at Queens 


Valley Golf Club, Kew Gardens, Long Island. Leroy Mc- 


Cready was member upon this 
\t a previous meeting Arthur Staveley 


host occasion. 


was appointed 


i member of the handicap committee. 


Tournaments will be held at Soundview on August 16; 
Knickerbocker, August 25; Yountakah, September 13; 
Pomonok, September 27, and Richmond County, October 
Is 


— 
Typewriter Dealers of Milwaukee Organize 


ciation of typewriter dealers has been formed at 


\n ass 
Milwaukee, Wis The officers of the new body are J. O 
Waedkis American Writing Machine Company) presi 
dent; A. H. Foxcroft (L. C. Smith & Corona Typewriters 

R. Hi. Kuehn! (Typewriter & Adding Machine Ex 


wl treasurel 


OFFICE APPLIANCES 


New England Travelers First Annual Outing 


Friday, June 24, the first annual outing of the New Eng- 
land Travelers Club was held at Vesper Country Club, 
Lowell, Mass. The weather being appropriate the cighteen 
members who attended the outing enjoyed a fine day of 
golf which was followed by a delicious dinner 

In the If tournament, James Armington turned in a 91, 
earning first prize and James Inman captured the booby 
award 








SNAPSHOTS FROM NEW ENGLAND TRAVELERS’ OUTING.—Top 
row, left to right, Wallace R. Lovett, Jim Armington, Jim Inman, Guy 
Hart, Gordon Walker Second row, Guy Hills, Frank Fisher, Bill 
Taylor, Jim Armington, Wallace Lovett, Jim Inman Bottom row, Jim 


Hobart, Stanley Woodruff, Joe McLaughlin, Harry Bennett, Frank Horie. 


Woodstock Man from Salt Lake City Visits Chicago 


Roy D. Pitts, Woodstock typewriter distributor in Salt 
Lake City visited the Chicago offices of the company for 
several days last month. Mr. Pitts secured an order for 
145 new Woodstock typewriters from the Salt Lake City 
Board 
decided to drive through from Salt Lake City with a truck 


of Education and, desiring to visit the factory, he 


traded in on the order with him. 


Peterson, Mr. Pitts 


bringing the machines 
\ccompanied by his service man, Mr 
cargo of used 


taking the 


made the trip in four days, bringing his 


nachines to Chicago m good shape and Hew 


typewriters back to Salt Lake City without mishap. 
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NATIONAL 
TYPEWRITER AND OFFICE MACHINE 
DEALERS’ ASSOCIATION 


OFFICERS FOR 1931-32 
Lamont H. Wood, Midwest Typewriter Co., 800 Grand 
Ave., Kansas City, Mo., president; Earl M. Wynn, Wynn 
Typewriter @ Supply Co., Kansas City, Mo., vice-presi- 
dent; John A.La Hiff, J]. E. Albright @ Co.,825 Broadway, 
New York City, secretary-treasurer. 


Regional Directors 
Leo W. Adler, Cleveland Calculating writer Exchange, Indianapolis, Ind.; H. 
Co., Cleveland, Ohio; G. W. Boyce,  . Russell, Office Equipment Co., Des 
Boyce Typewriter Service, Pueblo, Colo.; Moines, lowe; W. R. Shilling, Fort Pitt 
W. T. Comey, Thomas & Comey Type- Typewriter Co., Pittsburgh, Penna.; E. R. 


cnt yen = i no Spencer, Buffalo Typewriter Exchange, 
writer Co., Sacramento, Calif.; R. E. Buffalo, N. Yu Mrs. Jessie |. Taylor, 
Huffman, Huffman TypewriterCo., Aber- Globe Typewriter Co., New York City, 


deen, S. D.; W. G. King, King Type- =P. H. Preston, Knoxville, Tenn. 





Toronto to Entertain Typewriter Men 

The National Typewriter and Office Machine Dealers 
\ssociation will hold its annual convention at Toronto, 
Canada, on the fifteenth, sixteenth and seventeenth of the 
present month. A well-considered program of addresses, 
events and discussions has been prepared, an outline of 
which is given herewith. W. T. Corney, chairman of the 
convention committee, has appointed A. B. Froehlich, 
president of the Chicago Typewriter Dealers Association, 
to head the pre-convention publicity activities, and the 
work is going forward vigorously. Broadsides urging the 
advantages of convention attendance are being mailed; all 
trade publications in the field are giving unstinted support; 
the New York Central Railroad is circularizing a list of 
6,000 dealers supplied by the Association, emphasizing vaca- 
tion pleasures, direct and indirect benefits arising from at- 
tendance at such a convention; typewriter manufacturers 
are giving their assistance, and the dealers themselves are 
turning to with a will. There is every assurance of a good 
attendance and a capital meeting. The convention will be 
held at the Royal York hotel. 

Several practical suggestions have been made looking 
to reduction of convention expenses. For instance, the 
program will be mimeographed at almost no expense; it is 
suggested that the business sessions be confined to two 
days so that those who wish may return home without de- 
lay; the New York and Chicago Associations have volun- 
teered to accommodate in their caravan of cars any dealers 
residing in their vicinities who will communicate with the 
secretaries of the respective associations, thus enabling 
such dealers to cut transportation expens¢ 

It is expected that all typewriter manufacturers and 
many of those who produce other office machines, supplies 
and accessories will be represented at the convention. 
There will be no formal exhibit booths, it is understood, 
but a number of the manufacturers have signified their in- 
tention of having exhibits in their own private headquar- 
ters 

A question box will be installed, and it is desired that 
dealers ask questions. This should do away with the re- 
luctance of many to speak before the meetings. Those 
sending questions from other cities will receive from 
Mr. Corney excerpts from the minutes answering their 
aueries 

Chis will be a “trial dealers” convention everything 


will be discussed from the dealers’ point of view. It is 





37 


hoped to finance the convention through the dealers’ con- 
tributions, and to cut out all but the necessary items of 
expense. 

Finally—there will be a wonderful ball game in which 
the Chicago stellar aggregation promises to annihilate the 
New York bat wielders, and offers heavy odds. 


Convention Program Outlined 

Monday, August 15, 8:30 A. M., registration on the con- 
vention floor of the Royal York hotel. First session called 
to order by President Lamont H. Wood at 10:30. Presi- 
dent gives annual report. Mayor Bill Stewart of Toronto 
next presents greetings from the city. “External problems 

Advertising, Classified, Newspapers, Broadsides, Novel- 
ties, Electric Signs, etc.” discussed by A. B. Froehlich of 
Chicago, followed by debate on subjects, each speaker lim- 
ited to two minutes. At 11:30 Mrs. Jessie I. Taylor of New 
York will talk on “What Monthly Inspection Business Has 
Done for Us,” followed by two-minute remarks from other 
speakers. Mr. Kellstedt, president, Peoria Typewriter 
Company, Peoria, IIL, will talk on Advantages of Proper 
Demonstration and Its Relation to an Ultimate Sale. Next, 
the President will appoint committees, followed by the first 
opening of the Question Box, answers and discussions. 
Luncheon will be served on the convention floor. 

Harry Russell, president, Office Equipment Company, 
Des Moines, Ia., will preside at the afternoon session. He 
will speak on “Overhead Expense and Its Proper Relation 
to Volume.” The usual discussion will follow. J. K. 
Names, president, Office Appliance Shop, Rochester, N. Y., 
and E. D. Twite, president, Typewriter and Appliance Co., 
Ltd., Montreal, will present suggestions on “Typewriter 
Rentals—Preparation, Collection, Delivery and pla 
Discussion. E. Spenser, president, Buffalo Typewriter Ex- 
change, Buffalo, N. Y., will talk on “Store Arrangement 
and Its Influence on Sales.” Questions and discussions. 
A. S. Bundy, president, Bundy Typewriter Co., Philadel- 
phia, will speak on “Making the Most of Windows and 
Front,” followed by queries and discussions. The Ques- 
tion Box will again be opened and the questions discussed 
and answered. At 5:30 the day’s sessions will adjourn. A 
dinner dance will occur at 7:00 P. M. 


Tuesday, August 16 

Chairman, morning session: Joseph E. Hughes, presi- 
dent, Hughes Typewriter Company, Hamilton, Ont. (Time 
will be allowed on the foregoing and all subsequent papers 
and addresses for questions and discussion.) First address 
of session: “Maintaining a Fresh Point of View in Selling 
Typewriters,” by Mr. Hughes. Second address: “Portable 
Business and Its Possibilities,’ by Irwin Vincent, presi- 
dent, Western Typewriter Co., Topeka, Kan., and Edward 
H. Quimby, Dover, N. H. “What Is Involved in Main- 
taining a First Class Repair Department—Cost, Ratio, Set- 
up, Personnel, Outside Repairs, etc.,” by W. R. Shilling, 
president, Fort Pitt Typewriter Co., Pittsburgh, Pa. Ad- 
journment for luncheon. 

Chairman, afternoon: L. W. Adler, Cleveland Calcu- 
lator and Equipment Co., Cleveland, O., who will speak on 
“Advantage of Selling Special Equipment—Billers, Calcu- 
lators, Bookkeepers, Adding Machines, Checkwriters, etc.” 
Ted. Scheafer, United Typewriter Co., New York, will 
speak on the same topic. “Possibilities of Selling Rebuilt 
Typewriters,” by Lamont H. Wood, president, Midwest 
Typewriter Co., Kansas City, Mo.; “Personnel and Salary, 
Office and Sales,” by J. Watkins, Typewriter Inspection 
Co., Toledo, O., and Mr. Dean of Detroit, Mich. Opening 
of Question Box and completion of unfinished business. 
Adjournment. At 7:00 P. M. the seventh annual banquet 
of the Association will be held in the ballroom on the con- 
vention floor, followed by entertainment and dancing. 


(Please turn to Page 38, second column) 
PF - 


Typewriter Association Appoints Nominating 
Committee 

\ statement from John A. LaHiff, secretary of the 
National Typewriter & Office Machine Dealers Associa- 
tion, indicates that the following have been appointed as 
a nominating committee for the election of officers by 
Lamont H. Wood, president of the association: Elmer 
Spencer, Buffalo, N. Y., chairman; W. R. Shilling, Pitts- 
burgh, Penna.; Irwin Vincent, Topeka, Kans.; Leo Adler, 
Cleveland, Ohio; RK. KE. tluffiman, Aberdeen, S. D.; C. B. 
Bush, Washington, D. C.; W. G. King, Indianapolis, Ind. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


William E. Ward, New York, N. Y., president; Herman Price, New York, N. Y., first vice-president; Charles W. Heppner, 
Portland, Ore., second vice-president; Alfred ]. Mayer, Detroit, Mich., third vice-president; George Wolcott, Kansas City, Mo., 
fourth vice-president; Charles A. Stott, Washington, D. C., treasurer; Fletcher B. Gibbs, Oak Park, Ill., auditor; Charles P. 


Garvin, Washington, D. C., secretary-general manager. 


Regional Governors and Retail Directors 


No. 1. Elmer Pape, Adkins No. 4. Charles Marshall, apolis, Minn.; H. S. Fall, Printing @& Stationery 
Printing Company, New Ivan Allen-Marshall Com- {aps - Olson Company, Company, Colorado 
inneapolis, Minn. Springs, Colo. 


Britain, Conn.; Arthur L. pany, Atlanta, Ga. 


King, Ward's, Boston, No. 5. Harry Koehn, Greg- No. 8. R. D. Latsch, No. 11. Charles W. Hepp- 


Mass. ory, Mayer & Thom, De- Latsch Bros., Inc., Lin- . K. Gill C I, 
troit, Mich.; Louis Busse, coln, Nebr.; W. E. Royse, FF, Sennen. ei titans 
No. 2 H. A. Tompkins Franklin Printing & En- Combe Printing Company, 
Scrantom’s, Inc., Roches- graving Company, Toledo, St. Joseph, Mo. No. 12. Harry Morgan, Sta- 
ter, N. ¥ hio. No. 9. Henry Dorsey, The tioners Corporation, Los 
9 Be Se ee ; : Angeles, Calif. 


Dorsey Company, Dallas, 

Tex.; W. C. Clegg, The No. 13. James Cook, James 
Clegg Company, San An- A. Cook & Son, Ltd., 
tonio, Tex. Toronto, Ont., Canada. 


No. 6 August Hunn, H. 
No. 3. Oo. H. Spencer, H. West Company, Mil- 
Spencer Stationery Com- waukee, Wis.; G O 
pany, Chester, Penna.; W. Stevens, Stevens, Maloney 
H. Brooks, Jr., Wm. F. & Company, Chicago, Ill. No. 10. F. B. Robinson, No. 14. W. L. Jaques, 
Murphy’s Sons Company, No. 7. J. O. Davis, Miller- Golden, Colo.; William Jaques & Company, New 
Philadelphia, Penna. Davis Company, Minne- Mason, Jr., Out West York, N. Y. 





General Office and Information Bureau—525 Investment Building, Washington, D. C. 


the National Stationers Association, consisting of a president, seven vice-presidents, treasurer, auditor, regional governors and retail 


t the annual convention in New York City do not take office until next October. The secretary and general manager remains the 


direct ‘ ed 
same. Place and date of the next annual convention—Cincinnati, Ohio, June 5, 6, 7, and 8, 1933. 
Attendance at Recent National Convention manded not only the admiration of all those who heard 
\ recent Washington News Bulletin sent out by General t and have heard about it, but is commanding the attention 
Mana Garvin from the headquarters of the National of other associations who are writing us for copies of ad 
Stationer \ssociation brings out some points anent at dresses and program. 
' . * % ae 
tendance at the New York convention. Mr. Garvin's re 
: 1; — 27 
marks are intended to correct an impression that attend (Toronto Convention—Continued from page J/) 
ince at the recent convention was not what it should hav« Wednesday, August 17 
been. The General Manager said in part Chairman for the morning: W. T. Corney, Chairman, 
‘ , . (on O ( t *irst Opi “Problems o | 
In the first place, the National Stationers Association | coves= n omit “a eh , . 4 oa ar tt 1 
. Ik this are ea” Local Association and at ‘ ave ne,” discusses 
©) ‘ —~s ( < it) < tT y < ”) le « t al \ i as 
C omy 4 lation NOW ahything 2008 Be att eans) by President Bush, Washington Association; President 
ad more people at its convention than last year. Full reg Froehlich, Chicago Association; Mrs. Taylor, president, 
istrations totaled 360, and business session and banquet New York Association, and W. G. King, president, Indian 
’ polis ssociatio = | Tl ‘ i Oe : 
registrations amounted to 148, making a total of all kinds apolis A SOCHNOn WI! wo [ Think of the Typewriter 
0g | ; , ; Salesman,” Fred. King, purchasing agent, Gordon, Mackay 
I istrations UE I é Vv, ss 1g Dusiness ‘ , : > : , . an 
I registrat ,' nrortunate = oo serene & Co., Ltd., Toronto. Election of officers for the ensuing 
‘ n tickets, we have not developed a system for dete: vear; selection of next convention city; speeches of ac- 
ining whether those getting them are dealers or manu ceptance by new officers; unfinished business, new business, 
facture However. we have some figures and the total and reports of committees; luncheon on convention floors 
rAactu > . il« “4 r ‘ " ° . ° 
ss , ted ; \fternoon session: Special closed business session for 
mn er ‘ ers ) Sited ¢ P oO sess S ¢ ! ' } 1 “6 ’ : ” 
nut I i deaiel who vi ne or m ne ion at thie dealers onlv— Relatic ns of Manufacturers to Dealers : 
‘ational Convention was about 140. Of course, a good speaker to be announced at the session What the Meet 
inv we f New York, but the following states were ing and Association Mean to Me,” W. G. Preston, Knox- 
rept nted. and mark vou. these states were represented ille, Tenn.; L. C. Neuberger, New York City, and Dean 
| csc » € | itlal ( - @ tal I I pt ! I . tows 
titi Reynolds, Boston. Comments and suggestions as to policy 
»ttine © Gearers. t the Association. 
Alabama, Connecticut, District of Columbia, Georgia, Entertainment 
Illinois, lowa, Kansas, Maine, Massachusetts, Michigan, Ladies’ sh pping tour bv busses to the lr. Eaton Com- 
Missouri, Montana, New Hampshire, New Jersey, New pany, Monday afternoo1 Tuesday our of the city for 
. , , ey , : t ladies, by busses leaving at main entrance on Front 
Nort Carolina, Ohio, Pacific Northwest Stat ‘ d u 
‘ ' R le Isl : \ street, W., at 2:30 P. M At 11 A. M., tour of inspection 
nnsvivani od slane SS | ‘ ) ‘ as i , : . 
iv vivania \ i¢ il = uth Car ina, cXas, f the Ri val York ' tel for tl e ladies Tuesday evenit P 
i, Washington, West Virginia and the Dominion ot seventh annual banquet, entertainment and dance. Wednes- 
Canada day: Boat trip across the lake, dinner and dancing. 
W ive n ed some states from whence one 
——__<g—————— 
re dealers came Taking in the manutacturers, there 
very few states in the Union that were not repre Whitmore Now with Los Angeles House 
It 1 t be well to point to the stability of an in Clark G. Whitmore, formerly with the Yawman and Erb« 


le to increase its attendance in a time of Manufacturing Company, is now ass ated with Firmin 


t ve almost 100% attendance at the busine & Shields, office turmiture, filing equipment and supplies, 


ticipate in the program that has com 400 South Lus Angeles street, Lous Angeles, Calitornia. 
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ACCURACY 
The fine precision of a skilful polo player 


is one of the most remarkable accomplish- 


ments in all the realm of sport. The faithful- 













ness with which a Mimeograph reproduces a 





typewritten sheet is also a high achievement 


in accuracy. The excellent work it is doing 
| today may surprise you. 






And the economy it 
works in the rapid reproduction of all kinds of 
forms, 





by the 





bulletins, letters, line drawings, charts, ete., 





thousands hourly, will surely interest you. 


Write A. B. Dick Company, Chicago, or branch 





office nearest you. See classified telephone directory. 
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Chico Stationers Meet 
yne Ass¢ held 


Navajo Country Club, a few miles west 


its annual golf 


The ¢ 


tournament at the 


hico Stati rs ciation 


of Blue Island, July 22. Twenty-two men responded to the 
call. The first foursome teed off promptly at one o'clock, 
and the others followed right along. The weather was per 
fect. In the evening a fine steak dinner was served 

The or ration is composed of stationers in Chicago 


OFFICE APPLIANCES 


Los Angeles Typewriter Dealers Make Excellent 
Record 
Dan Goldman, acting secretary of the Typewriter Deal- 
ers of Los Angeles and Vicinity, gives Office Appliances 
following authorized statement: 
The Typewriter Dealers of Los Angeles and Vicinity 


the 


have just closed a most successful year in their association 
activities, 


“Operating sans rules, regulations or by-laws, and not 





CHICO STATIONERS MAKE MERRY IN GOLF TOURNAMENT AT THE NAVAJO FIELDS GOLF CLUB.—Upper left-hand corner, front row: 


Cless 0 


Burras, Oak Park; R. E. Lauder, Englewood Blue Print Co. 


Back row: Ollie Hamilton, F. S. Webster Co.; Elmer Krumwiede, 


manufacturer's representative ; J. S. Knox ; Harry Balch, Quality Park Envelope Co. ; Elmer Erickson, C. Howard Hunt Pen Co.; Harry Murdoch, 


Saul Hurtig, Wicker Park Stationers; H 
Upper right-hand corner: 


Center: The clubhouse 


National Blank Book Co. ; 
Tulip Cup & Specialty Co. 
Weber, Weber Stationery Co 


Balch Lower right-hand corner Robert Pieritz, 

Print Co., 
towns. Robert Pieritz of Pieritz Brothers is president; 
E. R. Lund of Englewood Blue Print Company, vice-presi- 
dent, and Saul Hurtig of Wicker Park Stationers, secre 
tary-treasurer 

euenihiiiiitdinnm 
Portland Firm Adds Philatelist to Its Staff 

The J. K. Gill Company of Portland, Ore., recently 
announced the appointment to its staff of E. W. Caswell, 
well known philatelist of the Pacific Northwest. He 
started his hobby of collecting postage stamps at the 
ige of eight while traveling with his parents in Europe. 
He has followed the pastime until it has become a profes 
sion. He will head new activities in the stamp department 
which his house has created for amateur philatelists 


CML 


C. Calvin; M. Rosenthal, Wicker Park Stationers; E. E. Larson, Lily- 


A. E. Berglund, Joseph Dixon Crucible Co. ; J. C. Krueger, F. S. Webster Co. ; Homer 
Lower left-hand corner: 
Pieritz Brothers, president; Saul Hurtig, secretary-treasurer; E. R 


Elmer Erickson, Harry Murdoch, Elmer Krumwiede, Harry 
Lund, Englewood Blue 
vice-president. 

officially organized, these men have nevertheless met con- 

sistently for almost two years and during that period have 

accomplished infinitely more than many duly organized 
groups. Above all, the local dealers have instilled in their 
midst a spirit of friendly cooperation rarely found in the 
industry. 

“Maintenance of rental rates, prohibition of public ad- 
vertisement of extremely low-priced machines, etc., have 
become part and parcel of the routine operation of Los 
Angeles dealers and the effect has long since been felt, to 
the benefit of the dealers. 

“Visiting dealers are always welcome at the meetings 
and should communicate with the secretary to ascertain 
meeting time and place. Meetings have been suspended 
during summer months, to be resumed in September.” 
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SEALED AT THE FACTORY 
peak ee 


FACTURER AS TO 
QUALITY € VALUE 





Confidence creates sales! 


REMANUFACTURED L C SMITHS 


are instantly identified by this lead sealed tag carrying the 
original manufacturer's guarantee of quality and value 








4? OFFICE APPLIANCES 


PISTON RINGS... Hoy Establishes New Business 


William P. Hoy, well known in the office equipment in- 


GASKETS. —_ dustry because of his activity in devising and installing 


ling systems, has established a business known as Wm. P 


RADIATOR HOSE Hoy & Company, located at 503 South Jefferson street, 
see 


Chicago. He has arranged for the manufacture of a com 


plete line of vertical indexing and filing supplies. The new 


helps sell them! 


THIS RAPID-FIRE VISIBLE FILE 
MEETS ALL OFFICE DEMANDS 


D »W N in Savannah, Georgia, Mr. G. T. J. buys 
for a large automotive jobber. He uses Post- 


index to sell for him! Postindex helps him answer 





inquiries in a minute... tells him when to re-order 


. reveals at a glance the exact condition of stock. WILLIAM P. HOY 
Almost any business can speed up routine filing : , 
th Posti a: i File & Index Company He was put in charge of the 
with Postindex. For quick reference, easy posting, Cleveland office and later directed sales out of the Chicago 
and flexibility it has no equal. That's why dealers office. From there he went to the Automatic File & Index 
like to sell Postindex . . . that and the fact that Company, and then on to The General Fireproofing Com- 
. ra , = , _— nn 2 _— — install: me 
each sale shows a sure profit. Ihere is no ware- pany, where he worked on several large filing installations. 


. . . ‘ H yroposes to extend his business through established 
housing —no delivery costs to pay. We ship direct . ne ara 

. ; : stationery channels. 
to the customer, saving time and trouble. 


—<— 
Are you looking for a quick-selling, sure-profit Handsome Steel Furniture Installation 

‘ -s ‘ strati ow rath ‘ ately presents so 
line to meet 1932 conditions? Ask us to tell you Che illustration below rather inadequately presen _ 
| : Postind oO hi , : : of the features of a steel furniture installation which The 
abou stindex. . , is sure... ‘osts : : 
; nd a - : —s _ ; aS cost Steel Fixture Manufacturing Company of Topeka, Kansas, 
nothing to ask. Just write to Postindex Company, recently installed in the premises of The National Bank of 


Jamestown, New York. Topeka 


Che Steel Fixture Manufacturing Company secured thx 









entire contract for interior equipment, and the installation 
THIS POSTINDEX — , 
DRAWER CABINET’ as a whole make S a very pleasing appearance, all grill 
helps many a business heep 
track of sales and inven- 
tory. 


Sost } di 
© bd RECENT INSTALLATION IN THE NATIONAL BANK OF TOPEKA OF 
EQUIPMENT PRODUCED BY THE STEEL FIXTURE MANUFACTUR 
Z es ING COMPANY 





‘*4 SIDES TO WRITE ON" work being of the low or clear vision type. Counter aprons, 

a —— cage partitions and filing equipment are finished in gold 

7 bronze. which harmonizes with the balance of the interior. 

A Division of Art Metal Construction Company, Jamestown, N.Y. The office building and banking quarters were designed 
MAKERS OF THE COMPLETE LINE by Chicago and Topeka architects. The bank referred to 


OF STEEL OFFICE EQUIPMENT s one of the strongest financial institutions in the Sun- 


Ww — —- - Ww tiower State 
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ART METAL’S 


OPENS NEW HOME 
MARKETS TO OFFICE 
EQUIPMENT DEALERS 








IN THE HOME, Deskette helps 
handle correspondence, keeps 
bills and records straight, 





and serves in a hundred dif- 
ferent ways. 


IN THE OFFICE, there’s daily 
opportunity for Deskette to 
earnits small cost many times 
over in the routine of work. 









THE ART METAL LINE 


Horizontal Sectional Files 


YELL TO THE HOME? Well, why not? You sell desks. 
Most of your customers need a desk for the work 
they take home with them. Art Metal’s new Deskette 
bridges this gap between home and office 
Look at Deskette’s features. Sliding writing shelf... 
.. letter file... 


check file... large and small compartments . . 


roomy stationery drawer . note and 
. even 
a secret space for private affairs! Deskette can be used 
in the office. And the list of its home uses is almost 
unlimited: Desk, typewriter stand, telephone stand, 
end table, radio stand, night table, and a hundred 


others! 


You know Art Metal. You know that Art Metal engi- 
neers announce new products only after they have 
been thoroughly tried out . . . their market proved. 
That’s your guarantee that Deskette will sell . . . that 
it is well built, with all the craftsmanship of Art Metal's 
forty-four years’ experience. 

Art Metal agencies are ordering Deskettes now! 
We will gladly give you full details about Deskette, 
and about the fast-selling Art Metal line of office 
equipment. Write us for further information. 
Art Metal Construction Company, Jamestown, 
New York. 


STEEL OFFICE EQUIPMENT f y + Na Lal JAMESTOWN, NEW YORK 


Fire Safes 


Upright Unit Files. 


Storage Cabinets . 


Desks 
Counter Height Files 


Shelving . . 


IN THE ART METAL BUILDING EQUIPMENT DIVISION...Hollow Metal Doors and Trim...Elevator Enclosures. ..Architectural Bronze...Library Fittings...Partitions 





Plan Files 


Postindex Visible Files 












SHEAFFER OFFERS A PLAN 
WHICH WILL GIVE YOU AN 
ELECTRICAL SILENT SALES- 
MAN DISPLAY DEVICE 
WITHOUT EVENTUAL COST 
TO YOU. SHEAFFER’S SILENT 
SALESMAN HELPS EVERY 
DEALER INCREASE HIS UNIT 
SALE-AND ALSO INCREASE 
HIS FOUNTAIN PEN SALES 
GENERALLY. THOUSANDS 
OF DEALERS REPORT THE 
SILENT SALESMAN IS SELL- 
ING PENS FOR THEM. 
SHEAFFER POLICIES ARE 
HELPING TO STABILIZE THE 
INDUSTRY. SEND FOR PLAN. 


SEAL ce 
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PASSED AWAY. 





Henry S. Hutchinson 

Profound regret is felt over the passing of Llenry S. 
Hutchinson, veteran stationer and bookseller of New Bed- 
ford, Mass. Mr. Hutchinson passed away on June 29 at the 
age of seventy-one. He was head of H. S. Hutchinson & 
(o. For several years prior to his death his health had 
not been of the best. 

Hutchinson’s Bookstore was founded in 1864 by Syl- 
vander Hutchinson, father of Henry S. Hutchinson. The 
elder Hutchinson founded the business soon after retiring 
from the position of principal of a local school. A few 
years later, when the son was about to graduate from high 
school, his father fell ill and the youth went to work in 
the store which already had won a fine reputation for high 
service. Under the direction of Henry S. Hutchinson the 
enterprise grew and became one of the best known estab- 
lishments of its kind in New England. Several times the 
store was removed to larger quarters, finally locating in 
the building Mr. Hutchinson erected on Union street. 

Henry S. Hutchinson was profoundly interested in the 
progress of the stationery trade. He was a strong asso- 
ciation man, and regularly attended conventions when his 
health permitted, taking active part in the proceedings 

He is survived by his wife and two daughters, to whom 
Office Appliances extends sympathy. 

An old friend of the deceased, himself a leader in the in- 
dustry in New England, contributes the following interest- 
ing information: 

At the close of the Civil War the founder of the Hutch- 
inson Bookstore organized a celebration at the school of 
which he had been the head, and had a flag raised on the 
school building. Afterward it became a law in most of 
the states that a United States flag must be placed on 
every school building. The Senior Hutchinson is credited 
with having been the originator of this idea. 

During the World War Henry S. Hutchinson passed an 
examination and received a commission as ensign in the 
United States Naval Auxiliary. Under that commission he 
was authorized to command a ship of considerable size. 
He was an experienced navigator and his advice was much 
valued in maritime matters in New Bedford, which is a 
flourishing port from the standpoint of custom house re- 
ceipts. 

In 1931 Mr. Hutchinson celebrated his fiftieth anniver- 
sary in the stationery business, and a certificate was pre- 
sented to him at a banquet of the Boston Stationers Asso- 


ciation held that year. 


James M. McNamara 

On page 110 of the July issue appeared a brief reference 
to the passing of James M. McNamara, who died at his 
home, 4021 Grand avenue, Des Moines, Ia., late in June 
following an attack of heart disease. 

Mr. McNamara was president of the McNamara Office 
Supply Company. He was ill about a week prior to his 
passing. In his youth, he was a newsboy. In later years 
he made it a hobby at Christmas time to distribute a silver 
dollar to each newsboy. 

Funeral services were conducted at St. Augustin’s Cath- 
olic church, the Rev. F. J. O’Connell assisting in the serv- 
ices. The body was taken to Corning, N. Y., his birth- 
place, for burial. 

Mr. and Mrs. McNamara had been residents of Des 
Moines for thirty-eight years. Mr. McNamara was born 
of Irish parents in Corning, N. Y., on June 5, 1865, being 
the youngest of seven children. His father died shortly 
before his birth When he was six, he began to earn 











SPOR c% 


TYPEWRITER RIBBONS 


have always been made of FINEST 
QUALITY GENUINE SILK FABRIC 
insuring greatest durability and un- 
excelled writing qualities. 


Private secretaries and stenographers in 
offices where executives demand an extra 
nicety in their letters, have found it ad- 
visable to insist upon SILK SPUN rib- 
bons. This 


“REAL SILK RIBBON DELUXE” 


has been tested and approved by dis- 
criminating customers everywhere for the 
past ten years, and has never failed to give 
universal satisfaction. 


SILK SPUN ribbons are all that the name 
implies—GENUINE SILK FABRIC of 
highest quality. The exacting M&V 
standards of highest quality have pre- 
vailed and have won for SILK SPUN 
ribbon a national reputation for super- 
iority. 


Feature SILK SPUN, the guaranteed 
GENUINE SILK fabric ribbon, avoiding 
complaints and disappointed customers. 
Good Will, repeat profits and new friends 
will be your reward for selling the BEST. 


MITTAG & VOLGER, INC. 


Principal Office and Factories: 


PARK RIDGE, N. J. 


Agencies throughout the world 





























MITTAS 6 VOL SRE lx. 
PARK RIDGE NJ USA 
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IT IS GENERALLY CONCEDED THAT PRICE ALONE 
HAS BEEN THE RESISTANCE TO THE SALE OF 
PORTABLE TYPEWRITERS. YET MORE THAN A MILLION 
HAVE BEEN SOLD. NOW—THE NEW ROYAL SIGNET AT 
$29.50 INCREASES YOUR MARKET A THOUSAND-FOLD. 





THE NEW ROYAL SIGNET /S A REAL PORTABLE 
TYPEWRITER — NOT A TOY. THE FIRST GLANCE 
PROVES THAT! GRACEFUL, FLOWING LINES. EXCLU- 
SIVE VELVETONE FINISH IN SOFT GREEN. 





TRY THE NEW ROYAL SIGNET YOURSELF. TYPE A 
FEW LINES. WHAT A SIMPLE PORTABLE IT IS! THE 
CONFUSING SHIFT-KEY IS GONE. ROYAL'S EXCLUSIVE 
NEW MONO-FACE TYPE HAS ELIMINATED IT! THE 
NEW ROYAL SIGNET OPERATES EASILY. WITH THE 
“ STEADINESS” OF AN OFFICE TYPEWRITER! 





ADVERTISING AND MERCHANDISING... THE NEW 
ROYAL SIGNET WILL BE BACKED BY THE LARGEST 
AND MOST COMPREHENSIVE CAMPAIGN EVER 












DEVELOPED FOR A 

TYPEWRITER. IN- 

CLUDED ARE COLOR 
PAGES IN A LONG 
LIST OF NATIONAL PUB- 
LICATIONS. PLUS POINT-OF- 
PURCHASE ADVERTISING THAT SELLS THE PRODUCT 
AND THE DEALER'S PLACE OF BUSINESS! 


OPPORTUNITY AWARDS. 163 CASH PRIZES. TOTAL, 





$5,000. THIS FEATURE OF THE ROYAL SIGNET CAM- 
PAIGN WILL APPEAL TO EVERYONE. IT WILL FORCE 
CHILDREN AND THEIR PARENTS TO TRY THE NEW 
TYPEWRITER, BRINGING THEM TO THE DEALER'S 
STORE TWICE. 


WRITE OR WIRE AT ONCE FOR SPECIAL PROPOSI- 
TION TO TYPEWRITER DEALERS. BE THE FIRST IN 
YOUR NEIGHBORHOOD TO HANDLE ROYAL'S 
NEW QUICK-PROFIT ITEM. “SOLD IN ADVANCE!” 


ROYAL TYPEWRITER COMPANY, INC. - 2 PARK AVENUE, NEW YORK CITY 
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and Floor Display Fixtures, Storage Cabinets (New Secretaire), Safes, Files, 


N LE \X/ GENERAL FIREPROOFING 
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5-Point GOODFORM Adjustment 


Seat adjustable to any height between 161% inches to 20 
inches, 

A 2%-inch adjustment for back-rest for any position of the 
chair seat. 

Adjustable back-rest gives correct support to spine while 
worker is in normal position. 

Hand-controlled spring-tension provides “give-and-take” 
while maintaining correct back support. 

Back-rest hinged to chair for independent movement. 


the new GF GOODFORM Aluminum Posture Chair 


GF has contributed to office efficiency the greatest im- 
provements in office chairs made by any one to date. 
Unlimited sales possibilities. Hundreds of thousands of 
secretaries, stenographers and office workers can have 
their efficiency greatly increased if provided with this 
tailor-made chair with its 5-point adjustment to pro- 
vide working-comfort for every type of figure. Get full 


particulars — write. 


The GENERAL FIREPROOFING COMPANY 


Youngstown, Ohio 
In Canada: General Fireproofing, Ltd., Toronto 





{LL-METAL PRODUCTS — Desks, Aluminum Chairs, Steel Shelving 


Filing Supplies, etc. 
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GOODFORM 


ALUMINUM POSTURE CHAIR 


GF SCORES AGAIN! This time it introduces 
the new GF GOODFORM Aluminum Posture 
Chair for desk workers —a chair that now 
provides all of the necessary corrections of 
faulty posture, plus the added convenience of 
extreme lightness and portability — at a price 
that will please. 

When the physical comfort of desk workers 
is habitually disregarded, employers discount 
heavy investments in salaries by lowering pro- 
ductive effort. The new GF GOODFORM Alu- 
minum Posture Chair eliminates bodily 
fatigue caused by incorrect sitting posture. It 
improves office morale and greatly increases 
output per worker. In addition, its all-metal 
construction does away with periodical re- 


placement and repair bills. 
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money and turn it over to his mother. He sold news- 


papers on the streets of Corning and later in New York 


City His early education was received in Corning grade 
schools and in the high schools of Erie, Penna., and New 
York City. At seventeen he went to Milwaukee and en 


tered a clothing factory. Later he became manager of a 
clothing store in Grand Forks, where he met Miss Mary 
Williams, Mrs. McNamara. He 
traveling for a Milwaukee concern when with his wife he 
made Des Moines his headquarters in 1894. In 1911, he 
bought one of the leading office supply houses in Des 
Moines and named it McNamara Office Supply Company. 
About two years ago he removed from his former location 
at 319-321 Locust where more 
floor space was available. He operated the J. McNamara 
Clothing Company and controlled the Chase & West Com- 


who later became was 


to the present one street, 


pany, a pioneer furniture house, up to 1927, when he sold 


his controlling stock to another party. 
Mr. McNamara was honored for his work in philan- 


thropy and several years ago he was made honorary 


colonel by Gov. Hammill. He was a great reader and con- 


ducted his many business operations very quietly. He 
had traveled widely and had visited nearly every country 
in the helped 
are Jack North, sports editor of The Des Moines Tribune; 


Louis Ansher, 


world. Among the former newsboys he 


attorney; Abe Feinberg, film producer, and 


many others 
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Grover E. Salb 
The death of Grover E 
St. Francis hospital, Indianapolis, on Sunday, July 17, is 


Mr. Salb 


passed away from an attack of meningitis following heat 


Salb, thirty-nine years of age, at 


deeply regretted by a large circle of friends. 


prostration. For twelve years he was manager of the Indi- 
ana Desk Company of Jasper, Ind. He was stricken on 
the Thursday prior to his death at Dubois, while supervis- 
ing work for his company. 

Before becoming manager he was a mechanic and eight- 
een years ago was mechanician for the driver in the Schact 
car in the five hundred-mile race at Indianapolis. He was 
a world war veteran and served overseas in the ammunition 
service. He was a member of the American Legion and 
40 and 8. 

He is survived by his mother; the widow, Lucile Salb, 
four children, five brothers, Dr. John A. Salb, Dr. Max 
Salb and Victor Salb, all of Indianapolis; Dr. Oscar Salb, 
Seymour, and L. A. Salb, Jasper, and two sisters, Mrs. M 
V. Sturm and Mrs He at- 
tended Purdue University and was a life-long member of 


Linus Bolinert, also of Jasper. 
St. Joseph’s Catholic church. Funeral services were held 
Wednesday at 9:00 A. M. at the church and burial was con- 
ducted by the American Legion. 

The death of Mr 
He was known by the staff of this journal, who cherished 


Salb leaves a sense of personal loss. 
a very real admiration for his broad sympathies and his 
many other admirable traits of mind and character. He 
was a real friend, whose passing brings regret and sorrow. 
Te Be rl 
Mrs. W. A. Morton 
The sympathy of the industry is Mr. and 
Mrs. Charles L. Mitchell of Topeka, over the passing of 
Mrs. Flora Smith Morton, mother of Mrs. Mitchell, and 
widow of the late W. A. Morton. Mrs. Morton 
widely known club, church and society woman of Topeka. 
She passed away at Christ’s hospital Wednesday morning, 
June 22, Mrs. Morton was 
She 
was born in Geneseo, IIl., and came to Kansas as a bride 
in September, 1879. Her husband was in the implement 
business in Topeka for nearly forty years. He died May 
15, 1925. 


extended to 


was a 


after an illness of eleven days 
a woman of great charm and a lovable personality. 
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Size No. 11 
24-in. ca- 
pacity — will 
store 5000 let- 
ters. 


BUILT - 


for Their Job 


Handling current records where ref- 
erences must be made frequently, is 
one thing. Storage filing is another. 
LIBERTY Boxes are designed and 
built for storage filing. Reference to 
stored records is infrequent. What is 
needed more is safety of records, econ- 
omy of space, insurance against lost or 
damaged records, spillage, and when 
necessary easy transport. All these 
advantages are found only in LIB- 
ERTY Boxes. They are safest for 
storage filing—so say more than 35,000 
leading banks and business firms—are 
in fact built for their job—being semi- 
sealed without tying. And _ because 
they give full satisfaction they sell best. 
For more than 14 years, LIBERTY 
Boxes have been leaders in their field. 


LIBERTY distributors are invited 


to ask for sales helps—no charge. 


BANKERS BOX CO., Inc. 


536-548 South Clark Street 
Chicago, Illinois 





“It has been our experience that LIB- 
ERTY Boxes satisfy customers in every 
way, that dealers find the line a splendid 
profit-maker and especially valuable as 
a leader to win new accounts’’—Den- 
nison & Sons. 






































No. 1567—The Governor Bradford 


ARE YOU 
THINKING ABOUT 
FALL BUSINESS? 


. « an Imperial Franchise is your best 


assurance of renewed volume and profits 


Now .. . on the eve of the Fall upswing in desk- 
buying . .. stop and consider a moment! 


Are you dissatisfied with dwindling sales and 
shrinking profits? Do you want a bigger share 
of the Fall office furniture business? 


Are you tired of drifting along with old-fash- 
ioned, slow-moving lines? Do you want an 
alert, up-to-the-minute factory connection that 
will help you keep pace with your customers’ de- 
mands for sound, honest values? 


Then ... give some serious thought to the 


Imperial Dealer's Franchise. 


Here is an interesting, worthwhile proposition 
that will equip you to meet every desk require- 
ment, every office need, every budget limit .. . 
that will bring you outstanding, salable num- 
bers in every grade, in every price range .. . 
that will fortify your sales efforts with office 
furniture combining substantial materials, cor- 
rect styles and advanced construction principles. 


Before you make your Fall plans, examine the 
details of Imperial’s attractive Dealer Plan. 
Full information will be gladly sent for your 
consideration, without obligating you in any 
way. 











IMPERIAL DESK COMPANY 


EVANSVILLE** INDIANA 
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In 1879 Mr. and Mrs. Morton moved into a new home 
at 510 West Tenth street, and lived there until Mr. Mor 
tons deat lwo daughters were born of their union, Mrs 
Charles L. Mitchell and Mrs. J. Kk. Lytle The latter now 
lives in Kansas City. 

Following Mr. Morton's death, Mrs. Morton lived with 
her daughters 

Mrs. Morton was one of the organizers of the original 
Atlantean club—probably the oldest and most prominent 


was reorgan 
Mrs. Mor- 
famous old Fillmore Street Whist 
Woman's club and of all 


cathedral 


literary club in Topeka. In recent years it 
ized by the daughters of the original members 
ton also belonged to the 
Club; she 


the women’s auxiliaries of Grace 


was a member of the 


She was a woman of unusual vigor and animation and 


was active in social, church and club work up until the 
time of her recent illness. She spent last winter with het 
Maughter, Mrs. Mitchell, and Mr. Mitchell, in their home 
near San Diego, Calif. 

luneral services were held at Grace cathedral church on 
riday, June 24. Interment was in Topeka cemetery 

Phe Topeka Journal of June 25 contains paragraphs hon- 
oring Mrs. Morton and paying high tribute to her tine and 
lovely character To have known her is a rare privilege 

hh oh 
Robert Crawford 

The Acme Printing & Stationery Company of Pitts- 
burgh, Penna., announces with sorrow and regret the 
death of Robert Crawford, a sales representative of the 


company 
Mr. Crawford's 


1932 


death occurred on Monday, June 27, 


David M. Brown 
Friends of David M. Brown, operating t 
Los Angeles, 


gentleman’s untimely 


} 


e Rebuilt Type- 
Calif., will be grieved to 


death 


writer Company, 


that recently, in an 


learn ot 
automobile accident 
mH oh oh 
T. F. Lynch 
r. F. Lynch, agent at Dayton, Ohio, for The Addresso- 
graph-Multigraph Corporation, succumbed to a short ill- 
Arlington, Mass. Surviv- 
\rlington, Mass.; 


hristopher 


Interment was at 
Mrs. Mary 
all of Boston; 


ness July 17. 
Lyncl 


and a brother, ¢ 


ing are his mother, 


four sisters, 
Lyn Dayton 
ue om he 
Perry E. Greenfield 
Perry E. Greenfield, a salesman at Los Angeles for The 
General Fireproofing Company at Los Angeles, passed 


away suddenly at his desk July 9. He is survived by his 


widow and several children 
Birney Dysart 
Birney Dysart, for years vice president of the Dal- 


ton Adding Machine Company, passed away at the hom« 


of a daughter at Hartford, Conn. He became affliated with 


the company in its early years and helped to build it into 


a large and successful enterprise He will be mourned by 


the industry 


many old timers 


ols ols ols 
Charles Irelan 
Charles Irelan, who had been with the A. B. Dick Com- 
pany, Chicago, Ill, fourteen years, passed away June 30, 


succumbing to heart disease. He was chief statistician to 


the general manager. He is survived by his widow, Mrs 


Mary H. Irelan. Mr 
Ind., and was athliated with the 
to his connection with the A. B. Dick Company Mr 


t 


Irelan was a native of Bargersville, 


Royal Arcanum. Previous 


Irelan 


connected fifteen vears with the Continental Com- 


Bank, 


was 


( hic ano 


mic rs ial 
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Above: Second floor installation of Berloy Recessed Steel Lockers of New John Marshall High School, Cleveland, Ohio. 
Insert: John Marshall High School; George M. Hopkinson, Architect; Crowell & Little, Contractors. 


John Marshall High BUYS BERLOY 


BS Berloy builds a better and They're strong, rigid, durable. One-piece 


more complete line of steel lockers, doors are heavily reinforced on the 
steel shelving, filing cabinets and other inside. Rubber bumpers at top and bot- 
office equipment, it holds an enviable tom of locking bars contribute to quiet 
position in the list of big installations in operation ... The never-failing locking 
America’s leading industrial, commercial, mechanism is simple yet secure. ¢ For 45 


educational, and financial institutions. e years Berloy has been an extra-depend- 





Berloy Steel Lockers for offices, factories, able source of supply for steel equipment 






clubs, schools and Y. M. C. A.’s are the of every type . . . standard or special. 


preference of seasoned buyers. e Berloy Berloy experts are helping many dealers 


Steel Lockers are built of finest increase their profits by assist- 


EIRU Oh. 7 
od d ing them in the planning and 


ed and handsomely finished. ‘a osc selling of locker installations. 


THE BERGER MANUFACTURING CO. « CANTON, OHIO 


Division of REPUBLIC STEEL CORPORATION 
BRANCHES AND DEALERS IN PRINCIPAL CITIES 


materials, scientifically design- 


OFFICE EQUIPMENT STEEL SHELVING LOCKERS 
FILING CABINETS STORAGE CABINETS INDUSTRIAL DISPLAY BUILT-TO-ORDER WORK 
DESKS AND TABLES TRANSFERS AUTOMOTIVE LIBRARY AND SPECIAL PRODUCTS 





OFFICE APPLIANCES 


Carter’s Inks 
... in Sunset Colors 


52 








— t t li : New, colorful, attractive, these new 10c ink packages sell 
UtStTATUC ing fast. Two ounces of highest grade Carter's Ink for 10c. 


New labels, new cartons, and the rugged new positive 


Packages in grip knurled cap. These are real selling points that mean 


new ink profits for you. 


the 10 cent Sunset Red, Sunset Green and Sunset Violet are the 


colors. Midnight Blue also selling at only 10c is an 
Field entirely new permanent blue ink unusually rich in initial 
color. 


Feature these inks with your price buyers and get the 


repeal orders. 


THE CARTER’S INK COMPANY, Boston New York Chicago Montreal 








Pp 
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Attractive Display Card for Rite-Rite Pencils 

The Rite-Rite Manufacturing Company of 1501 West 
Polk street, Chicago, 
card showing the new Rite-Rite pencil and lead Pak. The 


idea of the display card is to assist the dealer in selling a 


package of extra leads every time he sells a pencil. A 





WINDOW AND COUNTER DISPLAY CARD FOR RITE-RITE 
PENCILS 


newly patented lead pak containing three four-inch Rite- 
Rite leads is mounted on a card underneath each pencil. 
[his pak contains just enough lead to completely fill the 
space in the pencil provided for extra leads. The pencil 
retails for ten cents the lead pak for five cents. Each dis- 
play card contains twelve pencils and twelve lead paks 
The company has other types of displays and an adver- 
tising plan which it will be glad to explain to dealers who 


may be interested 


ee 
New Company to Be Organized at Parsons, Kan. 

E. E. Moore, for the last twelve years manager of the 
office supplies department of the Commercial Publishers 
at Parsons, Kansas, has associated himself with Harry 
Sparrow and the two have purchased the company named, 
its stock and equipment and other assets. They will in- 
corporate a new company to be known as The Office Sup- 
ply Company. They are located at 1829 Main street, in 
the downtown district. 

It is stated that this is the only exclusive office supply, 
office equipment and typewriter business in the city of 
Parsons. Present lines will be continued and new lines will 


be added from time to time. 


has prepared an attractive display 





WEDDINGS 





Hurley-Fleming 

On June 26, 1932, James Hurley of the Oxford Filing 
Supply Company, New York, married Dorothy C. Flem- 
ing. The honeymoon was spent at Fisher’s Island, N. Y. 
Mr. Hurley has been with the Oxford Filing Supply Com- 
pany for the last twelve years, and for more than ten 
vears he has called on the trade in the New York district. 
His headquarters are at 100 Worth street, New York City 


ee 
Horn-Fehns 


Miss Margaret Horn, secretary to Harry Shiflette, man- 
ager at Chicago for the Marchant Calculating Machine 
Company, was married a short time ago to Walter A. 
Fehns, who is connected with the statistical department of 
the General Foods Corporation at Chicago. The wedding 
tour was made in an automobile to Eagle River, Wis. 

Mrs. Fehns is a native of Chicago, and has been a mem- 
ber of the Marchant organization at Chicago since 1925. 





Now 








A Terrell installation showing the neat- 
ness and beauty of boltless steel shelving 
equipment. 


“LASSICAL lines and 
architectural beauty 
combined with practical 
strength make the Terrell 
line of shelving an easy 
seller. Offices, vaults, li- 
braries, hospitals, depart- 
ment stores, garages, 
newspapers and banks are 
but a few of the many 
businesses who are live 
prospects for this econom- 
ical equipment. 
Write for complete infor- 
mation on The New Book 
Shelving of boltless steel 
and other shelving equip- 
ment for factories, ware- 
houses, etc. Terrell has a 
complete line to meet the 
requirements of your cus- 


tomers. 


METAL 
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BOLTLESS STEEL 


BOOK SHELVING 
of BEAUTY, STRENGTH 


Cd ADJUSTABILITY 











Close-up view showing solid con- 
struction and good appearance. 


@ CAPACITY... 


Because of improved post construction 
a seven shelf Terrell case will accom- 
modate 10% more books than seven 
sectional « door bookcases in 
same floor space. 


@ STRENGTH... 


Reinforced throughout, there is no 
possibility of sagging Raw astee! 
edges are eliminated. Al! corners are 
torch welded. 


@ PROTECTION ... 


When books, etc., come in contact with 
shelving, bolts are never used. Front 
edges triple flanged. Round front up- 
right posts are another protection and 
permit maximum use of shelf. 


@ ADJUSTABILITY ... 

Terrell shelves are adjustable every 
inch. Any size books shelved with- 
out losing s e. Easily and quickly 
adjusted without tools. 


@ SIZES—FINISHES .. . 


Write for folder and complete informa- 
tion on sizes. Stan color olive 
green baked enamel! but obtainable in 
walnut, oak and mahogany grain or 
to match any finish. 


TERRELL DIVISION « « - 


OFFICE 


FURNITURE CO. 


GRAND RAPIDS, MICHIGAN 
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Morris Popper’s Son Wins Scholastic Honors 








; Po » ° hte David Henry Popper White Plains, N. Y., son of Mr 
— «~ cg —_ and Mrs. Morris Popper, returned some weeks ago trom 
[BE PARTICULAR NBOUT OR SERS, TOO commencement exercises at Cambridge, Mass., where he re 


ceived the degree of Bachelor of Arts Summa Cum Laud 
from Harvard University This means that next year he 
will hold the highest award given to a Harvard under 


vraduate for travel abroad, the Henry Russell Shaw travel 





ing fellowship. Mr. Popper, who is a candidate for the de- 





ree of A. B. Summa Cum Laude, will receive his degree in 
the field of government. He is the first marshal of Phi Beta 





a Let the 


WELDON ROBERTS 
ELLIPTIC 


Fill Your General-Use 
Eraser 
Requirements 


Kappa and this year has been president of the Liberal Club 
and vice-president of the Model League of Nations as 
sembly. Last fall he won the Charles J. Bonaparte schol 
irship for the senior having the highest academic stand- 
ing in the field of government 

Morris Popper, the father, is attorney for the Stationers 


and Publishers Board of Trade, New York City 








- ——~=@>__ 
, “Asco” Catalogue No. 17 Issued 
‘ The Art Steel Company, 300 East 145th street, New 
—— —— York, N. Y., recently placed in circulation catalogue No. 17, 
THE COMPLETE LINE 
HIS question ol WHA] 
ace , OF OFFICE EQUIPMENT 
eraser to StocK and sel] ior | 
general use may keep you run- | — 
ning in circles, particularly these days when | 
small investments must show good profits | 
But it s a simple matter if you work with | 
Weldon Roberts who concentrates on erasers 
exclusively for vour benefit and who has 
nothing else to sell you 
Weldon Roberts Eraser No. 12] Elliptic 
is a good example. A happy combination of 
; , | ART STEE COMPANY 
most convenient Snape and finest cured gray INCORPORATED 
rubber, this particular number is a remark- Sew Tees 
able sales success | 
[heres nothing on the market that can COVER DESIGN OF NEW ART STEEL 
} 1] CATALOGUE NO. 17 
touch the No. 121 Elliptic for office, school 
ceachni 1 hom Ir , ' ; ; : 
technical and home us« It is excellent for with a price list attached to the inside back covet In 
pencil and ink [he handy shape as well as addition to the regular “Asco” line of steel filing equip- 


the special texture please the office worker ment, the new catalogue shows several new items that have 


as well as the typist and draughtsman. been brought out recently. Of special interest among the 
new equipment is the No. 200 series of low priced vertical 
[his is just one of a number of Weldon steel files. Other new items include the “Asco” treasure 
Roberts eraser items that are selling right chest, card cabinets for the higher-than-wide sizes, a cor 
Now | et us tell vou about a few more that ration outht box, check and not hile, Storau¢ cupboard 
you Il need for the fall office and school er n, and tables for typewriters or telephones. Coptes 
me : : “ye ; 1] 1 ; ' f the new catalogue are available t dealers on request 
traac erasers tnat realiy Will move and — 


New Price List on Globe-Wernicke Bookcases 


show you good profits! 
\ new price list on Globe-Wernicke sectional bookcases 


WELDON ROBERTS RUBBER CoO. as bes n issuc : by tl e Globe-Wernicke Company, Cincin 
nati, Oho ‘ ist contains many important price 
Newark New Jersey oe res t interest t dealers in bookcases ) 


—_— ee _ 
Hughes Loose Leaf Metals Company Adds to Line 


Che ughes Loose Leaf Metals Company, Chicago, 
taken over the loose leaf metals division of the Chicago 
Binder & File Company Among the different numbers 
thus acquired are a popular prong binder, an aluminum 
sheet holder, and other loose leaf specialties. The Chicago 
Binder & File Company was one of the pioneers in the 
loose leaf field Che Hughes concern is newer. It has an 


ageressive sales policy and reports a substantial demand 








in 


1c 


ine 
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Profitable business for timely merchandise 


PROPERLY DISPLAYED 


EALERS, the country over, are discovering the sales building possibilities of the 
D “Yand E” Visible Index. Interest attracted by such a window display as the 
above brings many new dollars into the cash register. 

“Yand E”’ Visible sells today because it is timely and is priced at today’s level. It 
pays its way. The savings that you can show with this new equipment, easily sell the 
hard headed buyer. ““Y and E” Sales Control, Stock Control and Purchasing Control 
Systems are all timely money savers for your prospects. 














The above window The “Yand E”’ Dealer is backed by more than just a superior product. He is backed 
poe was = “ ws by the famed ““Y and E”’ Franchise with its more than half a century reputation for 
rs ving re t ° . . . . . 
Gre me . cee a quality merchandise—a reputation that has stood firm against the present wave of 

beTy, shave anc . » . . > . 
Thom Co., “¥ and E” price cutting and inferior products. 
Visible Representa- Finer quality, at prices no higher than charged for ordinary merchandise, will continue 
tives in Detroit, Mich | - ; } : } 7 h i 
to be, as it has been for more than half a century, the paramount consideration of 
“Y and E”’. Those who follow such leadership today will be tomorrow's leaders. 
c . 
‘AWMAN FRBE MFG.(. 
855 JAY STREET s% ROCHESTER, N. Y. 
Export Department: 368 Broadway, New York, N. Y., U.S.A Yawman and Erbe Mfg. Co. 
Steel and Wood Filing Cabinets Steel Desks . . . Steel Shelving aed Jay St., Rochester, N. Y. 
Safes . . . Office Systems and Supplies Visible Index Equipment - I lease send me complete details on the 
Bank and Library Equipment. “Y and E”’ Dealer Franchise. 





"FOREMOST FOR 885 FIFTY YEARS” Ii 7 
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Not “Fine As Silk” but 
Fine ano Silk / 


we searched the world for the finest, most durable materials. ay 2 We selected from al! of the ray, 


ip ae, 


material sources dats and from all of the methods of refining and spinning k 8 ~ which the sip 
] | z/ 
te! ‘ 


RAW SILK 


industry offered—Then applying in our Own factory Ns the extensive experience of our 25 years of 


J e's 
manufacturing, [ ¥ contributing the facilities of oyr laboratories ANd skill of pyr chemists ae) 
a rad bE / 


<a a 


ry 
a combining these with the quality and Precision of our well know" methods of inking, x ‘alt we pro. 
NERY) 
duced SILK GAUZE—the REAL SILK suPe™!Bbon for toe writers. 


o ~wZ 
¥ - ‘ 


SILK GAUZE RIBBONS 9° @ line entirely apart—Pe¥nd all basis of compor's 


J 


if 


»- 


e 
= = A 


“secretarial” ribbons for the better class Of typists who can appreciate them and gey the most ou of them, 


Very thin— very tough— very long-wearing, they add immeasurably t° efficiency in manifoldina 2"4 © Pro. 


AL} 
ducing MONy carbon copies all beautifully cleg, and consistently eater, day after day- Par 
Your finest trade wil immediately appreciate SILK GAUZE TYPEWRITER RIBBONS. And as they ore a high 


quality item with price being secondary fo Performance they will show YOU that they are as profitably grati- 


~ i} 
fying as they are refreshingly NEW. 4) > 
Manufactured Exclusively by 


COLUMBIA RIBBON & CARBON MFG. CO. INC. 
MAIN OFFICE AND FACTORY, GLEN COVE, L. I., N. Y. 


Branches and Agencies in all Princips! Cities of the United Stetes—Also Toronto, Mexico City, Madrid and Milan 








BiRGAUZE THE REAL SILK 


SUPER-RIBBON 








wn 
N 
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(New Machines and Devices—Continued from page 18) 
Peerless File for Hollerith Cards 


\ specially featured item in the twenty-eight inch 


VARITYPER> cuanceaste type 





medium priced suspension file line made by the Peerless 
Steel Equipment Company, Unruh and Hasbrook streets, 
Philadelphia, Penna., is a Hollerith card fle with ten 
drawers, each arranged for a double row of cards. Like 
the other cabinets in this medium priced line, the Hollerith 


The 

VARITYPER is the new 
business writing ma- 
chine that modernizes 
all typewriting 


The Varityper is the sound, practical ap- 
plication of the idea of making one ma- 
chine for all typing, rather than making all 
typewritten work conform to one machine. 

Varityper achieves this purpose through 
four main features—changeable type, vari- 
able spacing, uniform impressions, and per- 
fect alignment. 

With Varityper you have the standard 
sizes and styles, and, in addition a great 
variety of new and different type faces, 
easily and quickly interchangeable. Selec- 
tive spacing, both between characters and 
between lines, permits a proper use of dif- 
ferent size types. 

Every letter and line produced on the 
Varityper is mechanically controlled—of 
equal quality, color, and alignment. 

Ideally suited to correspondence, Vari- 
typer will do every kind of typing that a 





EW FILING CABINET FOR HOL 
SRITH CARDS, MADE BY THE 
*EERLESS STEEL EQUIPMENT 
) 


file is rigidly constructed, with heavy gauge channels modern office requires—reports, tables, sta- 

welded to the side walls, and all cabinet parts rounded and tistical data, plans, specifications, proposals, 

reinforced, permitting moving without marring or bending. financial statements, sales letters—and do it 

TE better. 

Mongol Pencils Offered in Twenty-Four Colors The only business machine of its kind, 
The Eberhard Faber Pencil Company, 37 Greenpoint a : 

' arityper offers a tremendous opportunit 

avenue, Brooklyn, N. Y., has extended the color range of I yP S X Ppe y 

its line of Mongol colored pencils to include twenty-four for profitable promotion. Every office, 

different colors. Formerly these pencils were offered only bank, corporation, institution is a Varityper 


prospect. 


VARITYPER, INC. 
Chrysler Bidg. - NEW YORK 


Telephone: VA-nderbilt 3-2590 


Varitypers are used by many leading corpora- 
tions including NEW YORK TELEPHONE CO. e@ 
GENERAL ELECTRIC @ JOHNS MANVILLE 
@ INTERNATIONAL PAPER COMPANY e6@ 
CHRYSLER MOTORS @ NATIONAL CASH 
REGISTER @ INTERNATIONAL BUSINESS 
MACHINE. 


VARITYPER - uniform TYPE IMPRESSION 





TWENTY-FOUR DIFFERENT COLORED PEN 

CILS IN THIS EBERHARD FABER DISPLAY 
in twelve colors. The accompanying illustration shows the 
new No. 743 Assortment of the 24 pencils. It is similar in 


VARITYPER- variaste spacinc 


] ’ » 
design to the No. 741 Assortment in twelve colors. 
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The Globe-Wernicke Every Day File 
Phe Globe-Wernicke “Every Day File,” made by the 
Globe-Wernicke Company, Cincinnati, Ohio, is built to 





VAeH. : 


a Ve 


= 
\— 





ang Da 







2 stand the constant handling of every day use. Both the 


Vi 


A 
Ne 





front and back covers are covered with high quality closely 


woven vellum The leaves are mad f a high grade of 


peesssecesesat 








TYPEWRI ER RIBBONS 
THE LINE THAT CANT BE MATCHED 
te 





THE GLOBE-WERNICKE EVERY DAY 
FILE 


tagboard. For reinforcement the back of each compart- 
ment is covered with vellum, and likewise the tagboard 


index tabs 





“Every Day Files” are available with seven different 


styles of indexing. 

Bates Short Base Stapler Placed in Distribution 
6 Pees ee eee 
| quality and individuality, ee Se Oe ee ee ee. oe See 
| variety enough for every 
| requirement and manu- 
factured with the greatest 


care. 


particularly for use in closing glassine bags or envelopes 


Teer Irs 








NEW BATES STAPLER FOR BAG CLOSING 


The new machine is a special model developed to fll the 
demand made by manufacturers of fruit products packed 
in envelopes and bags 

~ 


Greist Book Ends 


The Greist Manufacturing Company of New Haven, 








Conn., offers dealers an appealing little “Scotty” figure 


MANIFOLD 
SUPPLIES 
COMPANY 


| 188 Third Avenue 
\\ = BROOKLYN «station. 2) N. Y., U. S. A. 


EXEEE EE CELOELCOISEL AE AT aE eer ere ere 























“SCOTTY 


for book ends. It is artistic, yet sufficiently conservative 








for use in offices 
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: Let the 
' “Pencil of Big Business” 


build sales for you 


The Trumbull 
rd Asphalt Company 
nt of Chicago, Illinois, 

is one of the many 
a firms that use 


ed 


es Autopoints 





J. AIKEN MILLER, Vice Pres 


UTOPOINT’S sturdy and suit today’s needs are turning to 


he e - . ° . 
pe fool- proof construction is the Autopoint method. Thus 








well known among big business daily, new customers are being 
firms everywhere. At the present created. 
n, time, the possibilities of making 
si profits through selling the Auto- 
point are greater than ever before. 
Every day, firms whose former 
methods of building good-will it your best display. Material 


have become too expensive to furnished free. 


Get behind the “favorite pencil 


of big business” and let it pave 





Autopoint No 48 
supplhed in black; 
also solid or mottled 

to list at 


the way to increased sales. Give 

















The 3 winning features of the 
Autopoint 
1. Cannot jam. But one moving part. 
" Tl”? — lit 
inl anata nak f Sa 2. Bakelite barrel. Beautiful onyx-like ma- 
AUTOPOINT COMPANY terial. Light in weight. Perfect balance. 
ve 

1801-31 Foster Avenue - - CHICAGO, ILLINOIS 3. Lead always held firmly. Cannot wobble. 
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THREE KINDS OF LEATHER 


LT 


iit} 












Hh 


TART LA THT 


ASICALLY, there are three kinds of upholstery leather — 


pel 1A 


Goatskin, generally called Morocco; Calfskin or Vealskin; and 


HUA 


Steerhide. From these three basic leathers, many different grades, 
finishes, and colors of upholstery leathers are produced. To know 
where these different leathers should be used and why requires an 
understanding of the leathers, and their qualifications. 

In a booklet recently issued the various upholstery leathers 
have been explained as simply as possible, and their qualifications 
and uses reduced to chart form. This chart is particularly valuable 
to manufacturers, dealers and salesmen of office furniture. A copy 
of the booklet, THr DirreErReENtT EAGLE-Otrrawa LEATHERS, 


and the Chart will be mailed without charge to all who request it. 


EAGLE-OTTAWA LEATHER CO., Granp Haven, Micu. 
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How Different Priced Pens Sold in 1931 
of Crane & Company, at the 
Mitchell, recently drew up a 


inventory department 


| he 


direction of Secretary C. L. 


statement of the percentage of sales 


pens during 1931. Mr. Mitchell says they have kept track 
of their percentages for the last several years and it 1s 
interesting to note the changes 

On the $2.75 grade, the percentage of sales for 1931 was 
039: $3 vrade, OR3 - $3 25 erade, O13: $3 50 grade, 039; $4 
erade, .004: $5. grade, .303; $5.75 grade, .013; $6. grade, 
061: $6.50 grade, .004; $7. grade, .031; $7.50 grade .013; $7.75 
vrade, .013:; $8. grade, .057: $8.25 grade, .009; $8.50 grade, 
026: $8.75 grade, .013: $9. grade, .026; $9.50 grade, .061, 


and $10 wrade, .189 


= $= - — 
Hoera-Rosenthall Sales Force Behind Midnight 
Carbon Paper 


lloera-Rosenthall Safe Company of Fort Worth, Texas, 


that its sales force has met with success selling 





CARTER’S MID- 


THE SALES FORCE THAT IS THE ‘“‘REASON WHY 


NIGHT CARBON PAPER IS SO POPULAR IN FORT WORTH Left to 
right George Barton, A. H. Hoera, Mrs. Homer Roger, A. H. Sanders, 
Homer Rogers, Lloyd Tankersley, and Joe Wallis 


Carter's Midnight carbon paper. The accompanying illus 
tration evidence that the 
behind ¢ Midnight 


Phere’s no stopping these 


was “organization is squarely 


arter s and is doing a first class job.” 
Texans 
—~—_—- -—- 


Avery C. Adams Back at Work 
\dams, 
Fireproolting Company, has returned to 


Avery C president in charge of sales for 


General 


vice 
Phe his 
Hie contracted pleural pneu 
\pril. Mr. Adams was con 
several His 


recovery 


duties after a severe illness. 
at Hartford, Conn., in 
Hartford 


will rejoice in the 


monia 


fined to a hospital weeks many 


friends news of his complet 


> 
R. L. Shepard Leaves Automatic File & Index 
i Machine 


Company 


Burroughs Adding 
the 


Shepard, who left the 


years ago to organize Chicago 


File & 
ranging his future connection definitely, 
ten 


about ten 
a he 


Before at 


branch of \utomatic Index Company, has 


resigzn¢ d 


Mr. Shepard will take a good vacation, the first in 


_— 
Royal Offers Large Modern Pica Type 


Royal Typewriter Company, Inc., has added a large 


Phe 


modern pica type to the range of styles available on stand 


typewriters hie 


and affords opportunity for extended use 


ard Royal new face follows great pica 


and “Amplitype,” 


in primary school work, sight conservation, labels and 
price tags, file indices, etc. The company offers in this 
large style the appealing beauty and attractive design char 
acteristic of its regular modern pica type The design is 


extremely open so that it is excellent for producing perfect 


stencils for the duplicating machine 


f different priced 
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THE New LEATHER LINE 


The Right Chair at the Right Price 


Graceful lines, fine workmanship and superior finish distinguish 
this new line of leather upholstered chairs . . . correct balance, 
thorough comfort, pleasing outline . . . a highly attractive and 
inviting appearance, at a very special price. 

You'll find a heavy demand for chairs of this pleasing type. 
The growing tendency toward designs of this kind can be proven 
by showing a number of these chairs on your floor. We recom- 
mend that you place an order for display, being confident you 
will quickly realize the advantage of a representative stock. 
Handsome illustrated booklet with full details mailed on request. 


JASPER CHAIR COMPANY 


Jasper, Indiana 









Sales Representative 
for metropolitan Chi- 
cago territory, William 
H. Brown, 4504 S. 
Wells St., Chicago, 
phone Boulevard 7957. 

















QUALITY 
WITH 
LOW PRICE 


Here is a line of cabinets that you can offer to your 
customers who are interested in not only low price but 
quality as well. The Aurora 350 line is very popular 
with dealers all over the country. Those who purchased 
one or two cabinets as samples have been sending in a 
fine volume of repeat orders. Construction and workman- 
ship all the way through is of the highest quality. 





No. 351—4 Drawer Letter 


Compare the features of the Aurora 350 line with any 
other low priced cabinet on the market. Compare the 
hardware, the weight, the filing capacity available, the 
finish and many other small details which cannot be seen 
but are important factors in keeping satisfied customers. 
After this comparison we know that you will see, as many 
other dealers have, that the Aurora 350 line is the best 
dollar for dollar value on the market today. 


This line of non-suspension files is complete in a full 
assortment of letter, legal, card, check and document sizes. 
Let us send you prices and further information. 


We specialize in designing and building unusual 

filing and storage equipment for out of the or- 

F= uses. Let our plan-engineers assist you in ] 
working out your problems. 


AURORA METAL CABINET CO. 
WORKS—AURORA, ILLINOIS 


GENERAL OFFICES ° 
627-Seventh St. ROCKFORD, ILL. 








OFFICE APPLIANCES 


Clemens Honored by Texas Governor 


Fr. C. Clemens, president of The Cargill Company, 
recently received honors at the hands of the governor of 
Texas. He was recently appointed to the rank of lieu- 
tenant colonel on the governor's staff. Mr. Clemens in 
earlier years held the rank of major, which he earned while 


in the regular army of the United States. Governor Ster- 








COL. F. C. CLEMENS 


ling’s appointment was in recognition of the work of 
Major Clemens as chairman of the state military affairs 
committee. The appointment carries the rank of lieuten- 
ant colonel on the personal staff of the governor. The 


appointment was brought to Houston by Major Paul B 
Wakefield, the governor's military aide, who indicated 
that it was in recognition of Major Clemens’ services to 
the National Guard of Texas as chairman of the Houston 
group. <A special meeting of the committee was held, 
where Col. Clemens acknowledged his new honors 
modestly and laid the credit of whatever success had been 
achieved upon the spirit of cooperation demonstrated by 


his associates. 
—__———___ 


Mr. Harmon to Represent U. S. Pencil Company of 
Philadelphia on Pacific Coast 

The United States Pencil Company of Philadelphia an 
nounces the appointment of C. Edward Harmon as its 
representative on the Pacific coast Mr. Harmon has 
established an office and showrooms in the Rives-Strong 
Building, Los Angeles, Calif. He is widely known in the 
stationery industry, having traveled the Pacific coast terri 
tory for over twenty-five vears 

ee 
Power Resigns as District Manager of Trenton 
L. C. Smith Office 

John L. Power has resigned as district manager and 
salesman of the Trenton, N. J., office of L. C. Smith and 
Corona Typewriters, In His resignation became ef 
fective July 1, since which time he has connected himself 
with the Travelers Insurance Company of Hartford, Conn., 
as their agent in Trenton and vicinity 

Mr. Power was with the L. C. Smith and Corona or 
vanization four years prior to which time he was with 
the Underwood Typewriter Company for twenty years 
and before that with the L. C. Smith & Bros. Company 


a 


Harold Narcus Enjoying Vacation in Europe 
Harold Narcus, son of Sam Narcus, well-known Boston 


stationer, is now in Europe enjoying a three months’ vaca- 


> 

Wishart Takes Compo Line for Southeast 
The Compo Manufacturing & Sales Company, Westport, 
Conn., has appointed A. T. Wishart of High Point, N. C., 


representative carrying the Compo lines in North Carolina, 


South Carolina and Georgia 
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we IDEA” DESK CALENDARS 
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BOOKKEEPING SYSTEM incl#9 INCOME RECORD 
“Fitr all loore leaf bindery and 


0° eliminates 
20 the st i tationer’s 
WALL CALENDARS 
POCKET #? DESK SECRETARIES 
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or a dozen - today a & 
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Halen Manyfactia cturing Lompany a fe a 
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OFFICES TOMORROW” 


All Macey Distributors have at their disposal the Macey Company's own 
staff of internationally known artists, decorators, designers and space and 
equipment engineers. They are able to serve prospective clients in a 
broader, more intelligent manner, and they know from experience that the 
Macey line brings to them the largest collection of truly fine office furniture 
in period and modern styles that is made. Macey Distributors have fur- 
nished many of the countrys outstanding financial institutions, private 
corporations, and public buildings. This potential field is broader, they 
attract a new kind of business and enjoy greater profits. 


Designers and Manufacturers A, 


2 
Bank and Executive Office Fumiture MA + Po Y WHERE NOT EXCLUSIVELY REPRE- 
- ‘on ran mo ee B SENTED WE ARE INTERESTED IN RE- 
NG om ompan SPONSIBLE CONNECTIONS 
Filing Equipment Supplies 


Sectional Bookcases 


GRAND RAPIDS, MICHIGAN 











Mr. Bushnell Meets a Customer Abroad 

Recently Mr. and Mrs. Alvah Bushnell of Philadelphia 
toured the interesting West Indies island of Jamaica. 
\mong the places visited was Montego Bay, a seaport 
town of about 7,000 or 8,000 people on the northern coast 
of the island. There they became acquainted with a num 
ber of the leading residents, including a Mr. Fletcher, with 
whom they discussed the civic and commercial develop- 
ment of Jamaica generally and Montego Bay in particular. 
It appears that, owing to shallow water from the shore of 
the bay out a considerable distance all merchandise des 
tined for Montego Bay by ocean-going vessels must b« 
lightered from ship to shore To avoid this the Mont 
negans purpose to build a substantial pier from the shore 
out into deep water, where ships of deep draught can 
unload on the equivalent of dry land. 

Mr. Bushnell suggested that the New Jersey plan be 
used, viz., to build bulkheads and fill them with sand 
dredged from the ocean bottom, forming a practically in- 
destructible foundation. Mr. Fletcher thought this a good 
idea. The building of the pier, however, would have to 
await the financing of the project. Mr. Fletcher then re- 
marked that for many years his company had used “Vertex” 
ile pockets, and asked if Mr. Bushnell was connected with 
the Alvah Bushnell Company which makes the “Vertex” 
line! He was surprised and gratified to know that he was 
talking to the head of that company, while Mr. Bushnell 
experienced equal gratification over meeting a customer 
he had not theretofore known. 


——— 


Knoxville Dealer Files Bankruptcy Petition 

The house of W. AA. Johnston, Inc., Knoxville, Tenn., 
recently filed a voluntary petition in bankruptcy and the 
referee called a meeting of the creditors for July 7 at the 
Federal court room. The heavy taxes already referred to 
in previous issues and outlined in a recent local advertise 
ment, together with other usual expenses pertaining to 
moving to new quarters and the discontinuance of furni- 


ture and cash register departments are mainly responsible 


for the filing of the petition. Mr. Johnston is a pioneer 
in the office equipment and typewriter business in Knox- 
ville, having been located on Market street for the last 
twenty-five years. He points out that it is the corporation 
that is bankrupt and not W. AA. Johnston, individually. 
Mr. Johnston’s business was incorporated in 1930. 

Taxes, local, county and state have been mounting year 
by year until the present vear it cost the establishment 
$562.50 to sell typewriters alone 

Mr. Johnston is factory representative for the Wood 
stock and Smith-Corona typewriters, Victor adding ma 
chines, et 


> 


Jasper Chair Company Distributes New Catalogue 

Catalogue No. 7 was recently issued by the Jasper Chair 
Company, Jasper, Indiana. The new book contains thirty- 
six pages of text and illustration exclusive of covers, which 
are of attractive mottled gray stock. On the front cover 
is a modernistic design effectively done in black, silver and 
yellow The pages of the new catalogue are replete with 
illustrations in color of the entire Jasper line, which in- 


” , =a) 
cludes several new leather upholstered models in addition 


to the regular wood ling \ special feature of some of 
the wood lines is a green stained or lacquer finish which 
may be had on order. A very interesting illustration ap- 
pears on page 35 of this catalogue. It is called a repair 


diagram and indicates by arrows the technical names of 
the various parts of the standard chair 

Copies of the new catalogue are available to dealers on 
request 


The BEST 


is the 
easiest to sell... 





@ It isn’t hard to convince a customer that 
good materials such as DuPont dyes and 
the finest of cloth and ribbons . . . plus 
years and years of experience . . . is bound 
to produce carbons and ribbons that will be 
unusually satisfactory. 


That's why Grand Prize Carbons and Ribbons are 
so easy to sell... and why a new customer is 
developed into a steady user. After the first sale 
it is no longer necessary to sell them; usually a cus- 
tomer will accept nothing else. 


We've a sales plan that is net- 
ting a great many dealers a good 
deal of profit. Write for it... 
and let us tell you how to obtain 
the Grand Prize Tester for Car- 
bons and Ribbons . . . FREE. 
\ postal with your name and busi- 
ness address will do. 


GRAND PRIZE 


CARBONS »» RIBBONS 


Paciric CARBON AND RisBpon Merc. Co. 
J. Francis O’Connor, President 
1451 Harrison St. San Francisco, Calif. 
396 Flinders Lane Melbourne, Australia 


SUPER-WRITE 


. . » is a new line of Carbons and 
Ribbons that is better yet. Ask for 


samples. 
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3.652.682 


rospective 
ustomers 


RASP these figures, Mr. Dealer, 
they are authentic—**8,632,682 

the estimated total of executives, 
clerks and professional people in the United 
States likely to become purchasers of office 
*A vast army of potential buyers 
if shown the 
There’s a 














furniture.” 


become customers 


ready to 
right product at the right price. 
thought to put new pep into lagging sales 
morale and new energy into future sales 
effort. But be sure of your equipment before 
going forth to get your quota; don’t overlook 
the fact that this army is comprised of 1932 
Buyers using 1932 Dollars—they will buy, but 


they are going to see that each dollar does 


full duty. 


Hoosier dealers are prepared because they 
have at their command the most complete 
line of moderately priced office furniture in 


low 


new prices which make 


America, at 
every item in this line an outstanding value 
even in this 1932 Buyer’s Market. 


Our complete catalog is yours for the asking: 
get it, and let it show you why Hoosier dealers 
are sure of their full share of business from 


these 8,632,682 prospective customers. 


HOOSIER DESK COMPANY 
Jasper. Indiana 


prepared, afler mu h statis 


Vi ood Office Furniture 


om a brochure 


ank T. Hess, Manager 


*This stalemen 
h. by F 
I ne 


liwai researc 
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Midnight Window Trim Contest Still Open 


Chere is still plenty of time for dealers to enter the 
Carter’s Midnight window trim contest in which prizes 
totalling $200.00 are offered for the most attractive dis 
plays 

Chere are really two contests; one for windows overt 
five feet in width at the rear and one for windows less 
than five feet in width at the rear Most of the entries 


received so far have been in the contest for larger windows 
which gives exceptional opportunity for the dealer with a 
small space to devote to this new product to enter. 


rhe November 1, 


dows must be installed for two weeks, either all at one time 


contest does not close until and win 


or in two separate peri “ls of one week each. 


Che company reports that already many photographs of 
} 
' 


completed windows have been received and that the gen 


eral average is very high but the nature of the product is 


such that there is no limit to its display possibilities. An 
entry blank will be sent to any dealer interested by the 
Carter’s Ink Company, Cambridge, Mass. It is not neces- 
sary to purchase Midnight carbon in order to enter the 
contest. 


SS ee 


Smith Corona Dealers Who Gained Over 1931 

Form Club 
The Step-Ahead Club, formed by 
last April in recognition of 


those who are ahead of last year. 


Smith Corona type- 


writer dealers, was founded 
The club continues to 
gain members. Seventy-seven dealers were elected to the 
mn June 10 on the basis of their monthly average of 


Require- 


club ( 
business on Coronas and Smith Coronas for 1932 
average purchases for this 


ments tor election are that the 


year must exceed the average monthly purchases for the 


last year. Also sales promotion activities must be listed 
for the benefit of other Step-Ahead dealers. Five dealers 
whose increases and activities are particularly notable 
were elected as officers with salaries. They are: President, 


New 


The 


Donald B Bookstore, 
York, N. Y.; eastern 


Typewriter Store, Syracuse, N. Y.; 


Lyman, Columbia University 
vice-president, A. B. Ferari, 


western vice-president, 


R. E. Murphy, R. E. Murphy Typewriter Company, Grand 
Island, Nebr.; treasurer, Vern Priser, Priser’s Typewriter 
& Office Supply, Tucson, Ariz.; secretary, F. W. McCor- 
mack, Buffalo Typewriter Emporium, Buffalo, N. Y 
[hese dealers are paid salaries of $25.00, $15.00, $15.00, 
$10.00 and $5.00 a month respectively, but must be re 
elected each month to stay in offices Similarly, all mem 


bers must qualify each month to remain in good standing. 


> 
J. L. Abbott Extending Activities 

J. L. Abbott, 917 West Sixth street, L Angeles, Calif., 
who calls on the trade from Denver west, is expanding his 
activities and taking on new lines of office supplies and 
specialties Among other items, Mr. Abbott now carries 
the Ac paper fastener 

Mr. Abbott has a successful record in selling check writ 
ers and paper fasteners on a large scale and has also done 
some merchandising of typewriters. [lis plan is to take 
n a few more lines and build an organization competent 


to handle the sale of additional items 


<-> 


Hernandez Made Manager of Woodstock Branch at 
Dayton 
became connected with the 


H. H. Hernandez recently 


Woodstock 
Dayton, Ohio 
ance and typewriter business practically all his life. 


[Typewriter Company as branch manager at 
Mr. Hernandez has been in the office appli 


He 
has sold office machines in several South American coun 


tries, as well as in various parts of the United States. 








AUGUST, 


Put this real sales booster 
to work for you 


Just place this new Display Case for Utility 
on your counter—the colorful 
display panel will attract prospects and make 
1. It gets across the entire sales 
message. Shows the three types of Utility 
Strip, Shield and Indexed Types 
their applications Em- 
phasizes the distinctive Globe-Wernicke fea- 
tures—the all-celluloid construction and the 
adjustable feature on.the Strip Type Tabs 


Index Tabs 
sales for you 


Index labs- 
and __illustr 


ates 


Your prospects want the advantages of Utility Ml INDEX Taps 


Index Tabs 


Write 


today for information 
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Be sure... 
you get the genuine 


You offer your customers much greater value at no additional 
cost when you sell them the genuine Globe-Wernicke Every Day 
File—the standard of value for over twenty-five years. 


Many impo 


Send for new price list and circular explaining these advantages 


rtant 


features insure long service under constant 
handling. Front and back covers are flexible; will not crack 
Covered with high quality, closely woven vellum. Strong, 
tough tagboard leaves. Each compartment reinforced. Index 
tabs covered with vellum 














Have you your copy of the 


NEW Stationers’ Products Catalog? 


aad [he new Stationers’ Products Catalog is No. 532. Check your Globe-Wernicke 
Catalogs now. If you do not have this new edition, write for it today. 


lhe catalog shows an unusually large variety of “bread and butter’ products 


oe. that are some of the most profitable items in your store 


A new price list No. 532, which will be sent with your catalog, shows many 


; /' important price reductions 


Globe -Wernicke 


Factories at Cincinnati, O. and Avenel, 


Unrivaled in Completeness -Unequaled i in OTE Tay 








WE ARE NOW 
ESTABLISHING 
EXCLUSIVE 
DEALERS. oy 

for 


ORK 





e SAFES 








IN CITIES WHERE WE DO NOT HAVE BRANCHES 
> > 


The York Line is Complete 


3 Types of Filing Safes, Underwriters **A”’ 
and **B”’ Labels 

2 Types of Cast Jamb Safes 

5 Types of Vault Doors, Underwriters La- 
bel 

3 Types of Plate Vault, Doors 

2 Types of Round Door Chests, Under- 
writers Approved 

2 Types of Revolving Door Chests 

Fur Safes, Shell Safes, Messenger Boxes, 
Square Door Chests, Tabernacle Safes, 
Poor Boxes, Wall Safes, Hotel Safes, 
Hold-up Devices. 

> > 
For more than 50 years YORK SAFES 
have been sold direct to users. 


A York Exclusive Agency 


will materially increase your sales in 


protective devices. 
YORK SAFE AND Lock Co. 


YORK, PENNSYLVANIA 
BUILDERS OF THE WORLD'S GREATEST BANK VAULTS 
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Offer This 





No. 720 
60x32 inches 


The McLEOD 
700 SUITE 


Never before has another desk been offered 
of quality and price to compare even re- 
motely with McLeod 700. Made of com- 
bination walnut with rails and posts of select 
gum and panels and tops of full sliced 
striped walnut veneer, this group is finished 
in es by our regular high grade finishing 
process. All desks except the 36x24 and 
the 48x24 in this suite are fitted with all 
steel locking device and standard drawer 
interior equipment. 


The flat top sizes are 60x32, 36x24, 
32x40, 50x30 and 48x24 inches. The 
secretarial desk measures 60x32, typewriter 
desks are 42x30 and 50x30 inches and there 
are two sizes of office tables—60x28 and 
36x24 inches. 


The most unusual comparison of quality 
and price represented by this McLeod 700 
suite is made possible only because of an 
abundant supply of raw materials con- 
venient to our factory and obtainable at 
bottom prices. Dealers’ inquiries will have 
prompt and full attention. 


MeLeod 
Furniture 
Company 


Laurel, Mississippi 





































AUGUST, 1932 


Office Lines at Chicago Furniture Mart 

Several manufacturers of office furniture and allied lines 
displayed their products at the July furniture market, held 
at the American Furniture Mart, Chicago, Ill. Algoma 
Products Company, Algoma, Wis., was represented by 
W. H. Wark, showing tables and chairs—The Evansville 
Desk Company, Evansville, Ind., was represented in the 
display of the Globe-Bosse-World Furniture Company. 
Gilbert Bosse was present the opening week.—Heywood- 
Wakefield, Gardner, Mass., showed a varied display of 
office chairs in conjunction with its household lines. Ray- 
mond S. Reed, advertising manager, had charge.—Geo. L. 
Lamb, Nappanee, Ind., showed a new costumer with re- 
volving head, and also screens suited to office use. J. T. 
Mitchell had charge of this display—The Milwaukee Chair 
Company, Milwaukee, Wis., showed office chairs in con- 
junction with its household lines, the exhibit being under 
the direction of A. H. Harcq, sales manager.—Mutschler 
srothers, Nappanee, Ind., displayed “Samson” office tables 
by catalogue with its household models. C. A. Mutschler 
had charge.—St. John’s Table Company, Cadillac, Mich., 
confined its displays to household equipment, explaining 
office tables with the aid of catalogues. H. M. Petrie, 
general manager, directed the operations of this exhibit.- 
The Tell City Desk Company and the Tell City Chair 
Company had a combined exhibit, in charge of J. H. 


O’Toole.—The Vanderbilt Manufacturing Company, Inc., 
Detroit, Mich., showed its lines of leather upholstered 
chairs. 

ne 


Addressograph and Multigraph Consolidate 
Pittsburgh Office 

On July 1, 1932, the Addressograph agency of Pittsburgh 
under the management of A. F. Knauer, and the Multigraph 
agency under the management of R. F. Chamberlain con- 
solidated their offices, moving to a spacious 6,000 square 
feet of a new consolidated Addressograph-Multigraph office 
combining sales and service. 

One of the finest show rooms of Addressograph and Mul- 
tigraph equipment is now on display at the new address, 
810 Penn avenue, third floor. Users and others interested 
in this equipment have received an announcement, inviting 
them to this display of modern addressing, duplicating, 
printing and folding equipment. 

Both Mr. Knauer and Mr. Chamberlain are recent to 
Pittsburgh, Mr. Knauer having had charge of the Milwau- 
kee agency and for a number of months was an important 
factor in the field work, operating from the Addressograph 
home office through the several agencies. Mr. Chamber- 
lain was previously in charge at Detroit with the Multigraph 
Company. These two men, reflecting long years of ex- 
perience with their respective companies, are looked upon 
throughout the personnel of the agencies in every larg 
city of the United States as leading men in the work. 

ee 
New Catalogue of English Leather Goods 

The Windsor Leather Goods Company, 10 West Thirty- 
seventh street, New York City, importers of English 
leather products, announce a new catalogue covering a 
wide range. All of the items listed in the catalogue come 
wrapped in cellophane 

The new catalogue is of exceptional value and attractive 
ness—a fit announcer of the line described and illustrated. 

SS 


Compo Appoints Distributor for Metropolitan 
District 


Ethelbert Allcock, 140 Maiden Lane, New York, N. Y.., 


has been appointed distributor for the products handled by 
the Compo Manufacturing & Sales Company in the New 
York metropolitan district. 
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The Leading 
Steel Case 

of Dependable 
Quality at New 
Low Price 


“rT ean HEAVY CHANNELS 






New Style “ARMOR” 

4-drawer vertical letter file 
Olive Green, Mahogany, 

Oak or Walnut finish. 


Unusual demand for the “ARMOR” proves 
its value—Features: electro-welded construc- 
tion throughout—positive locking compres- 
sors—no extra end panels—drawers remain 
horizontal when extended—no lifting of 
drawers to close. 


The complete Corry-Jamestown line includes 
units of “ARMOR” and “STEEL AGE” fil- 
ing cases, storage cabinets, desks, commer- 
cial safes, wardrobes—all built according to 
a high standard responsible for our slogan, 
“Excellence at the lowest price.” 


Address 


Corry-Jamestown Mig. Corp. 
Cerry, Penna. 
Export Dept.—5713 Euclid Ave., Cleveland, Ohio 
Cable Address—CORJ AM 


Warehouse stocks carried in New York, Chicago, Phila- 
delphia, Boston, San Francisco and Los Angeles 


Corry- AMESTOWN 


STEEL FURNITURE 
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Buying — 


as well as selling 


BRINGS 
INCREASED 
PROFITS 






P.. now to make the Fall 


season profitable—not only by 
your selling methods—but by 
giving new attention to your 
buying. Buying is easily 50 per 
cent of every sale—perhaps 
more. Good buying is reflected 
in the stocks you carry—com- type of good looking, depend- 
plete lines, quality products, at a1). metal basket. Combining 
popular prices. durability and beauty, these 
For steady and increased attractive baskets are built to 
profits, apply this reasoningin stand the gaff, and hold their 
buying your Fall line of waste “looks” for years. Canco bas- 
baskets. Stock a complete line kets are all-purpose baskets, 
—a quality line—popularly for the home, for the office and 
priced. The Cancoline of metal for institutions. They may be 
waste baskets will satisfy both obtained in rich finishes of oak, 
your customers and you. Con- mahogany and walnut. For in- 
centrate on thisonedependable _ stitutional and general use they 
line and build for steady pat- come in green and white. 


ronage, faster turnover and 2 Determine now to assist your 
more attractive profit margin. selling efforts with wise and 


The Canco line is not large. astute buying. Plan your profits 
Neither is it expensive. It gives now by concentrating on the 
you the chance to offer every Canco line. 


Illustrated above is the Canco 
No. 82, 13% x 14%, furnished 
in green, walnut, oak or mahog- 
any. We have available also the 


omens ?. , small size corrugated basket No. 
Galvanized Ware Department 145 1914 5 9141 11%, also No. 


480, 159% x 12% x 18, a larger 


A Mi E R $ t : A N q » A N corrugated basket. Both of these 


baskets can be had in either 


4 ‘oO M PA N Y green or white. 


City Park Ave. and Hamilton St. 
TOLEDO, OHIO 








OFFICE APPLIANCES 


Woodstock Executive Returns from Pacific Coast 
Trip 

J. M. Hackney, vice-president and general sales manager 
of the Woodstock Typewriter Company, Chicago, has just 
returned from an extended business trip to the Pacific 
coast. Mr. Hackney reports that the demand for Wood- 
stock typewriters on the coast is growing and that the 
Woodstock sales organization in that territory anticipates 
a splendid volume of business during the last half of the 
year. En route home Mr. Hackney visited the Woodstock 
branches at several intermediate points, including Denver, 


Kansas City, and St. Louis 


—__—»- 
Where Is This Smith-Corona Typewriter? 

Che St. Paul Typewriter Exchange, 51 East Fifth street, 
St. Paul, Minn., is anxious to locate Smith-Corona Type- 
writer No. 1003812, which was sold to Frank Farney of 
Lake Mills, Wis., who made a down payment. 

The St. Paul concern declares itself unable to locate the 
customer or the machine, and will appreciate any informa- 
tion that may lead to the closing of the transaction in a 
} 


manner satisfactory to the Exchange 


<> 
New Stationery Store in University District, Seattle 

The Lynn-White Stationery Store has recently estab 
lished headquarters at 4738 University Way, along which 
street there are several stationery establishments. The 
store, besides standard stationery lines, will carry novelties, 
gifts and books and will operate a lending library 

W. L. Lynn, Richard F. White and Mrs. Genevieve 
Lynn White are the owners.—CML 

> 

New Display Case for Globe-Wernicke Tabs 

\ new display case for Globe-Wernicke utility index 
tabs is announced by the Globe-Wernicke Company, Cin 
f dis- 


cinnati, Ohio. The case serves the dual purpose 


playing the product and showing the prospect how th« 





DISPLAY CASE FOR GLOBE-WERNICKE UTILITY INDEX TABS 


product fills his needs. It is attractive in appearance and 
creates a favorable impression. The three types of tabs 
in various colors of celluloid make the display distinctive 
and colorful. 

Globe-Wernicke utility index tabs are made entirely of 
celluloid. The all-celluloid construction gives 100% visi 


bility The strip type tabs are adjustable to three tab 
projections—'2”", 344”, and 4” 
—_—_—_——_——_ 


Monroe Men Win Honors 

The President’s Cup, offered by Jay R. Monroe, presi- 
dent of the Monroe Calculating Machine Company, Orange, 
N. J., to the distributor in Continental Europe or Great 
Britain who secured the greatest volume of business for 
a three months period, was awarded to J. F. Pfeiffer, 
Zurich, Switzerland, Monroe distributor for that country 

The Monroe Legion Cup, which goes to the salesman 
having the best record of sales, has been awarded to Mr. 
Durocher of Paris, representative of M. L. Demarest, dis- 
tributor for France 

3oth cups must be won for three successive quarters be- 
fore they may be retained permanently by the winners. 








AUGUST, 1932 





















1511 West 38th Street 






Genuine Quality DESKS 


for Genuine Quality Dealers 


For the retailer who is going ahead with today’s business on today's conditions, who has 
resolved to get a fair price for satisfactory quality, EDCO DESKS offer suitable and sub- 
stantial quality. The manufacturer who builds necessary, dependable strength and service 
into his product and the dealer who refuses to sacrifice his judgment and reputation in answer 
to demands for lowest cost, profitless items, will in the end hold the respect and win the support 
of his trade. 


EDCO DESKS are moderate price grades of interesting and up to date design, and safe and 
dependable durability. The EDCO catalog and full details will be sent on request. 


EVANSVILLE DESK COMPANY, Evansville, Indiana 











ADDING 





as 


a 
MACHINE ROLLS 


Available in four distinct qualities. 
Manufactured in our own plant. 
Every roll firmly wound, with smooth edges, and free from lint 


and breaks. 

544’ rolls are packed loose 100 rolls to carton; 

544” rolls are also packed 12 rolls to box, 8 boxes to carton, for 

convenient distribution in small units. 

3154.” rolls are packed loose 50 rolls to carton. 

TELETYPE ROLLS—and other special rolls are furnished to 
order 


Write for samples and quantity prices 


CHICAGO 


ROCKWELL-BARNES COMPANY 
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- Big School ana 
Bee College Items 


NEW LOW PRICES INCREASE 
POPULARITY OF HERCULES .. . 
UNIVERSAL ... EMPIRE PRICE BOOKS 
IN SCHOOLS AND COLLEGES 





TUDENTS comprise one of the many profitable markets for 

these popular books which are replacing to a large extent 
the ordinary loose leaf note book cover. The reason for this is 
that although prices are somewhat higher the wearing qualities 
of a price book cover more than compensates for the additional 
cost. There is also a decided preference in many colleges and 
universities for a flexible cover instead of the old style stiff cover 
You can take care of every requirement with these three popular 


lines whic h we m ike ina wide variety of sizes and in all st ind ard 





gauges 


FOR COMPLETE DETAILED DESCRIPTION 
SEE OUR CATALOG NO. L-21 

























No. 15100 . . 
and List Price List Price 
15300 Sheet Size Stock Capacity Each Sheet Size Stock Capacity Each 
734"x5” 15106 y,” $1.10 9V/2”x6” 15110 Vv,” $1.30 
ier : 20s 0.08 ~ Ve” ~ om 
I niversal "x5 15306 1 1.20 9'2"x6 15310 1 1.35 
8Y,"x5,” 15108 Y,” 1.20 11” x84” 15112 /,” 1.45 
BY,"x5¥2” 15308 ” 1.30 11” x84,” 15312 1” 1.55 
—. BOORUM & PEASE COMPANY 
_ and NEW YORK CITY P. O. Box 272 ST. LOUIS, MO. 
$2300 349 Broadway City Hall Station, New York City 212-214 So. 7th Street 
BROOKLYN, N. Y. CHICAGO, ILL. BOSTON, MASS. 





84 Hudson Avenue 500-532 So. Throop St. at Harrison 29 Otis Street 








One of the outstanding BANKS of the 
Middle West, The New National Bank of 


Topeka is equipped throughout with Stock 





and Built-to-Order Products of 
THE STEEL FIXTURE MFG. CO. 
A TOPEKA, KANSAS 
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Some Entrants in Shaw-Walker Window Contest Wo Aca Masihatiie ttiation el 


| 








be 7 os eae cll , s ; Walken 1 abd wre <i | RICE LEADERS OF THE WORLD 
resulted in a number of ingenious window displays in deal ASSOCIATION 


Representing High Standing in 


NAME - PRODUCT - POLICY 






























REE COASTING FILES | 






oe 





SELL IDEAS::: 


and you'll sell more merchandise 


REAL Salesmen know that it's easier to sell 
ideas than it is to sell merchandise. Selling the 
idea, however, calls fer the merchandise to carry it 
out—and the sale is easily made. Sell a filing sys- 
tem and you sell all that goes along with it—but 
if you concentrate on one item of merchandise the 
sale is often immeasurably smaller. 





Write us about the various Filing Systems and In- 
dexes in the Wabash line. Get our literature and 
study it. Then you will be in a position to sell 
valuable ideas to your customers—and they will 
reciprocate by buying your goods—and your unit of 
sale will increase many times over. Use the coupon. 


THE * 
rYPICAL ENTRIES IN SHAW-WALKER WINDOW DISPLAY CONTEST. | 
lop, Bradley & Scoville, In middle, H. H. West Company ; bottom, | 
Frederick Paper & Twine Co 














ers’ stores Cypical of the entries in the contest were the MAIL WABASH - INDIANA 
windows of Bradley & Scoville, Inc., New Haven, Conn | eTHISe ‘\ 
(top pic ture); H HH \\ est Co., Milwaukee, \W is. (center): | raelelsle).| THE WABASH CABINET CoO.., 
and The Frederick Paper & Twine Co., Lima, Ohio Wabash, Indiana 
Personal demonstrators, employed during the heavy NOW Please send us samples of your Sales Stimulators and 
. - : . ' ve ri copies of your literature. 
trathc hours, added t the windows’ attention-valu¢ 


Name 
>—_—_—_ 





Firm 


R. E. Foster Opens Office Machine Store —_— 











R. E. Foster, formerly on the Underwood sales staff, now Address ——— 
nducts the All Makes Adding Machine \ AAs A Appt 


and Typewriter 





Company at 318 West Tenth street, Los Angeles, Calif. 








Just 


15 days more 
until August 15th only 


a BABE 





‘SPELSTENER. 


Registered U.S. Pat. Office 


FREE 


— 


with every 3 
Just think of it! One new BABE with 


every order of 5 you send us—20% extra 
profit. Dealers all over the country have 
been capitalizing on this unusual profit-mak- 
ing opportunity. 


The new BABE electric Aasher window dis- 
play brings them in your store. Atttrac- 
tive new advertising folders bring phone in- 
quiries. All furnished to you free. 








you buy 


Here's the biggest bargain ever offered to 
the trade. Wire, write or phone before 
August 15. 


PARROT SPEED FASTENER CORP. 
388 BROADWAY NEW YORK CITY 
Be sure to get our prices on 


staples for every type and model 
of stapler. 








In attractive nickel finish. Temporary or 
permanent fastening. Detachable head. 
A light, compact machine with all larger 
machine features. 


PERPETUALLY 
GUARANTEED 
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Northwestern News Notes 


The Atlas Ink Company has been organized at Seattle, 


Wash., with a plant on Seattle boulevard, for the produc- 
tion of mucilage, inks and library paste, in small glass 
containers, for featuring at nominal retail prices 


- + 7 
George Washington Bi-Centennial is being appro- 
publicized in Seattle through the display of the 
featured in a corner window 


The 
priately 
desk of George Washington, 
of the Seattle West-Made Desk Company, 
Located in the midst of a busy 
all eyes and re- 


Spring and Sec- 
ond avenues. business 
district, this display is the 
flects the anniversary of the first president in a practical 
manner. The large desk, with its ample flat-topped space 
for executive documents that launched the young republic 
turns thoughts toward fundamentals, pioneering spirit and 
To the thousands of business men and women 
the desk of George Washington 


cynosure of 


confidence. 

passing the corner daily, 

is like a guiding star leading to better times. 
. * * 


$15,000.00, the Products Com- 
and Seattle, 
manufacturing and selling of 


Hotchkiss and J. Y 


Adhesive 


incorporated in 


Capitalized at 


pany has been organized 
Wash., for the purpose of 


glues. The incorporators are C, B. 


Kellogg, Central building, Seattle, Wash. 
* * + 
A new desk and office furniture organization called the 
DeVoss Desk Company, has been established at 1022 
[Third avenue, Seattle, Wash. The new company will con- 


fine its activities to special lines of office furnishings and 
equipment stock of 
late model office furniture arranged inside the store. Two 
large windows facing Third have been furnished 
with new style steel and wood office equipment. 


for executive offices, besides a large 


avenue 


* * * 
Skerrett has been appointed northwestern 
Parker with 


Joseph N., 


representative of the Pen Company, offices 


in Seattle, Wash., according to an announcement by E. W. 
Davies, Pacific Coast manager of the Parker Pen Com 
pany. 


Mr. Skerrett had been previously located in the middk 
west, with offices at St. Louis, Mo. With his family he 
motored the 2700 miles to his new post—CML 

—— 
Another Addition to the Proudfit Line 

The Grand Rapids Loose Leaf Binder Company, 
Rapids, Mich., has just placed on the market a new pin- 
lock permanent binder. The 
expanding stud which is inserted in the hollow post and 
expanded by forcing a tapered stud pin through the center 
of the the binder is permanently 
locked, method of 
binding catalogues. 

Samples of this pin lock may be secured by writing the 
Grand Rapids Loose Leaf Binder Company. 

ee 
Phil M. Anderson Compiles Kansas Book Dealers 
Membership List 
O. Box 187, Newton, 
a new list of members of the 


Grand 


locking device is a simple 


stud. Once assembled, 


This is an inexpensive and effective 


Phil M. Anderson, P Kan., reports 
that he has just compiled 
Kansas Book Association 


furnish the list to anyone interested upon the 


Dealers and would be glad to 
payment of 
fifty cents. 
a 
American Pencil Company’s New Price List 
The American Pencil Company of Hoboken, N. J., re 
cently issued a new style price list. With each item in the 
a brief description, packing instructions and 
the price. The list, printed in modern type, 
all sixteen pages, conveniently arranged for reference. 
A copy of the list will be sent to dealers upon request 


line is given 
contains in 
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ZIPPIT Carryall 


by WILSON-JONES 


A combina- 
tion ring book 
and portfolio with 
Talon fastener on 
three sides. The 
ring book fea- 
ture permits its 
use as a sales 
portfolio or price 
list and the large 
roomy pockets 
carries all sup- 
plementary ma- 
terial in a com- 
pact unit. Win 
dow displays and 
advertising cir- 


culars available Genuine whirl grain cowhide No. 

+ ilson- 4 37314. List price $6.50 each. 

3S Ww — Jones Brown porcupine Fabrikoid No. 

dealers without 37414. List price $4.75 each. 

= Both styles have standard metal 

cost. part for sheets 11x8',—1” rings. 
WILSON-JONES CO. 
KANSAS CITY CHICAGO NEW YORK 




















THE PERFECT STENCIL 


D oes not deteriorate 

Uniform quality always 

Perfect for stylus 

A II sizes for every machine 
lean, clear copies 

O n white backing sheet 


atisfaction guaranteed 

ested and proven 

xceptional for long runs 
ON CELLULOSE 
lear visibility 

nstant proof reading 

atest improved package 

old by Stationers everywhere 


DRY STENCILS 


Y-—AZMAw 











DUPLICATOR PAPER =SUPPLY CO. 


224 NO. DESPLAINES ST. ” HAYMARKET 6525-6-7 





NEW 3 


ANP DIFFERENT 




















~~ TRANSFILE 


COLLAPSIBLE CORRUGATED BOARD 
FILE DRAWER STORAGE CASE 

















Dealers and users agree that TRANSFILE 
is the last word in a collapsible corrugated 
board file drawer storage case. It’s new, 
original in design, easy to set up, simple, 
practical, economical and reinforced by 
steel, folds together positively and quickly 
—no screws, bolts or hardware to attach.} 


It makes no difference how high you build 
them up, they will not sag or bulge—draw- 
ers will always operate freely—for the 
weight is supported on steel. 


Still, they cost no more than the ordinary 
collapsible storage case. 


Get asample now! Judge for yourself. 





USE THIS COUPON 


GUIDE SYSTEM & SUPPLY CO., 
335 Canal Street, New York 


Send me a free sample of the new TRANSFILE, 
prices, etc. 


Address... 


City rer 
**THE HOUSE THAT STICKS TO THE TRADE.” 
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watch out for 
neglected sales 
opportunities 


UFL 


offers many 
additional 
profit items 


Patent 
Pending 


HERELIT IS! ... the 


EVERING 


The Stamp Pad Deluxe That Sells on Sight and 

Remains Sold. SIMPLE, EFFICIENT, ALWAYS 

READY, ATTRACTIVE, INK FLOWS EVENLY, 

EASY TO FILL, MADE IN COLORS. 

The Millionth Impression as Clear as the 

First. 
Scientific Design—the Everine Vad has been con 
| refully with due consideration to the 





structet 
every-d 
af is 






No. 8500 
Postur-Chair 


careft 
ay pounding and general use to which : 
cted Everine Pad contains be 
ir conveniently placed in the 
ad; a metal spring pac 
secondary felt pad; a blot 
‘ g esp 
of str 


The office equipment dealer who re- 
stricts his furniture department to one 
or two lines of desks, chairs, and filing 
cabinets is missing a service to his trade 
and an additional profit. There are 
many needs not provided by these 
goods which UHL furniture exactly 
fills. 


Ss an appliance 
under all « 
of long and satis 
service t the t 
tecommend to users our 
national stamp pad inks 
ordering write 


INTERNATIONAL PAD CORPORATION 


216 Temple Street Syracuse, N. Y. 


The UHL “Postur-Chair™” i« for 
active desk workers for whom thought 
and action must be nip and tuck 
through the day. The UHL **Postur- 
Chair” eliminates untimely fatigue. 





encourages free action, develops cor- 





rect posture and conserves health and 


strength. 


“Little Dandy” typewriter stands, 
tui "50.56" file stools, cafeteria 
chairs and tables, file and vault tables, 
magazine and catalog stands, etc. are 
all framed of cold rolled steel, never 
known to break in transit or use, and 
good for lifetime service. Much 
theught and «study was given to their 





Take NO CHANCES 


File Stool on inferior platens on your typewriters, 
tes cau ates Sieh a8 aaa odiioe for they are the root of most of your 
Silica dees spdecumed aad aaieeiies troubles and ailments. The finest ad- 

justed typewriter does only mediocre 


ete. URL «teel ix sold by dealers all 
work with a poor platen. 


desian in order that each might excel 





im its intended service. 


over the U.S. and in practically every 
important market of the world. Uf the 
UHL line i« not being shown in your 
locality it will pay you te get informa- 


That's why our patented grinding proc- 
ess and our platens have become so 
popular all over the country—fresh, live, 
THE TOLEDO METAL resilient rubber, ground absolutely true, 
FURNITURE COMPANY with a soft suede-like finish. Positively 
1508 Hastings Street No. 9018 | the best you can buy. 
Toledo, Ohio, U.S. A. 


tion about the line which, even in 
wlac k bears ina semen. manaces to 
bring orders in to you that will be 
profitable. Get our Catalogue, ete. 





Send a platen for a free trial. No cost 
or obligation to you. 


U S TYPEWRITER PARTS 

® a & SUPPLIES CO., Inc. 
CHAS. H. AMES, President 

6 Murray Street, New York 





A complete line of platens, parts, tools and supplies. 





No. 9000 


The 7800 Line 
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Additions to Royal “Velvetone” Finishes 

The Royal Typewriter Company, Inc., has announced 
additional colors in its “Velvetone” series of color finishes 
for the Royal portable typewriter. While available orig- 
inally in brown only, users may now select from a soft 
brown, a rich red, a cool summer green and a gorgeous 
blue. W. J. Montgomery, sales manager of the portable 
department, believes that these new hues will be among 
the most popular finishes introduced for portable typ 
writers 

rhe “Velvetone” finishes have a slightly crinkled or 
roughened appearance, which gives a smooth, velvety 
sheen without glare They will not chip or scratch, and 
will preserve the lustre and beauty under extremely hard 
wear. Before being offered to the public, extensive tests 
were made to satisfy the manufacturer that they will stand 
up against conditions far more rigorous than will be en 
countered in actual use. A new process was developed to 
apply the finishes. After spraying the finish is baked on 
hard, the crinkle effect resulting from the baking. 

~>—_- 


Ohmer Register San Francisco Branch in New 
Quarters 

Che Ohmer Register Company, Dayton, Ohio, announces 
that its San Francisco branch office has been moved to 
new and larger quarters at 817 Mission street. The new 
space has garage facilities in the rear for installing taxi- 
meters and other devices on trucks and touring cars, as 
well as facilities for parking customers’ cars. 

One of the reasons for removal from the Bush street 
quarters, which were occupied for nearly eighteen years, 
was the necessity for providing larger showroom space 
and general office quarters for the cash register division 
of the Ohmer business. The enlarged cash register busi 
ness determined the selection of the Mission street loca- 
tion in the office equipment section of the city 

J. F. Ohmer, Jr., Pacific district manager for the Ohmer 
Register Company, states that his company’s cash register 
business in the Pacific Coast territory has shown a sub- 
stantial increase each month during 1932, and June was 
the largest month ever recorded by the company for cash 
registers 

> 

A. A. Herschler Resigns as Wahl Vice-president 

\. A. Herschler, formerly vicespresident in charge of 
sales and advertising of the Wahl Company, Chicago, re 
signed his position effective July 1, 1932 He was suc 
ceeded by C. W. Priesing, formerly sales manager, who 


now has the title of general sales manager 


> —-— 


New Store Opens in Elgin 
A. T. and W. J. Wrona have announced the opening of 
their new store at 17 North Spring street, Elgin, Ill The 
business was formerly located at 508 Lincoln avenue in 
that city, but expansion necessitated the removal to larger 
premises Che company handles a full line of office sup 
plies and equipment, including typewriters, adding ma 


‘ 


chines, safes, desks, filing and storage cabinets, et 
~> = 


Todd Company Appoints Paris Agents 
Office Appliances is informed by Jean Picard that on 
June 11 Mr. Picard’s house became agents in France of 
The Todd Company and will handle the Todd check pro 
tecting and check writing machines and the Todd safety 
paper 
Jean Pieard, S. A., is capitalized at 600,000 francs. Its 


offices are at 42 Rue Pasquier, Paris 
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LPHABETER 





A complete alphabetical 

unit employing the fa- 

mous Expanding “Ver- 
tex” File Pockets 


Each division a “Vertex” 
File Pocket of 134 inches ex- 
pansion, the group indexed 
A to Z. Four extra Pockets 


for special accounts — all 


Pockets metal-tabbed. 


HOLDS 1500 
OR MORE 
PAPERS 


Standard Correspondence 
Size—without box will fit in 
any vertical file cabinet or 
lower double-drawer of desk. 


For filing 
General and Personal Correspondenc: 
Bills, Vouchers and Receipts 
Factory Orders and Forms 
Club and Social Papers 
Clippings and Data 
Shipping Dept. 
Orders and 


Forms 


as a 
filing cabinet if de- 
sired. 





Needed by Doctors, Dentists, Clergymen, Teachers 
and Authors . . . By Garages, Retail Stores, Of- 


fices and Factories. 


ALVAH BUSHNELL COMPANY 
13th and Wood Streets Philadelphia 
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AW. FABER 


ERASERS 


For E&very Purpose 


—PENCIL ERASERS 
—INK ERASERS 
—-TYPE ERASERS 
—COMBINATIONS 


The Highest Possible Quality 
dnévery Wanted Style ¢ Size 
~Dor School or Office Use 


Made by theMakers of World Renowned 
"CASTELL Pencils 


AW. FABER 


INCORPORATED 


NEWARK, NEW JERSEY, U.S.A. 
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Seattle Ben Franklin Club Elects Officers 


The need for larger organization was expressed at the 
recent annual meeting of the Ben Franklin Club of Seattle, 
which last winter formed a special stationery division, 
since many stationery stores operate commercial printing 
departments. 

Leo Diers was elected president for the ensuing year, 
vice retiring president Wendell Daggett. Other new off- 
cers are William Harris, vice-president, and B. L. Swezea, 
treasurer. Don D. Stewart is secretary-manager. 

With the newly elected executives, the executive com- 
mittee is as follows: L. N. Hanford, O. D. Trick, George 
Handley, Alfred E. Luke, N. J. Frayn, William Seifert, 
Wendell Daggett and Herman Horowitz.—CML 


a 


Royal Tip Club Prize to Dougherty 
H. J. Dougherty, service foreman of the Washington, 
D. C., branch of the Royal Typewriter Company, Inc., was 
awarded a prize of $25.00 as leader of the Royal Tip club 
for the first three-month period ending June 1. The club 





H. J. DOUGHERTY 


is an organization composed of Royal employees who are 
not engaged in direct selling activities. The only require- 
ment for membership is to have turned in at least one 
“tip” leading to the sale of a typewriter. In addition to 
the prize awarded to Mr. Dougherty, similar prizes are in 
prospect for leaders during each of the next three quarters, 
plus an additional prize of $100 to the leader for the year 


oi 


New Felix Velvet School Paster 

“Felix, the Cat,” is the feature of a new school paster in 
an original, smile-provoking pose just issued by the 
Anierican Pencil Company of Hoboken, N. J. It follows 
up the Felix paster of last year which was one of the most 
popular the company has ever issued. The new paster 
measures 11144 x 18% inches and is lithographed in four 
striking colors 

It shows Felix with a “snooty” air holding a giant 
Velvet pencil, marching across the classroom before his 
amazed and disconsolate schoolmates. 

The American Pencil Company will be glad to supply 
retailers with pasters for their windows and to send a lim- 
ited quantity to jobbers for distribution to their customers. 


—— 


Luggage Labels for Window Displays 

The West Made Desk Company’s new store on Second 
avenue, Seattle, recently showed a window display featur- 
ing collections of luggage labels. Collections gathered 
from all quarters of the globe make colorful and effective 
displays —CML 

a 
Mr. Yocum Establishes a Business 

Sam Yocum, formerly connected with the Remington 
Rand organization has organized his own business at 318 
West Tenth street, Los Angeles, Calif., where he carries 
a full stock of visible filing equipment, vertical card files, 


both new and used. 


























AUGUST, 1932 


CLIP-ON 


EVER -FAST FASTENERS 


For law briefs, engineers’ 
surveys, expert reports 
and recommendations, for 
all sorts of impressive documents, CLIP- 
ONS look neat, trim and business-like, 
and make secure, dependable fastenings. 
Can be used in the regular way over and 
over again, or by bending the prong 
with the finger tips, make a sealed, per- 
manent fastening. Recommend CLIP- 
ONS in the tidy green box; repeat 
orders will follow. Write us for samples 
and prices. 





The Paper Fastener De Luxe 
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on a relatively 


small investment! 


Just two factors enter in: 


(1) Is the item desirable— 
in demand? 


PROFITS 


Can BE MADE 





(2) Is the profit margin large 
enough to begin with? 


PEERLESS KEYs ANSWER YES To BOTH QUESTIONS 


Their demand is so great that 
four out of every five of America’s lead- 
ing dealers stock them and push them! 
Their retail selling price is low 
compared with their quality, yet the 


profit you make is most gratifying 


Hundreds of dealers have scen 


fit to push Peerless Keys consistently 
in an effort to beat dull times—and 
have succeeded. 


Shall we tell you the story? 
There's no obligation—You certainly 
shouldn't overlook the Peerless profit 
proposition without a thorough inves- 
tigation! 


PEERLESS KEY CO., Inc., 176 Fulton St., New York City 


Kindly send us, without obligation, details of your profit-building 














CLIP-ON CORPORATION 
OSWEGO, NEW YORK 


plan, together with sample Peerless Key and dealer helps 


Name.... 


Firm. . 


Address - 














Repeat Orders 


Come easier to the individual or 
distributing organization that 
stresses quality. Crown Ribbons 
and Carbons have the quality 
which makes satisfied customers. 
Your city may be on our “‘open 


for representation” list. Inquire. 


Crown Ribbon & Carbon 
Mf. Co. 


Rochester, N. Y. U.S.A. 












Selina F. 


STRONG ENVELOPES 


for the safekeeping of letters, cer- 
tificates, bonds and all sorts of 
valuable documents on file and in 
transit thru the mails. Stationers 
should carry the commonly used 
sizes in stock—all styles and sizes 
can be obtained promptly from the 
factory. The line includes Red 
Rope and Jute folders, wallets, flat 
mailing envelopes, box envelopes, 
document envelopes, metal end fil- 
ing boxes, etc. New catalog and 
price list No. go on request. 


Diemer Co. 


519 Broadway 
NEW YORK 





We are particularly well equipped to make special items in either 
large or small quantities 
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WANTED 


Over a Million Mail and Parcel Post Scales, 
by users whose mail scales were obsoleted 
on July 6th with increase in Postal rates. 
On October Ist the change in Parcel Post 


rates will go into effect. 


From now on is harvest time in sale of 
scales. No one can afford to compromise 
with accuracy, speed and dependability in 
the face of 50°; to 60°7 increase in postage 


rates. 


The opportunity is wide open for sale of a 
superior line of scales that automatically 
give weight and compute proper postage 
at one glance for first class, air mail and all 


zones of parcel post. 


Sales franchise available 


for sél eral lerrilor les. 


STIMPSON CORPORATION 


LOUISVILLE, KENTUCKY 
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STIMPSON 


True Weight 
PARCEL POST and 
MAILING SCALES 


> insure full protection 
against postage loss 





MODEL X 





MODEL 48 MODEL 5 


*The only scale on the market 
which will compute automatically 
70 Ibs. of first class mail, air mail 
and all 8 zones of parcel post. 


HIGHER RATES mean INCREASED POSTAGE Losses 


due to inaccurate scales. 


BEFORE YOU BUY ANY SCALE, IT WILL PAY YOL 
TO FIRST SEE A STIMPSON. 


STIMPSON CORPORATION 


837 S. Logan St. LOUISVILLE, KY. 























> Columbia offers an ex- 
Counte r ceptional variety of coun- 


: > ter height equipment. 
Equipme nt There are units for every 
filing need and storage purpose, including a wide 
range of combinations as well as linoleum tops, 
back panels, gates, corners, etc. Three grades 
of equipment are available—Columbia, Apex and 
Atlas. 


Let Columbia help you the next time you fig- 
ure on a counter installation. Further informa- 
tion will be furnished gladly. 


Columbia Steel Equipment Company 


Office and Showroom P. O. Box 2244 
Chestnut Street at 18th Philadelphia, Pa. 


COLUMBIA 


The Quality Line of Steel Office Equipment 




















New Floor Stand Globe 


at new 


low price 


The Peerless Globe, 
shown to the left, priced 
to sell as low as $9.95, 
gives stationers and 
supply dealers an oppor- 
tunity to offer a wonder- 


ful value. 

Attractively designed, with 
wood parts finished in a 
beautiful walnut, nicely 
highlighted, it has the nec- 
essary eye appeal that will 
strike the i of your 
most discriminate patrons. 
It has a 12-inch Globe, me- 
chanically constructed, made 
from new engravings, up-to- 
date, and printed in bright, 
harmonious colors. Height 
over all is 34 inches—and 
mounted in the new, un- 
breakable meridian and fork. 
Write now, for complete de- 
scription and attractive 

dealer prices. 


New Catalog 
Our new Globe Catalog No. 
33, just off the press, de- 
scribes and illustrates our 
complete line of new pop- 
ular selling Globe creations. 
Have a copy ready for im- 
mediate reference. Sent 
free. Address Dept. G 848. 


Weber Costello Co. 


Chicago Heights, Illinois 
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Dr. Punzi Visits Columbia Plant at Glen Cove 
During the past few weeks Dr. G. B. 
director of the Columbia Ribbon & Carbon Manufacturing 
via Tito Livio 6, Milano, 134, Italy, has 
Long 


Punzi, managing 
Company, S. A 
the 
to familiarize 


Glen Ci 
the 
now being installed under 
plant at 


been visiting parent company at ve, 


Island himself again with modern ma- 


chinery and methods which 
the 


are 
his direction in enlarged branch 
Milan. 

The enlargement of Milan factory was made necessary 
the Columbia Italy 
Officials of the 


Punzi’s aggressiveness and knowledge of 


company 


and 
this 


by the growth of business in 


Southern Europe home office credit 
expansion to Dr 
the market combined with the unvarying quality of Colum 


bia products. 


The seven years which Dr. Punzi has spent with the 
Columbia Italian Company have seen a steady sales in- 
crease. Dr. Punzi attributes the gratifying sales increas« 


to the fact that he is constantly making comparisons with 
the business and manufacturing methods of the American 


parent company and modifying them to meet European 


requirements 
Punzi visited Svracus¢ 


Toronto, De 


America, Dr. 


and Rochester, 


During his stay in 
University, his Alma Mater, 
troit, Chicago and one or two other cities for the purpose 
of renewing old acquaintances and studying business in 
Italy on June 24 aboard the 


general. He sailed again for 


SS. Vulcania 


- _ ee 
Washington Mutual Building Becoming Office 
Specialty Headquarters 


The Dictaphone Sales Corporation recently leased space 


in the Washington Mutual building in Second avenue, 
Seattle. 

The Washington Mutual building is becoming a sales 
center for office appliances. Miller-Bryant-Pierce has 


taken a suite on the fifth floor for the sale of carbon paper 
Adding Machine 
Company occupies an entire floor of the same building.— 


CML 


and other specialties and the Burroughs 


a 
Union Square Mimeo Supply Organized 

A new partnership operating as the Union Square Mimeo 
Supply has been established at 108 East Fourteenth street, 
New York, N. Y. General lines of rotary duplicators and 
supplies are carried. The principals in the new 
tion are Joseph Keen and | Frank Diaz, 
of the “Simplex” slip sheeting machine and formerly of the 


organiza 
Gorren inventor 
Office Appliance and Equipment Company of New York is 


in charge of the repair department 


Pa er 
K. F. Walker New Buffalo Manager for Woodstock 

Karl F. Walker, formerly of Detroit, Mich., 
to the Woodstock organization through accepting the post 
of branch Buffalo. Many Mr. 
Walker made his first contact with the typewriter industry 
through the establishment and operation of his own stor 


has returned 


manager at years ago 


for a number of years. His experience fits him admirably 


for the new position he has accepted. 


ilinnaiitnin 
Loose Leaf Equipment Company Changes Address 

The Loose Leaf Equipment Company, formerly Endlok 
Parts Company, 200 Huron street, New York City, has 
moved into new quarters at 100 Sixth avenue, New York 
In addition to the usual line of loose leaf equipment, the 
is manufacturing visible record books, 


company now 


county record books, flexible chain post binders, etc. 
. . Ear 
Bidgood’s 86 Years Old 
Mobile, 


concern, recently 


Ala., a well known printing and sta 
sixth birth- 


Bidgood’s, 
tronery celebrated its eighty 


-GHW 


day 
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Sell One.. .. 
and You'll Sell 
ALL THREE! 


ACCO 
FOLDERS 





ACCO 





ACCO 
PUNCHES 





HE sale of one leads to the 
sale of the others, for their relationship is close and the need of 
each most apparent. 

File clerks prefer the neat, compact, book-like appearance of 
the ACCO FOLDER, its tough, serviceable press board 
construction—the way its contents are securely held by the 


ACCO FASTENER, consisting of a two pronged base and lock 


| compressor that holds papers in a vise-like grip—prevents their 


being lost, spilled or misfiled regardless of how often or how 
carelessly the Folder is handled. To provide proper holes there 
is the 

ACCO PUNCH, a clean cutting, broad based, easily handled 
appliance that never breaks, rusts of requires attention. 

Dealers everywhere are reaping greater profits from the Acco 
Folder—and its nimble selling mates—the Fastener and Punch. 
You should be, too. 

Attractive counter displays and other dealer helps will aid you 
materially in bringing substantial profits to you the ACCO 


WAY! Send for full information. 


ACCO PRODUCTS, Inc. 
39th Ave. and 24th St. 
Long Island City, N. Y. 

CANADA: 

Acco Canadian Co., Ltd., 
154 King St., W. Toronto 
EUROPE: 

Acco Company, Ltd., 

18 WhitefriarsSt., London, E.C.4 





THE 
ACCO POLICY 


for vears has been lo dis- 
tribute its products through 
selected reliable dealers —to 
co-operale with them in 
selling, lo help them make 
a profil, and to protect 
them far as possible 
against price competition, 


£0 
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THE NEW 
ACME MIDGET 








The VELVET ACTION 
Stapling Machine 


AT LAST! Something new to sell your cus- 
tomers! A stapling machine that replaces the 
noisy, thumping, old-type stapler with one that 
is quiet and velvet-like in action! 


Even the staples are different! 


This machine gives a flat secure fastening, 
saving space in the file, preventing papers from 
*“*hooking,”’ preventing play and consequent 
wear of papers at the fastening point. 


And every Midget is sold fully equipped and 
ready for long use. A box of the new, improved 
flat clinching staples goes with every machine; 
there is nothing more to buy; the first cost is all 


that is necessary for extended service. 


The Acme Midget will boost your sales and in- 
crease your earnings! Send your trial order 


TODAY! 








oS “= 




















See how this staple’s ends Notice how very flat and se- 
are curved... how easily cure the clinch is on this 
other papers could catch new, improved Acme Midget 
and tear on the “humps” staple. Compare it with the 

. how much more space old fashioned staple at the 
papers fastened with this left. Which looks more de- 
staple require than ones pendable to you .. . more 
fastened with Midgetstaples. economical? 


Acme 
Staple 
Company 


1643-1649 Haddon Avenue, Camden, N. J. 
38 YEARS OF MANUFACTURING EXPERIENCE | 
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Woodstock Increases Southern California Activities 
In order to intensify sales activity in southern California, 
the Woodstock Typewriter Company has increased and ex 
panded its selling and service organization for that terri- 
tory An alliance has been formed with the California 
Typewriter Exchange in Los Angeles. The personnel of 
the Woodstock Los Angeles branch in both sales and serv- 
ice has been merged in its entirety with the personnel of 
the California Typewriter Exchange and will operate as 
the Woodstock Typewriter Sales Agency with ground floor 
locations at 517 Spring street and 258 South Broadway 

All Woodstock distributors in southern California will 
continue on the same basis as heretofore, under the super 
vision of the new agency. 

This new agency is under the able management of E. E. 
Thornton and A. W. Garbutt, both of whom have had a 
great many years’ experience in the typewriter business 

This arrangement gives Woodstock an enviable sales and 
service set-up which will assure typewriter users in south- 
ern California of fine service. 

ee ee 
Samuel Narcus’ Store Remodeled 
The reopening of Samuel Narcus’ store at 92 Washing- 


ton street, Boston, marked the twenty-sixth anniversary of 


a * me ere os 
| SAMUEL NARCUS, Station 
MW iveew «ee. 


ER 


STATIONERY 


1 ) 





REDECORATED FRONT OF SAMUEL NARCUS’ STORE.—The black and 
silver motif presents a striking effect 


his successful business. The store has been redesigned to 
give more window space, and the front effectively redec- 
orated in black and silver. 
Birmingham Firm Expands Business 

James A. Head, Inc., 
mingham, Ala., has announced the addition of a new sta- 
tionery and office supply department in charge of Charles 
F. Wainwright. This concern has been in business in 


office equipment distributor, Bir- 


Birmingham for six years and James A. Head, the presi 
dent, reports that the new department was added in re- 
sponse to popular demand and in the belief that now is the 
GHW 

a 

A. W. M. Branch Managership Changes 

J. W. Kennedy, for many years associated with Rem 

ington Typewriter Company and Remington Rand, Inc., 


time to expand 


is now managing the Chicago branch of the American 
Writing Machine Company. 

R. L. Miller has had his duties as manager of the Balti 
more branch of the American Writing Machine Company 
extended to include the management of the Philadelphia 


branch office 
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ERtX; DEVICE 
BETTER SYSTEMS 





Revampment of our entire line—improving its looks, making 
additions—gave us new attainments in salability. We did 
not reduce Quality but created “extra eye appeal.” The 
loose leaf equipment “OF TODAY.” 


The same profit is yours. The new line and the low prices 
are the achievement of the office and are not taken from 


your margin of profit. Thus the line “FOR TODAY.” 


Write for full information or allow us to quote on any job. 


The Profit Maker 


Grand Rapids Loose Leaf Binder Co. 
Grand Rapids, Mich. 








Graffco MAPTACKS 









Ste 
me PS 
~y LN Sian 








64 Washburn Ave. 


The Tacks of a Thousand Uses 


Able executives today depend on 
Graffco Maptacks to show at a glance 
where salesmen are, to locate prospects, 
agencies, sources of materials, etc. In 
business or government, wherever maps 
are used, you'll find Graffco Maptacks 
doing their bit. Uniform unbreakable 
spherical heads; sharp points of tem- 
pered tool steel; a wide variety of bril- 
liant colors and combinations. 

Dealers!—our proposition is worth writing for. 


GEORGE B. GRAFF COMPANY 
Cambridge, Mass. 

































CARD AND RECORD 


FILING EQUIPMENT 
WILL MAKE MONEY FOR YOU 


Give these popular, fast selling ASCO numbers a 
chance to make money for you. Display them 
prominently. They will sell themselves. They are 
always in demand by business large and small. 


In the ASCO Line is a stock item for every card 
filing and record need. There is no need to order or 
build specials, just look in the ASCO catalog. It's there. 


Order a stock. Display it prominently. 


START MAKING MONEY NOW 


ART STEEL 
CO., Inc. 


300 E. 145th St., 
NEW YORK 


800 Style Card 


Cases 














The Ti P-TOR 


Posture Chair 
is fine furniture PLUS 





Like all GUNLOCKE 
furniture, TIP-TOP is of 
graceful design, is beauti- 
fully and durably finished, 
and is built for lifetime 
service. Added to that, 
TIP-TOP is made for 
people who work with 
hands and brain, who are 
at their best when com- 
fortably and healthfully 
seated, with absolute free- 
dom of movement. TIP- 
TOP is readily adjusted 
for proper support of the 
individual user. 

Office furniture dealers 
are invited to write for 
catalog and full details. 


The W. H. Gunlocke 


Chair Company x2¥or 


New York City showroom and staff al your service: 
138 Grand Street, telephone Canal 6-5931 









































PROVED 
JUNIOR 


STAPLING PLIERS 





A new and better N-C Junior Stapling Plier! Made 
so by the adaptation of our exclusive removable front 
plate which aids in speedy recommissioning in event 
of breakdown thru misuse or jammed staples. Most 
jammed staples can be cleared by squeezing the lower 
handle and Ejector Bar. If this should fail take out 
the push rod, remove the front plate, reinsert the push 
rod and the offending staple will immediately fall out. 

The only stapling plier providing double service as- 
surance—an exclusive feature that will mean many 










sales for you. 
Neva-Clog Staples Duplex Staples N-C 
Staplers and N-C Junior Stapling Pliers 
ire ilso exclusive NEVA-CLOG produc- 
tions. Free window displays and folders 
Write for them 


NEVA-CLOG PRODUCTS, Inc. 
BRIDGEPORT, CONN. 
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THE CANTON LINE 


Factory 
Co-operation 
The Dealer who has the 


Canton franchise can 
operate with a light 
stock and call upon the 
factory with full as- 
surance of quick action 
and prompt delivery of 
needed items. Every 





type of cabinet known to modern 
filing—regular 4- drawer uprights in all 
the standard filing sizes from 3x5 card 
to legal cap—desk and counter 
height as well as 5-drawer extra 
capacity cabinets, also wide and half 
sections. The Canton Line is sold 
thru dealers exclusively. Write for 
descriptive literature and details. 


The Canton Art Metal Co. 


Canton, Ohio 


























Now Ready! 


REVISED, READJUSTED PRICE LIST 


INKS and 
ADHESIVES 


HIGGINS’ 


Write for this information at 
once if you are not on our 
mailing list. 


N the near future we shall announce 

the New Higgins’ Blue-Black Writ- 
ing Ink, a standard iron-gallo tannate 
ink of superior quality for fountain 
pens and general use. 





Higgins’ Photo Mounter has already 
been modernized by the development in 
our laboratories of a new formula which 
makes it an ideal white paste for gen- 
eral use. This vear we began produc- 
tion of a new Office Paste which is 
que ker to adhere and to dry 
than any other liquid paste 
and which, moreover, will never 
darken while in the bottle 
nor discolor even the most 
delicately tinted papers. 


CHAS. M. HIGGINS & CO., Ine. 
271 Ninth Street 








Brooklyn, N. Y. 


OFFICE 
CHAIRS 


OF GOOD QUALITY 
AND POPULAR PRICE 







No. 401 Quartered Oak 





Progress in the turniture department often can be accelerated by 
the addition of a live, featureful line of office chairs; we recom- 
mend this extensive, big value line. Catalog on request. 


Jasper Seating Company 


icago Representative: Louis H. Farber Jasper. Ind. 


Chi 
7300 S. Shore Drive, (phone Saginaw 8785) 


























Leonard Weiner Rejoins Woodstock Sales Staff 


Leonard W einer nas been appointed manaver of the 
Woodstock Typewriter ¢ mpany branch at Boston This 
appointment is Mr. Weiner’s second connection with the 


Woodstock organization lle has had many years’ experi 


ence in the office machine field 
ines 
Atlanta Offices Underwood Elliott Fisher 
Consolidate 
\ correspondent in Atlanta, Ga., informs us that the 
local offices of the Elliott-Fisher Company, formerly lo- 
cated at 99 Cone street, have been combined with those of 
the Underwood Typewriter Company at 159 Spring street. 
N. W.—JHR a 


Stationery House Exhibits at Women’s Club Fair 

\t the Home Makers Exposition in Seattle last month, 
the stationery house of Lowman & Hanford presented an 
interesting exhibit consisting of an unusual grouping of 
specialties in charge of a young woman 

ietiataeieai lec 
New Weber Costello Floor-Stand Globe 
The Weber Costello Company, Chicago Heights, IIL, 


announces the “Peerless” floor-stand globe, twelve inches 


in diameter Wood parts are finished in walnut, attrac 
tively highlighted. Maps are made from new, up-to-date 
engravings printed in bright, harmonious colors Ti 
over-all height is thirty-four inches. The mounting in 

graduated meridian and 


cludes a new, exceedingly strong 


7 





FURNITURE 


Aurora, ltil..-The Bentson Manufacturing Company, an established busi 





ness, 652 North Highland avenue, has been chartered to manufacture and 
deal in metal and wood cabinets, et capital stock, 200 shares no par 
value ncorporators—John Bentson, Hulda K. Bentson and Henry G 
Bentson 

Chicago, t1!._-L. Lipsky has leased the store at 427 South Wabash ave 
nue, for the sale of office furniture and supplies Mr. Lipsky had been 
with the Central Office Fun ire Company 

Chicago, Il!l.—-R. L. Shepard, who organized t®e Chicago sales branch 
of the Automatic File & Index Company about ten years ago, has re 


signed his position with the company Before joining The Automatic File 
& Index Company he had been with the Burroughs Adding Machine 
Company 

Chicago, IlIl.—-Geo. E. Vinton, manager here for the Yawman and Erbe 
Manufacturing Company, enjoyed some thrilling trout fishing while on a 
vacation at Quinleke National Park, Canada He landed one 12% pound 
trout, a number of smaller trout, and had a surfeit of Great Northern 
pike 

Dayton, Ohio._-C. W. Roth, president of the Roth Office Equipment 
Company, was re-elected vice president of the Dayton Retail Merchants 
Association 

Columbus, Ohio.—-William D. Ervin, local manager for The Shaw- 


Walker Company, suffered an attack of amnesia, and traveled to Phila- 
delphia There relatives came to his relief 

Holyoke, Mass.—-The Office Equipment Company, Inc., 5 Suffolk street, 
has moved to 567 Dwight street Increased space has been secured at 


the new address 

Indianapolis, ind.--The local branch of The Shaw-Walker Company 
suffered a loss in a fire July 17 

Minneapolis, Minn.—-Fred Foster, who had been with The Globe- 
Wernicke Company, has joined the Minneapolis Blue Print Company 
‘‘Ernie’’ Thomas, formerly of the Thomas & Grayston Company, is asso- 
ciated with hin 

Memphis, Tenn.—S. C. Toof & Company has been appointed agent for 
The General Fireproofing Company—-P. D. Farrell has joined the sales 
division of S. D. Toof & Company 

Nashville, Tenn.—-The store of the S. B. Newman Company, Gay street. 
has been remodeled and the counters rearranged. The company does a 
printing and stationery business, and also conducts an office furniture 
display in an adjoining store 

Newark, N. J.—-The John Malcom Company has been chartered to deal 
in office equipment; capital stock, 2,000 shares common; Harry Dvorken, 
charter representative, Newark 

New York, N. Y.—The Wholey Office Equipment Company has been 
chartered to deal in office equipment; capital stock, $1,000 preferred and 
1,000 shares common; V. Gilroy, charter representative, 122 East Forty- 
second street 

New Orleans, La.—The formal opening of the new F. F. Hansell & 
Bro., Ltd., commercial furniture and stationery store at 131-33 Carondelet 
street, was held July 5. This business was located many years at 404-12 
Carondelet street 

Philadelphia, Penna.—The U. 8S. Office Equipment Company, operated 
by Charles Fleming Tregear at 3716 North Broad street, has gone into 
voluntary bankruptcy 

Philadelphia, Penna.—The Pennsylvania Office Furniture & Wood 
working Company, Inc., 911 Walnut street, has been petitioned into in- 
voluntary bankruptcy The creditors listed include the High Point Bend 
ing & Chair Company, Myrtle Desk Company and Columbia Steel Equip- 
ment Company. 

San Francisco, Calif.—Oswald A. Auld has joined the furniture depart- 
ment of the H. S. Crocker Company at 565 Market street He had pre- 
viously been with the manager of the filing department of A. Carlisle & 
Company, Upham & Rutledge, In 








INDIANA 
DESKS 








Illustrated above is our new No. 813, pro- 


duced in compliance with demand of the 
trade for a trimly designed good quality 
desk to sell at highly competitive prices. 
No. 813 is a real office desk, made to give 
good service. It is furnished in all standard 
sizes from 26x36 to 36x66 inches. It has 
genuine walnut veneer 5-ply top, with legs, 
rails and drawer fronts of red gum. Panels 
are 3-ply gum veneer. Drawers are dove- 
tailed front and back with 3-ply bottoms 
framed in; pedestals have 3-ply bottoms. 
Standard drawer equipment includes center 
drawer tray, and in the double drawer either 
partitions for books or correspondence file. 
The finish is durable lacquer. 


We shall be glad to send you full speci- 
fications and prices of this grade on request 
and to include also our live, sales-building 
catalog of the extensive line of Indiana 
Desks. 


INDIANA 


DESK COMPANY 
JASPER, INDIANA 











Your desk order can be combined with a shipment of New 
Indiana Chairs, effecting a saving in freight and insuring first- 
class delivery. Details of the New Indiana Chair line and pool 
shipment proposition sent on request. 
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Alhambra, Calif.—-Henry Anschutz of the Alhambra Typewriter Shop, 19 
South Garfield avenue, returned some weeks ago from a trip to Ger- 
many, during which he visited his mother at Zella-Mehlis. On the re- 
turn trip he married Mrs. Elizabeth Lane-Beilfuss. 

Clarksdale, Miss.—The Clarksdale Office Supply Company has installed 
a mechanical department, in charge of C. Parker McDaniel, to handle 
repairs and service on typewriters and other office machines. 

Clifton, Texas.—-W. E. Horne, P. O. Box 242, is contemplating opening 
a typewriter repair shop 

Eugene, Ore.—The Stevens Typewriter Service, 110-15th avenue, has 
been reorganized as the Stevens Office Appliance Company. W. D 
Stevens and K. Branstetter constitute the new company. Mr. Stevens 
has represented the Underwood in Eugene eighteen years; Mr. Branstetter 
has represented the Remington-Rand three years 
a Lansing, Mich.—The Gaar Typewriter Company has moved from 214 
The harder the ti South Grand avenue to 322 Tussing building. ; " 

mes Philadelphia, Penna.—The Typewriter Inspection Company, 45 South 
Fourth street, has been registered as a commercial title in the common 
pleas court by Frank E. Demott, 4443 Chestnut street. 
the better the sales! Long Beach, Calif.—The Tiernan-Caldwell Typewriter Company has 
. moved to 206 East Broadway ; the former location was 142 Pine avenue 

Los Angeles, Calif.—H. A. Ecclestone, of Remington Rand Business 

Service Inc., has been elected president of the Sales Managers Association 


Sounds like a paradox but it’s literally true with of Los Angeles. 














Scripto. When you say those magic words, “Scripto Macon, Ga.- -The Macon Typew riter Company, a bankrupt. 406 Mulberry 
cuts your pencil bill 78°*"’, you’ d i street, has been bought by W. T. Johnstone, a former automobile man 
~ o » you've made a sale. Mr. Johnstone will continue the business 

And you've gained a hard-to-beat entree into that Muskegon, Mich.—George A. Long has been appointed official represent- 
particular office. ative of the typewriter division of Remington Rand Business Service Inc.. 
N " with headquarters in the building of the Howell School for Business 
No wonder Stationers are talking-up Scripto—and Building, Jefferson street. He carries a complete line of machines, in 
being rewarded with sales, goodwill and new cus- ny — es eae supplies ; a — yay a ~ a: 
tomers In these times every office is keen f ong ha een Saies and service representative o we bk Smith « 

x 4 or Corona Typewriters Inc., the past five years 
economy. Keep up with progress and make hard Orange, N. J.—The Orange Typewriter Shop, 180 Main street, has 
times bring you sales. Feature Scripto For Greater opened a department where typewriters, adding machines, duplicating ma- 
Economy and Efficiency in the Office. cnphiladeiphia, Penna, —The ‘Typewriter inspection Company, 45 South 
Fourth street, has been registered as a commercial title in ‘the common 

. P pleas court by Frank E. Demott, 4443 Chestnut street 

No. 5 Scripto pencil Rochester, N. Y.—The Office Appliance Shop, conducted by J. K. Names, 
loads with a 5-inch lead has moved to an attractive shop at 49 North Clinton street. Mr Names 
—the most economical and efficient office pencil is distributor for the Woodstock Typewriter Company, and has been joined 

by Mr. Snelgrove in the sales of typewriters. 


Sacramento, Calif..-The Wholesale Typewriter Company has moved from 
618 Jay street to 617 Jay street, opposite the former location 
San Francisco, Calif.—S. F. Wright, Pacific coast district manager for 



















eo easily the Underwood Elliott Fisher Company, has been spending a delightful 
and quickly removed vacation at Lake Tahoe in company with his family. 
San Francisco, Calif.—-Earl W. White, secretary of the San Francisco 


Typewriter Association, states that the meeting scheduled for the twen 
tieth, at which officers were to have been elected for the ensuing year, 
could not be held for the reason that most of the members were away on 
vacations. For that reason the election of officers is automatically post 
poned until the August meeting 


———«<«<—<—<-hexagon ring prevents San Francisco, Calif.—The Royal Typewriter Company, Inc., in order 
rolling when d to better serve its many customers in the East Bay territory, has estab 

3 en use lished two divisions there. One for the Oakland trade is operated at 396 

without clip Fifteenth street, Oakland. The other is operated by Paul Pearson at 


2207 Telegraph avenue, Berkeley By this arrangement the Royal com- 
-_——— removable clip pany is feeling that an increase in volume in this territory is certain to 
follow, especially as both these gentlemen are veterans of the typewriter 
industry At Fresno, J. D. Romano will conduct the Royal Typewriter 
Service Company at 2115 Inyo street, the previous location of the Royal 
branch Mr. Romano has been in charge of the Royal branch in that 


Retail territory, and has for several years been trying to prove to the office that 

price ————unbreakable aluminum such an arrangement would be better for them as well as pleasing to 

15¢ alloy barrel. Round him. He finally sold them the idea, and from the start has proven his 

. | ease by providing them an increasing volume of business. 

and hexagon Tucson, Ariz.—Vern Priser, proprietor of the Typewriter & Office Supply 

nee Company, has entered the race for nomination for representative in the 
unconditionally state legislature for the first district. 

guaranteed 











zesecusiting ADDING MACHINES 


colors 





San Francisco, Calif..-_Mr. Langforth, of the Corona adding machine 

division of the Smith-Corona organization, out from the home office on 

correctly shaped a tour of the whole country, is at present visiting the San Francisco office 
point prevents Wilmington, Del._-The Delaware Typewriter & Supply Company, Citi- 
breakage of | zens Bank building, Tenth and Market streets, has been assigned an ex- 

| tensive territory for the sale of the Corona ‘‘7’’ adding and listing 


lead | machine. 








* The statement that Scripto saves 78° 
of wood pencil cost is not based on 
guesswork. This is the average actual 
saving with Scripto, based on exact 


OTHER MACHINES. 





wood pencil consumption and cost ( ict 
Case Savered Seem mony t90- ar Chicago, I!1.-The Ace Fastener Corporation has filed an amendment 
sizes, located in different cities. . to its charter, decreasing its directors from four to three ' 

Itemized cost tables and other data size) West Philadelphia, Penna.—-S. Ward, formerly at 2062 South Alden 





roving this tremendous saving with street, has moved to 2058 South Frazier street 


Seripto are available in the new 
Scripto booklet ‘'78% Needless Waste."’ 
Send today for copies for your sales 
force. 





LOOSE LEAF 








Chicago, t1.—The Sheppard Company, 59 East Van Buren street, has 
been chartered to deal in office supplies and other merchandise; capital 
stock, $10,000; incorporators—Frank W. Sheppard, H. J. Hensel and 
A. J. O'Connor. The former corporation, known as The T. M. Sheppard 
Company, is to be dissolved, and its sales activities will be taken over 
by the new company, without change in personnel 

New York, N. Y.—-The Loose Leaf Equipment Company has leased space 
at 100 Sixth avenue 





Scripto Manufacturing Co. 
Atlanta, Ga. 
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PAPER CLIPS 


Bulldog grip 
Rust-proof 





Attractively priced 





You can’t beat Luxon clips for hold- 
ing papers surely and securely. They 
grip like a bulldog—yet they slip on 
so easily. 

Users take to them instantly. Being 
flat, Luxon Paper Clips occupy min- 
imum space in files or on envelope 
enclosures. 

Absolutely rust-proof cadmium 
finish. Low prices make quantity 
orders easy. 

Write or wire for samples, prices and 
counter display. 


CO. 


ART WIRE & STAMPING 
16-20 Boyden Place 
NEWARK, N. J. 





STULL 








IMPORTANT 


The Pelouze Mfg. Company are now fur- 
_ nishing their entirenewlineof Postal Scales, 


|} with dials that comply with the latest 


| postal laws. Send for catalogue. 


fo) | New “Duotone” finish for all 
ed Pelouze Postal Scales 


They tell automatically the exact 
amount of postage, in cents, re- 
quired on all mail matter, in- 
cluding parcel post rates by 
zones. Warranted accurate. 
Beautifully finished in the new 
“Duotone” finish, red and black 
or green and black. 





By: 
x 
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MADE IN SEVERAL 
STYLES @ INTENDED 
FOR INDIVIDUAL DESK 
@ LIBRARY @ OFFICE 
OR SHIPPING ROOM 









Dealers supplied 
through leading 
Jobbers 





~——— — 


Made in Two Sizes: 
No. 2 “Standard” capacity 2 pounds. 





| | No. 4 “Standard” capacity 4 pounds. 


| PELOUZE MANUFACTURING CO. 
| 239-942 East Ohio Steet © CHICAGO, ILLINOIS 


Original Manufacturers of Reliable Automatic Postal Scales 





New 
Product somes 




































NUMBER 
332 


OUR NEW DUPLICATING INK is a brand new product 
at a new low price . . . thoroughly tested and enthusi- 
astically OK'd by our biggest distributors. 


No. 332 is a positive Black—will not separate. Dries 
quickly on the paper—no smudge and gives off 5 to 10% 
more copies per pound. Will not dry or harden on the pad 
Performs perfectly on either open or closed type machine. 


DISTRIBUTORS—We have an attractive, profitable, 
business building proposition that will increase your 
duplicating ink business, month after month. 


Write for Details 


Ink Specialties Co. 
519-21 Se. Laflin St. 
Chieage, Tl. 
Dept. B 











The only line made with 


cloth reinforced flaps — an 
exclusive patented feature. 


Compare FIBERTEX value—the quality of 
stock, the accuracy of cutting, folding and 
cementing, the thickness of fronts and 
backs, the gussets and reinforcements. Then 
consider prices and terms. Get one of your 
customer friends to try out FIBERTEX in 
service. Illustrated price list and full de- 
tails will be sent on request. 


_ LRT JOSEPHSON 


“= MANUFACTURING 


Expanding, flat mailing and CORP. 
a. muon 
lity e Sag NEW YORK 


UTILITY expanding files, 
— Cases and Vertical 
iles. 


Chicago Office and Stockroom 
173 WEST MADISON ST. 
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TYPEWRITER 
RIBBONS 


CARBON 
PAPERS 


An Opportunity 


for Stationers 


One of the functions marking a leading 
stationer is the exclusive merchandising of 
quality lines. More than a mere symbol 
of position, such arrangement is evidence 
of recognition by the manufacturer and is 
frequently an aid to greater profits. 

Bucki supreme typewriter ribbons and 
carbon paper have been sold thru dealers 
for over thirty years—always high grade, 
produced by processes developed in life- 
long study of available materials and of 
business requirements—conceded by com- 
petent authorities to be among the best 
upon the market. 

In certain cities Bucki ribbons and car- 
bons are now handled by the leading 
dealer on an exclusive basis. If you are 
interested in establishing a Carbon and 
Ribbon department, specializing in the sale 
of these products, and building a profit- 
able business, better write us; we may 
have a proposition to offer in your terri- 
tory. 


The BUCKEYE 
RIBBON & CARBON CO. 


1458-1468 East 55th Street Cleveland, Ohio 


























APPLIANCES 


OFFIC! 


BLACKBOARDS 


SELOC GLASS 
BLACKBOARDS 


Guaranteed for the 
Life of the School 


e 
SELOC SLATE 
NATURAL SLATE 


Framed or Unframed 
Hanging Type 
or on Rollers 


BLACKBOARD 
CLOTH 


Silicate 
Book Slates 


CORK 
BULLETIN BOARDS 


Oak finished frames or unframed—AIll Sizes: 18x24 inches and up 


N.Y. SILICATE BOOK SLATE CO. 








Everybody Says: 
“IT’S THE BEST THING 
OF THE KIND EVER BROUGHT OUT” 


VEN though we knew it was good the welcome 

given the Hotchkiss Stapling Plier surprised us. 

It took the trade by storm. It made customers who had never 

heard of a paper fastener want one. It’s being used today in 

homes, offices, stores, schools, factories—by men, women and 

children. And the more sold the bigger the demand—with a 
steadily rising market for staples. 











HOTCHKISS STAPLING PLIERS has made the big news and 
sales hit of 1932. It’s the item to feature for this year—now. It 
gets you business where you never got it 
before—it builds good will and repeat 
orders—it’s useful, needed by everybody. 
If you haven’t seen the Hotchkiss Sta- 
pling Plier, send for 
your assortment, free 
window and counter 
displays, sales helps, 
etc. Everybody says 
Hotchkiss has done it 
again—brought out the 
best thing of the kind 
ever produced—a real 
money maker for you. 






Trade Mark 
Panels of 
contrasting colors 





The 


Hotchkiss Sales Cx. 
Norwalk 


HOTCHKISS 


STAPLING PLIERS 


Connecticut 






90 VESEY STREET- +--+ - NEW YORK CITY 
LooseL eat 


Meh B. fer per 


SIMPLEST HOLDER EVER MADE AND 





ONLY $390 A DOZEN RETAIL 


Two cross bars, two bolts, make 
up the F-B Loose Leaf Holder 
the simplest little holder ever 


made. And it always works. 


Firms large and small everywhere 
are adopting the F-B Holder be- 
cause it is so efficient and so 
economical. Adjustable to all 
sizes of records and distances of 
centers. Capacity is regulated 
by interchangeable posts. 

F-B Holders are practically wear- 


proof, and soon pay for them- 
Send for samples. 









sel ves. 





























MANUFACTURING COMPANY 


1228 Intervale Avenue NEW YORK CITY 
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Akron, Ohio.—The Commercial Office Supply Company been char 
tered ; capital stock, 250 shares no par value 

Beckley, W. Va.—The Raleigh Office Supply Company has been char 
tered ; capital stock, $10,000 ; incorporators—Harriet W. Barrett and C. L 
Barrett of Beckley, and Elizabeth S. Williamson and W. T. Williamson, 
of Charleston 

Bridgeport, Conn.—-Edward S. Schwerdtle has been appointed temporary 
receiver of Matthews Brothers stationery and book store, 39 Cannon street 

Brooklyn, N. suis Kirchman, dealer in stationery and toys, 400 
Grand street, has been petitioned into bankruptcy ; assets, $2,411.26; lia 
bilities, $5,851.99; Edmund F. Driggs, receiver, 44 Court street 

Chicago, I!..-The Canode Ink & Office Supply Company has moved its 
plant from 4534 West North avenue to 2849 West Lake street 


Detroit, Mich..-The Harry Davis Company, 408 Temple avenue, has 
been chartered to deal in stationery and books; capital stock, 500 shares 
no par value 

East Chicago, Ind.—-Nassua & Thompson, Inc., has been chartered to 


deal in stationery, office supplies and sporting goods; capital stock, 100 
shares no par value; incorporators—-Henry G. Thompson, Charles Nassau 
and Melvin H. Specter 

Elkhorn, Wis.—The Walworth Security Title & Abstract Company has 
been chartered to make abstracts, indices, books, etc. ; capital stock, 1,000 
shares at $25.00 each; incorporators—John T. Kenney, 8. C. Kenney and 
kK. J. Kenney 

Fort Wayne, Ind. 
Farmers Trust building, 


The Fort Wayne Frame & Supply Company, 311-12 
has been chartered to deal in stationery and 
novelties, etc capital 


office supplies, books, novelties, picture frames, 
stock, $5,000; incorporators—H. B. Grafmiller, Robert H. Baade, Francis 
L. Dibble, John L. Swaidner, L. M. Bane, J. T. McKown and C 


Mettler 

Galesburg, iil.—The Weber & Dunsworth Book Store has been opened 
at 16 East Main street. Stationery, office and school supplies will be 
carried in addition to books. 

Little Falls, N. ¥Y.—A voluntary petition in bankruptcy has been filed 


by Harry N. Whitson, secretary of Error-No, Inc 

Long Beach, Calif.—-R. Campbell, formerly manager of the H. 8 
Crocker branch, has opened a new store at 249 East Third street, known 
as the Industrial Printing & Stationery Company With good display 
front and modern fixtures, it makes a good presentation of standard lines 
of commercial and social stationery. Allen Herman, formerly outside sales- 
man for the Grimes-Stassforth Stationery Company, is in charge of the 
new store 

Montclair, N. J.—The stationery store of Harry Maskin, 549 Bloomfield 
avenue, suffered a slight fire loss July 3, due to an explosion of fireworks 

New York, N. ¥.—The Oxford Stationery & Printing Company has been 
chartered ; capital stock, 100 shares common; D. Rapoport, 276 Fifth ave- 
nue, charter representative 

New York, N. Y.—-Peckham, 
conduct a stationery business ; 
representative, 2 Lafayette street 

Peekskill, N. ¥Y.—The Samuel Skolsky Commercial Stationery and Book 
Store has been chartered 

Philadelphia, Penna.—Maxwell Stationery & Office Supplies, 215 South 
Fifth street, has been registered in the common pleas court as a commer 
cial title by Max Roetenberg, 1016 Wyoming avenue 

Philadelphia, Penna.—The Russell A. Ogden Company has been chat 
tered to deal in stationery and office supplies; capital stock, $15,000; 
Lloyd H. Ogden, charter representative, 911 Boll avenue, Yeadon, Penna 

San Francisco, Calif.—-A recent visitor in San Francisco was William 
Candlin of Coquille, Ore., who represented The J. K. Gill Company of 
Portland in the Coos Bay district 

San Francisco, Calif.—Charles R. Barry, factory representative of the 
Oakville American division of the Scovill Manufacturing Company, located 


has been chartered to 
Kraft, charter 


Little & Company 
capital stock $30,000; C 


at 430 Brannon street, has a fine new number in the six piece oxidized 
copper desk set. 
San Francisco, Calif.—-Hall & Smith, who have conducted a successful 


stationery business in San Francisco the past seventeen years, have moved 
into larger and better quarters at 411-415 Market street. They also carry 
on a printing business 


San Francisco, Calif._-A Carlisle & Company, Upham & Rutledge, Inc., 


had the pleasure of seeing a lot of new faces in their store at 135 Post 
street by offering free a copy of the new Federal tax law with a sum 
mary by a competent authority Visitors calling were simply asked to 
register their address and the name of the firm they represented 
Springfield, Ohio.—Roth Stationery, Inc., has been chartered; capital 
stock, 750 shares no par value; incorporators—Virgil Schaeffer, C. J 
Wachter and N. A. Sweeney; Pickrel, Schaeffer, Harshman and Young, 


charter representatives, Union Trust building, Dayton 








MARKING DEVICES 





Chicago, tli._-R. L. Bryan, of Meyer & Wenthe, enjoyed bis vacation 
in July 

Chicago, Ul.—-P. A. Salisbury, of the P. A. Salisbury-Schuitz Com 
pany, has returned to his duties after an extended illness 

Chicago, Ill._-A. C. Davenport & Son, 311 North Desplaines street, 
has been established for the manufacture of changeable signs, building 
lirectories, menus, etc Both Mr. Davenport and his son, F. G., had 
ween connected with another concern in this field in the past 

>_> 


New Enterprises 


Following are new concerns reported in further detail elsewhere in this 


issue. They offer possibilities of additional outlets for manufacturers iv 
this field. 

Office Furniture Store Opened._-The DeVoss Desk Company has been 
established at 1022 Third avenue, West, Seattle, Wash 

Filing Systems Store...Sam Yocum has opened for business at 318 
West Tenth street, Los Angeles, Calif., handling visible filing equipment 
and vertical card files, both new and used He had been formerly with 
the Remington Rand organization 

Stencil Duplicator Supplies... The Union Square Mimeo Supply Com 
pany has opened at 108 East Fourteenth street, New York, N. ¥ The 
principals are Joseph Kreen and I. Gorren 

Dealers Expand Lines.__The Stevens Typewriter Service, Eugene, Ore.. 


has expanded its lines, and changed the name to Stevens Office Appliance 


Company 


ST. PAUL, MINNESOTA 


Sell All 


that you can 
BUT: 


be sure of a reasonable profit, as this 
is the principal reason for being in 
business. 








Prices have been materially reduced while 
the same standard of quality remains. 





See that you have quality merchandise 
to offer the consumer who is demanding 
more value for less money. 











| 
| 
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DeLuxe 


Expanding Wallets, File 
Pockets, etc., with tan 
cloth interlocking gussets 
and reinforced flaps in- 
stantly appeal to the 
economic buyer. 

















Patent No. 1,734,642 


The wallets are packed | 
10 to a box. Just the 
right quantity for retail 
store sales. Show and 
sell them. These goods | 
are also made in the old 
style red paper gussets. 








Every buyer should have a copy of our | 
new price list No. 32 in his files for | 
reference. Remember that we stock over 
400 items in standard styles and sizes. 
Ready for immediate shipment on day 
order arrives. 


| Write, phone or wire to 


QUALITY PARK 
ENVELOPE CO. 


Service Station and Warehouse 


11-116 Merchandise Mart, CHICAGO 


General Offices and Factories 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 
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EXCLUSIVE FOR 
THE DEALER 
AND STATIONER } 
Allen & Company $$ 
‘ 11-13-15 Vandewater Street 
New York 
ONOMOR T PINS 
S THE 
PIN 
OF A 
= sus 
S=> 
(2) 
— | 
| ACTUAL 
\ SIZES 
6 5 4 = 8 4 #8 
@ FOR 
FLAWLESS 
SERVICE FRANCHISE 
INQUIRIES 
INVITED 


























William Prym of America, Inc. 
223 W. Jackson Bivd. 
CHICAGO 


4728—37th Street 
Long Island City, N. Y. 





| 








RIBBONS AND CARBON 


Boston, Mass.—The Brooks Manufacturing Company, 5 Winthrop square, 
has been organized to manufacture special carbon paper in attrac- 
tive packages, for the stationery trade. J. E. Brooks is president and 
general manager; Paul Cheney is general sales manager 

Chicago, !1i.—-Albert Hancock & Company, 19 South Wells street, has 
been petitioned into bankruptcy. 

Philadeiphia, Penna.—The Alliance Ribbon & Carbon Company, 973 
North Eighth street, has been registered as a commercial title in the 
common pleas court by Earl Herstam, 6610 Chestnut street, Upper Darby, 
Penna. 

San Francisco, Calif.—-The Pacific Manifold Book Company, many years 
in business at 764 Pacific building, has opened new quarters at 51 Second 
street. 








PENS AND PENCILS 








Chicago, Ii!.—-B. J. Powell, of the local branch of A. W. Faber, Inc., 
spent several days at the factory, Newark, N. J 

Chicago, tll.—C. W. Priesing has been appointed general sales manager 
by The Wahl Company. He had been sales manager. A. A. Herschler, 
formerly vice president in charge of sales and advertising, has resigned 

Des Moines, lowa.—Shirley Thornton, formerly with the W. A. Sheaffer 
Pen Company, is vice president of Ideas, Inc., an advertising business. 

Janesville, Wis.—The airplane of Kenneth Parker, sales manager of 
The Parker Pen Company, was destroyed by fire some weeks ago. The 
plane was in the hangar of the Janesville city airport, in which five 
other planes were stored. 

San Francisco, Calif.—Oliver Pierce, representing The Conklin Pen 
Company, reports the trade much interested in the new brown-and-pearl 
set of the ‘‘Nozac’’ line because of the ‘‘turned-up,’’ or ‘‘two way’’ point, 
and also the gauge which registers the amount of ink still in the barrel 

San Francisco, Calif.—The W. A. Sheaffer Pen Company is stopping 
the crowds by a wonderful large window display on Market street. The 
background is a jetty black, against which the merchandise stands out 
strong. The two automatic pens always writing interest much. ‘‘Skrip’’ 
is well set forth; and enough model sets are arranged to make an inter 
esting variety. 

San Francisco, Calif.—-Charles H. Hyatt has succeeded E. J. Humphreys 
as Pacific Coast representative of the C. Howard Hunt Pen Company, 
Camden, N. J. Mr. Hyatt has been making the western territory fifteen 
years, where he already represents Acco Products, the Defiance Sales 
Corporation, and the J. L. Hanson Company. Just at present he is taking 
a vacation in the Sierras, but otherwise is on the job at 909 Geary street 
E. J. Humphreys, who is retiring from active service, has been calling 
on the western stationery trade the past twenty years. 

Toronto, Canada.—Walter S. Stewart, of the American Lead Pencil 
Company, New York, N. Y., has become manager of the Venus Pencil 
Company of Canada. 


BUSINESS OPPORTUNITIES 


Important to Manufacturers 


The following detailed inquiries, recewed direct from readers of Orrice 
APPLIANCES, are tangible business opportunities. 


Wanted Abroad 


Office Machines for Belgium.—aA leading typewriter company abroad is 
interested in securing a direct agency for Belgium covering adding and 
calculating machines, as well as all first class machines for office use 
(typewriters excepted). Offers should be addressed to Fabrique National, 
6 Place de la Justice, Brussels, Belgium. 


Wanted Here at Home 


Business Record System.—David E. Fisher, Lock Box Hummels 
Wharf, Penna., is in the market for a detailed business record system to 
meet the needs of a printing and direct mail business. He also wishes 
specialties which can be handled by mail and through salesman. Has a 
country-wide clientele for the printing department, and can sell specialties 
as well. Is also interested in opening a branch office supplies and station- 
ery store in a city of 16,000 population with wide trading radius—will 
operate store on a commission basis, and undertake to render a real 
service. 

Direct Sales for Middle West.—The Sheppard Company, 59 East Van 
Buren street, Chicago, Ill., has succeeded to the loose leaf and stationery 
lines handled heretofore by The T. M. Sheppard Company. The Sheppard 
Company wishes additional lines to sell direct to the user, preferably in 
the middie west. It has good coverage in that region. 


——— SP 


Commerce Department Trade Opportunities 


Inquiries sent to the U. 8S. Commerce Department from represen- 

tatives abroad. Recognized business establishments can secure 

names and addresses on pee to the Bureau of Foreign 

and Domestic Commerce at Washington, or to the district and 

co-operative offices, mentioning the file number of the trade 
opportunities wanted. 


Appliances, office, Naples, Italy.—No. 58,450; agency desired. 

Binders, correspondence, loose leaf; cardboard, letter and cap size, 
Barranquilla, Colombia.—No. 83; purchase contemplated. 

Devices, loose leaf, Naples, Italy.—No. 58,450; agency desired. 

Machines, counting, Kovno, Lithuania.—No. 295; purchase contem- 
plated 

Machines, typewriter, Przmysl, Poland.—No. 89; purchase contemplated 

Nibs, steel pen, Bangalore, India.—No. 58,480; purchase contemplated. 

Paper, stencil, for duplicating processes, Montreal, Canada.—No. 27, 
agency desired. 

Parts, typewriter, Pernambuco, Brazil.—No. 243; purchase or agenc* 
contemplated. 

Ribbons, typewriter, and carbon paper, Montreal, Canada.—No. 
agency desired 

Ribbons, typewriter, and carbon paper, Pernambuco, Brazil.—No. 243 ; 
purchase or agency contemplated. 
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WHY GAMBLE? 


You may land the order but lose the 
customer! 


Don’t forget 


When the customer demands price he 
also expects quality workmanship. 


In Oxtord Filing Supplies 
you can offer 


Top Quality for those who can afford 
true economy. Other grades priced to 
land competitive orders. 
workmanship on all. 


First class 


You know the Oxtord 
Reputation for Quality— 


WHY GAMBLE? 


Get the price business with Lenox grade 
cards, Oxford 700 series folders, “Broad- 
way” Guides. 
prices to— 


Send for samples and 


Oxford Filing Supply Co. 


340A Morgan Avenue, Brooklyn, N. Y. 





opportunity for capable 
and aggressive dealers to 
distribute 


Pelican-O-Typ 
stencils and other duplicating 
supplies. Several choice terri- 
tories still open. Write TODAY 
for price list and samples. 


4 at 
Manhattan 
Stencil Corporation 


401 BROADWAY a2 NEW YORK -4 


v- 
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Instantly Moistens — Practical 


— Convenient — Simple. 
A beautiful Nickel-Plated Article. Always ready 


for use—no waiting. Leak proof water container. 
Positively sanitary, non-sticky. 


The Famous Argus Specialties. 
Paper Clips 





Pen and Pencil Clasps 
Typewriter Erasers 
Sanitary Moisteners 
Ask your dealer for Prices and Discounts or write 


ARGUS MANUFACTURING CO. 
CHICAGO, ILL. 


1134-44 N. KILBOURN AVE. 
Dealers: Write for beautiful counter-easel. | 
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INTERNATIONAL 


VE BV SCOTS 


CGOG000060609 


The 
Aristocrat 
of 
Rubber 
Keys 





Write now for a 
sample of this new 
key and for full in- 
formation regard- 
ing the package of 
gold and the new 
window display 


Munson Supply Co. 
348 Hudson Street 
New York City 
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SCHOOL SALES! - - - SCHOOL SALES!! | 


QUALITY—COMPLETE SELECTION AND PRICE RANGE 


Now is the time to stock 
up on Zipper Binders, Zip- 
per Envelopes, Brief Cases, 
and leather goods for the 
school trade. Cases that can 
be retailed from $1.00 and 
up. 

Samples and information 





upon request. 


LAA . == . ce 
Auisdsede Metals Used STEIN BROs. MFG. CO. CHICAGO SPAMS LLINOIS 






























| PERFECTION | SALES LETTERS 
DA Ly Need the Support of 
REMINDER SALES LETTERHEADS 





Your letterhead frequently is all chat 
your prospective customer sees or knows 
of your business. In appearance, it ought 
to be on a par with your best dressed 
salesman. 


In context, it should give the important 
facts of your business; its general im- 
pression should reflect the character of 
your business; should suggest the prin- 
ciples of action which have directed the 








THE PERFECTION DAILY REMINDER is made in three 

size +x< % it ches, 5x8 inches, 6%4x10 inches, and can be had 

in five finishe Blac k Ena nel, Olive Green, Mahogany, Statuary progress. 

Bronze —~ "Bi Bra : The bases are made of steel and 

eq » tobe plug at e ot corners hicl ) nt 

equipped with canine’ de deh. the oaks nee oelaeel on 6 We make good letterheads. We can 

high grade 16 Ib be. ml paper t he » « each sheet : pears . 

the past, the » cial ie conieg aaa. Cueey make one that will represent you worth- 

The Pertect Dail Reminder can also be used as n ad i i 

vertising med — ~ avin ne the plate Imprint sales and ily, oy business day of the year. If 

further details on request you are interested, we should like to ask 
een eee you some pertinent questions and make 











some valuable recommendations. 












Sales Corporation 
American Embossing Company 
192-96 SENECA ST. BuFFALO, N. Y. 


NOW!RENTan Auto- -typist 


Know before you buy 
that it will save its price 
in clerical work, that it 
will increase the effec- 
tiveness of your repetitive 
letters by making them The Auto-typist is a pneumatically operated 


Stationers’ Glassware, Hardware and Specialties 





72-78 Spring Street New York, N. Y. 


























pr” 


MEANS 5 tb personal. Then—by our + rpewriter thet ae repetitive letters, in- 
new plan, you may apply ney Ab y pat of « typ * typist's time i 
the rentals to the purchase Milling in names and special data, 


MACHINE— 
Fills Every Customer’s Needs 


American Numbering 9) A. 
Machine Company 1 S345 
Brooklyn, N.Y.,U.S.A. _ 

Chicago Los Angeles Fac-Simile Impression 


and own your Auto- 
typist. 


American Automatic 
Typewriter Company 
232 West Schiller St., Chicago, Ill. 
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RIBBONS 


Dealers 


Sansom at Tenth Street 


U.S. TYPEWRITER RIBBON MFG. CO. 





CARBONS 


ESTABLISHED 1895 


Inquiries Solicited 


Philadelphia, Penna. 











FREE RAND 


Reg. U. S. Pat. Off. 

It Can’t Slip Out Until You 
Release It. That’s the Free 
Hand binder—a handy little 
device, requiring only one 
hand. Papers are held securely 
until wanted, then released at 
The Free Hand is 
practical and 
Ask for 
descriptive price list and stock 


a touch. 
thoroughly 
needed in every office. 





sizes. 


FREE HAND BINDER COMPANY 


74-76 BEEKMAN STREET NEW YORK, N. Y. 














New Air Mail Accuracy 


5S) Requires 
New 


Scales 





The Post Office Department now permits a variation of only five 
grains instead of one-thirty-second of an ounce as heretofore. Old 
scales will not weigh to that fine precision. It is found in the new 





MAILING LISTS 


Pave the way to more sales with actual names and ad- 
dresses of Live prospects. Get them from the original 
compilers of basic list information—up to date—accurate— 
guaranteed. Tell us about your business. We'll 
help you find the prospects. No obligation for 
consultation service. 













Mailing LIS CAIALO 
Gives counts and prices on 8,000 lines of busi- 
ness. Shows you how to get special lists by 
territories and line of business. Auto lists of all kinds. 
Shows you how to use the mails to sell your products 
and services. Write today. 

Polk Bldg. 


R. in POLK & CO. Detroit, Mich. 


Branches in Principal Cities 
World’s Largest City Directory Publishers 
Mailing List Compilers. Producers of Direct Mail Advertising 


4% 





Business Statistics. 





improved Triner Model 9 T Beam Postal Scale for weighing and 
checking air mail, foreign mail, and general mail. The United 
States Post Office Department has placed an initial order for 11, = 
and since we received an additional order for 7,500 of these scales 
for use in various post offices. 

Air mail with insufficient postage goes by rail. Many letters which 
apparently require five cents according to old scales, will require an 
additional ten cents because of new government exactness. This 
new scale will save costly delays and embarrassments. 


A LIVE OPPORTUNITY FOR STATIONERS 
This improved model is the finest as well as the only one es = will 
meet the new requirement for accuracy within five a. Impor- 
tant refinements which will appeal at once to intelligent business 
men have made this accuracy possible. 


Inform your sales staff of the new government accuracy in postage 
and build new friends now by featuring this new Triner product. 


Triner Seale & Mig. Co. 


2714 W. 2ist Street, CHICAGO 








* - 
THE mp --- for Profits! 
Your customers will want the 
THISMODEL ‘**Bump?’’ because of its low 
< 00 cost, economy in operation, 
3 - convenience and quick action. 
lo a Four models—two styles. They 





are profitable for you, too. 


Write for Dealers’ Proposition. 


THE BUMP PAPER FASTENER CO. 


DEPT. O 


LA CROSSE, WISCONSIN 


Eastern Representatives 
Seymour-Conover Co., 350 Broadway, New York City 


























Q4 
IMPROVED _R , 
CONCENTRATED (KOR met t O) 
: 2 Bea a STENCIL 
} CORRECTION 
FLUID 
for all 


makes of stencils 
Bakelite cap 
Cellophane Sealed 
Attractive Display 
Liberal Discounts 


S 
WILL NOT Prev on tvat 
KOR-RECT-O CO. 23 Beaver St. New York 


= 












OFFICE APPLIANCES 






Build your type- 
writer ribbon busi- 







ness under your own 
private brand. 





Reel business (144 
yards) our specialty. 






Write for quotations. 
Inter-State Ribbon & Carbon Co. 


MANUFACTURERS 
5913 Denison Ave., Cleveland, Ohio 


A he he 














Sales Books 


Keep blank sales books on 
hand always. Big, steady 
demand; long margin. Get 
our prices before you buy. 









Also ask for liberal dealer agency 
on printed sales books, manifold 
books, cafe checks, etc. Orders 
easy to get, easy to handle. Bet- 
ter quality, quicker service, 
closer co-operation. 


Let us quote on books for your 
own use, too. 
ADAMS BROTHERS 


COMPANY 
Sales Book Makers Since 1890 


Seeeeeeeeeen 




















TOPEKA, KANSAS 













DEALERS WANTED 


\ for a patented typewriter 

cushion key, with advan- 

tages and merits no other 

key possesses. You'll get 

MORE key business - 
lling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co. Inc., 
29 Columbus Place 
Brooklyn N. Y. 











MARTENS TYPE CLEANER 


The exclusive patented 
applicator (combining felt 
and brush) in every bottle 
of Martens Type Cleaner 
meets with instant approval. 


Free Introductory Offer! (ag 


Write for liberal discounts 
and free introductory offer. 


RETAIL PRICE 50 CENTS 





in Every 
Bottle 


MARTENS TYPE CLEANER CO. 


121 East 27th Street NEW YORK 


—— BP PLL LA 


Templar — 


The Aristocrat of Pencils 
OF GENUINE SOUTHERN RED CEDAR 


The popular leader of the 
RELIANCE LINE 
OF PENCILS, PENHOLDERS AND ERASERS. 
RELIANCE PENCIL CO. 


GENERAL OFFICES: 


77-779 Broadway, New York 


FACTORY: 
Mr Vernon, N. Y. 


, 
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Loose Leaf Rings 


No Large Brass 
Joint to Tear Nickel Plated 
Paper FIVE SIZES 


Inside Diameters 


Open Easily, 


1"—1.75 “ 
5 mea 114%—2.65 “ « 
ecurely 2”"—3.50 “ “ 


For loose leaf books, binding reports, blueprints, etc. 


Write for information Loose Leaf Metals 


on our line of...... 


The E. W. Carpenter Mfg. Co. 
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Efficient and economical 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers 













we 


Stanley R.Bristow 
24 Central Ave.West Orange,N.J. 
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sticks firmly, but peels ... 


This special adhesive, Grippit, holds like rubber 
bands—hundreds to the square inch—as long as 
you want adhesion. If you wish to change the 
position of paste-ups, to remove articles displayed 
on windows or walls, you can peel off Grippitted 
work like adhesive tape. . . Write for newly de- 
larger tube —Free—to Harriman-Welts 
Summer Street, Boston, Mass. 


signed, 
Products Company, 200 





“FORCE’’? PRODUCTS 
for PROFITS ... 


Built to give the user long serv- 
ice; priced low enough to assure 
a good volume of sales; worth 
selling because ‘‘Force’’ gives the 
dealer a substantial margin of 
profit. Orders promplly filled. 


WM_A, 


IFORCIE 


& CO. INC. 


105 Worth Street, New York, N. Y. 








No. 150 
Automatic 





Numberer 















BOEHNER 


Improved 


CARD HOLDER 


Stationers and printers 
use it to build up their 
volume on business and 
personal cards. It takes 
the regular loose cards, 
holds them firm, keeps 
them clean. Holds = 
one as securely as a 

full case Imported morocco binding—metal parts highly 
nickeled—28 different sizes. 

We manufacture leather novelties only—we do not compete 
with engravers or printers. Please mention size in asking 
for prices. 


LEATHER MOVELTES 








22 Fos erases 
Avmoes wore 






Address, Department OA, 


roved Boehner Binder Co. 


1 am Fox Street Aurora, Illinois 
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Can You Deliver Merchandise? 


That’s about all there is to it for those 
aggressives covering the big field for 


STURGIS Posture cHairRs 


QUICKLY, COMPLETELY AD- 
JUSTABL E WITHOUT TOOLS. 


















All executives who appreciate 
efficiency, alertness—‘‘a full 
day's work at a full day's 
y"'—are quick to grasp 
their advantages on this 
profitable, complete 
line. Sold exclusively 
through dealers. 


Manufactured 
by the makers 
of the famous 
STURGIS All- 
Metal Stands. 





STURGIS POSTURE 
CHAIR COMPANY 
STURGIS AAICH. 

























YOUR 
of ©] =m 4 


RELIABLE 5 


NEW WHOLESALE CATALOG 
AND REFERENCE BOOK 


= No. 700 < 
52 pages of information including ——— yy: of all types 
of office te) 
test adding machines for accuracy, etc., 
price of only 25c. 

Send for your copy today! 


~a & & 
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! 
RELIABLE 


aoe TYPEWRITER & ADDING MACHINE CORP 
303 W.MONWROE ST.. CHICAGO, ILL..., 


SCHOOL CHILDREN 
LIKE THIS SERIES OF 
HISTORICAL HAND BLOTTERS 


A new series decorated with a picture 
and brief biography of famous American 
Statesmen. Size 4x9. Each package 
contains 4 subjects in 3 assorted colors. 


Retails 10¢ Pack of 12 


Sample Counter Display box containing 
36 sets sent on approval. 


STATIONERS SPECIALTY CORP. 


151 LAFAYETTE ST. DEPT.D6 NEW YORK CITY 











































5,000 Staples in 
(1) Loading 


N? wobbly tin gadget, 
this Eveready Stapler. 
No, sir! It's built to 
work right, and finished 
to do credit to any desk. 
Makes its own staples — 
cannot clog or jam. In 
attractive enamel Olive 
vreen finish. 


“The Result of Long 
Experience and Knowl- 
edge of Requirements” 


MUVEL A 


EVEREADY MFG. CO. oF Boston 


34 Southbridge Street, Worcester, Mass. 














The Fulton Man Says: 


Fresh, new items, cleverly handled are worth 
their weight in interested prospects. A_ select 
stock of Fulton Stamp Pads, Daters, Numberers, 
Sign and Price Markers and rubber type outfits 
will earn an extra profit for you. Send for in- 
formation. 








ORI-AWZT 
STAM 


i 


Fulton 
Specialty 
Company 
Elizabeth,N.J. 























OUT OF SIGHT—SALES STOP 
Display COIT’S improved Lettering 


The Right Pen for Every 


Kind of Lettering 
DEALERS: Send for assort- 
, ment of 12 pens 3 of each 
popular size on special coun- 
ter display card for 30 days 
sales trial, prepaid. 
meee of stores in your 

hborhood need COIT’S 
P S and will buy them 
from you when displayed. 
; ASK YOUR JOBBER 
> THE BRIDGEPORT PEN 
COMPANY 
Bridgeport, Conn. 


U.S. A. 
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OAKVILLE -AMERICAN 
ry? i, 
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PRAAAAAAAAA 


OAKVILLE-AMERICAN PIN DIVISION ig 


"Ounme 
ate RING 


TIC 


SAN FRANCISCO 


Scovill Manufacturing Company 
WATERBURY. CONNEC 


NEW YORK CHICAGO 





**The Yellow Box Line” 
Thumb-tacks, Tak-a-pins, ete. 


OAKVILLE 
Pins, Clips, Fasteners, 


Oakville 











OFFICE APPLIANCES 





Feature the clear, 
lasting impressions 


VICTORY 
STAMP PADS 


Your trade will appreciate the extra quality in Vietory 
Stamp Pads. Made of high grade, long wearing materials 
| inks of brilliant hue and fast color. Six sizes, from 2 x 3 3, 
| inches to 4 x 9 inches. 
YOUR OWN BRAND 
can be used to play up your rubber stamp department and to advertise 
your entire business. All our items can be put up under your imprint. 
Our price-list (sent on request) includes many stationery items: 
STAMP PADS INKS MUCILAGE PASTE SEALING WAX 


LUTHER INK AND STAMP PAD CO. 
55-57 EAST PARK ST. | NEWARK, NEW JERSEY | 











A Distinctive Line 
that will hold your trade 
TURNER & HARRISON 
STANDARD, SILVER-ALLOY 
and GOLD-PLATE PENS 


Smoothest, slickest pens made 
Catalog on request 


TURNER & HARRISON PEN MFG. CO., Inc 


Hstablished 1876 
PHILADELPHIA, PA. 


IMPRINT PENS A SPECIALTY 

















The New No. 4 Model . 


EXCELLOSCOPE 
STENCIL TRACER 


Complete °7.50 


For tracing pictures, cartoons, de- 
signs, ruled forma, ete., on stencils for 
reproduction on AN Y Stencil Duplicator, or with ink 
for Gelatin film or composition Duplicators 
Completely equipped with Sty us, Sereen for shading, Writing 
Plate, Electric Cord, Plug, Socket, Socket Hi 100 r, Assort ment of car- 
toons, Art Designs, Complete Instructions, ‘Scorer oat Aut for $7.50 


OTHER FAST SELLING PRODUCTS FROM OUR DUPLICATOR DEPT. 
Excellograph Rotary Stencil Scope Lighting Equipment $2.50 
Dupheator $37.50 Pooney Lraser and Brush Holder .25 
Legal Two-faced Gelatin Film Dup. 7.50 Modern Note Copy Book Holder 1.75 
No. 5 Double Glass Excelloscope. 11.00 Key Ring Polisher . 1.46 


PITTSBURGH TYPEWRITER SUPPLY CO. 
Suite 572 James P. Durkin, Gen. Mer. 
339 FIFTH AVE. Liberal Discounts to Dealers PITTSBURGH, PA. 



















MARKILO 








INDEXER STRIP 
TRANSPARENT 


GUMMED 
s FASTENERSE 





MARKILO Rovelogys ore in all ring-book sizes. 
} Cae cape ER Suri (bien label wae -to-cut. 
ansparent signals, card cases, etc. ample on request. 
The Dozen System vs. De Booklet Mathamerica 25. 


Markilo Co., Mfrs.,936c W. 63rd St.,Chicago, U.S.A. 











H. A. INK 
ERADICATOR 


Erases ink marks quick, from 
paper or white cloth. It is the 
kind of eradicator, busy book- 
keepers need—no delay, no repe- , 
tition; just apply and blot. Used ' hy 
every day—sold by Stationers 
everywhere. Sample with prices 
and trade discount on request. 


H. A. Ink Eradicator 
Company 


1545-47 W. Farms Road, New York, N. Y. 








Above Below 
| THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 








Azora air cushions and twirlers, two 
highly practical accessories, are mak- 
ing typewriting easier for thousands 
of users. Sales, both new and re- 
placement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 


PAT. DECEMBER 21, 
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, _ vy G MONEE A PROFIT builder 


Clarotype is not a one-time seller. The purchaser of Clarotype 





. . s reorders Claro » becaus it gives full lue, is reliable, and is 
SALES—Experienced salesmen with recognized follow- rte ge aaelieal 02 S00. Gecuande of seenegraghers reorder 
ings. Clarotype each year. 

WAREHOUSE—Strictly modern, sprinklers, night patrol, ; 
lowest insurance rates. ci7 ° E 
DELIVERY AND INSTALLATION—Prompt, efficient ; 
and skilled. The Modern Type Cleaner 
Here is a real selling service for furniture manufacturers who gS Pee 
ere in need of good distribution in the New York territory es neil hy pom mg Whe pe on Me py - 
—at minimum cost. Full information on request. Write or tractive display container) and see how this 50 cent product will build 
. worthwhile profits for you’ If you are skeptical about ordering— just 
wire. consider that over 3500 dealers stock Clarotype year after year Order 
from us or your jobber 
METROPOLITA N FUR NITURE SERVICE THE CLAROTYPE COMPANY, Inc., 16-J Hudson St., New York 








627-29 W. 43rd St. New York 






























Color is the life of type- 
writer ribbons and carbon 
paper. 


The New Hanson 
International 


s Paatal Seale 
No. 1546 Postal Scale Strength and perma- 


nence of color are the excel- 


Correct postage cost auto 

matically computed for pra ling features of CODO Ribbons 
tically evervthing to he and Carbons. 

mailed, from an air mai f i 

letter or first-class (both do | Boe ii Color can help you be- 
mestic and foreign) to parcels i! h HANSON come the leading distributor 
post shipments up to 2 4 i INTERNATIONAL of ribbons and carbon in your 
pounds. This wide range of H HE SCALE territory. 

automatic computing is ac- | i i . 


The quality of CODO 
Ribbons and Carbons is fit- 
tingly exemplified in their 
modern, brilliant, attractive 
packing. 
Proof and full information 
on request 


The Codo Manufacturing Corp. 
New York Coraopolis, Penna. Chicago 


complished on a single scale 
by means of a combination 
of front and side dial charts. 
All figures are the 

New Rates in Effect July 6, 

and Oct. 1, 1932 

Complete details of this com 
pact, handsomely designed 
and finished Hanson Inter 
national Scale, with trade proposition, sent to Stationers on request. 


| HANSON SCALE COMPANY “28ies3é" 


Acme Letter File Co. 


22 years engaged in STANDARD Dust 
the exclusive manu- Pree! File made 
facture of 


BOX 
LETTER FILES 
A comptete line—bigger 


and better than ever 
for less. 




















ENVELOPE 
SEALER 


nam ~~ = $42 


Stack envelopes in tray, turn the crank and watch the 
sealed mail pile up. Office equipment dealers write for 
liberal sales proposition and sample machine on approval. 


THE OFFICE APPLIANCE COMPANY 
191-195 Devonshire St., Boston, Mass. 


168 PARK ROW 
NEW YORK, N. Y. 

















‘) FROM NOW ON 


we shall fill your 
orders with 





“STEEL-STRONG” 
































BEACH’S po the greatest convenience in 
“Common Sense~ ndling and storing wrapped coins, 
Expense and require the least space in the vault. 
-Xpems Made of sheet steel, they last a life- 
Books time. Enameled in colors indicating 
- The ‘‘Steel-Strong” Line Coin denomination of contents, copecity is 
containing calendars Wrappers, OldStyle, Automatic indicated on front of tray. Sol through 
for the last half of and Tubular — Coin Bags and dealers everywhere; send for catalog 
1932 and all of 1933. Storage Trays — Bill Straps, 2 and proposition. 
styles — Coin Bag Seals and 
Write for prices and Seal Presses - ~ Currency Racks 
Handy Wrapper Cabinets The C. L.DOWN FY CO. 





quantity discounts. Manual Coin Counters —Tell- . 
er's Moistener. 941-3943 CLARK ST 


BEACH PUBLISHING CO., 1351 Book Bldg., Detroit, Michigan CINCINNATI, OHIO 



























PEERLESS SANITARY LINE 


PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all 
sizes, mail and tape baskets, space baskets, 
built up trays, locker baskets, PEERLESS 
paper burners, wire globe guards, office 
artitions, wire guards, etc. SPECIAL 
WIRE GOODS MADE TO ORDER. 


tee PEERLESS 
RRS WIRE 


ay GOODS CO. 





WNW 2720 Ferry Street 
y VAAL SA 
BoM UATETTE 

















The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





SPECIMEN IMPRESSION LEVER SEALS 


POCKET SEALS 
Cook Self - inking Numbering 


e 
Rotary Dater Rubber Stamps Machines 








NAME PLATES 
BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 








OFFICE APrLiANCES 


THE STATIONER’S 


SCRAP 
BOOK 


IDEAS 


PRICE sa POST FREE 


The most valuable 
moneymaking volume 
ever placed before the 
Stationer Trade—Con- 
tains nearly 200 hints in 
connection with every 
department of your 
business. 


Press Comments: 


The book contains some 178 pages of common sense sugges- 
tions for commercial stalioners and dealers in office equipment. 
It is conveniently divided info four sections, as follows: 
Organization; Adverlising and Publicity; Selling Ideas; Win- 
dow Display and Selling Ideas for Specific Lines. An index 
in the front of the book classifies the subjects treated and gives 
the numbers of the pages where the stalioner may find sugges- 
tions on the particular phase of his business thal he may be 
interested in al the time. The subjects run all the way from 
account books to window dressing and are wrilien in such a 
way that the volume is an excellent reference book. 

—Office Appliances. 


The Scrap Book can be dipped into almost anywhere, and 
useful hints on a wide range of subjects, presented in a very 
readable form, will be found on every page. 

—The Newsagent, Bookseller's Review and 


Stationer’s Gazette. 


It was a distinctly good idea to bring together such a series 
of approved ideas, and the volume should meet with a warm 
welcome. —The British Printer. 


A good idea in ilself and admirably carried out. 
—The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, Ltp. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C., ENGLAND 
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Ribbon and Carbon Dealers—Stationers—ATTENTION 


PROTECTION FOR YOU 


UR sales policy is EXCLUSIVELY WHOLESALE— 

always has been. Our line is STRICTLY A DEALER’S 

LINE—lInked ribbons—Carbon papers—Roil carbons—Honest 

Values—Uniform Goods—developed through years of experience in 
meeting and solving Ribbon and Carbon Dealers’ problems. 


Successful dealers throughout the world give us their confidence and 
patronage. They KNOW our STRICTLY WHOLESALE policy 
merits their confidence and have found it insures their PROTEC- 





“The Complete Line” Too 


> Bes 


561 GRAND AVE. 





Opposite the new 
Waldorf Astoria 


ELTON 


at 49* and Lexington NEW YORK 






It’s just as important to live in a high class hotel 
as itis to wear good clothes, belong to a nice club 
or have respectable, congenial friends. The Shel- 
ton offers its guests many opportunities, includ- 
ing a friendly management; an hotel where you 
are welcomed and not tolerated. Rates are 
recently reduced, Rooms from $50 per month 


upward. A Room for as little as $2.50 a day. 


Club features (free to guests) are as follows: Swimming 
pool; completely equipped gymnasium; game rooms for 
bridge and backgammon; roof garden and solarium. 
Restaurant and cafeteria service at reasonable prices. 


Stationers and Specialists in Ribbons and Carbons, deal with Storms. 


The best insurance for your independence. 


RIGHT PRICES—RIGHT GOODS—AND 
PROTECTION FOR THE DEALER. 


STORMS COMPANY 


Makers of “The Complete Line” of Carbon Papers and Inked Ribbons. 


BROOKLYN, N. Y. 














re 


For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently ay 
out new metals embodying latest developments an 

improvements, this service is exceptionally valuable 
in its field, 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 


6816-6824 Arsenal St. ST. LOUIS, MO. 
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As pioneer desk makers of New No. 800 Series Chairs in 


Jasper, Indiana, we can offer Solid 
you the best in high quality 
desks, time tried and quality 


tested for fifty-two years. Rich, Durable Finish. 
The JASPER _ The JASPER 
DESK CO. CHAIR CO. 





Pleasing Design, with a Deep, 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class con- 
dition, without damage. 


JASPER, INDIANA 


OFFICE APPLIANCES 


American Walnut: A 


We solicit your inquiries. 








CHICAGO REPRESENTATIVES: 


For Jasper Desk Co., Louis H. Farber, 7300 South Shore Drive (Phone Saginaw 8785) 
For Jasper Chair Co., William H. Brown, 4504 S. Wells St. (Phone Boulevard 7957) 
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“MON BUREAU,” 186, Faubourg St-Martin, PARIS, Xeme Arrt. (FRANCE) 
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“M. B” stands for “MON BUREAU” 


66 99 To us 
M. B. To you “M. B.” stands for “MORE BUSINESS” 


If you want to extend or enlarge your trade, here is an opportunity for _ 
American goods are extremely popular in France and much needed, too. 
especially applies to office furniture and all modern business appliances. 


is 


To sell your goods in France, you should advertise in the 
right French medium. Now, this right medium is M. B. 
because it is the progressive business publication “par 
excellence.” As a matter of fact, M. B. was the first to 
advocate highly efficient business methods in France and 
was the pioneer of modern office equipment in this country. 
So it is no wonder that it is read all over France, Belgium, 
Switzerland, Spain, Italy and Rumania, by the most 
progressive firms, that is by the firm that is likely to be 
interested in your goods. 


Advertisements in this magazine are practically sure to 
bring trade for you because it reaches the very public you 
are anxious to get at. 


Write today to the Advertising Manager of M. B. He will be pleased 
to send you a free copy of this interesting publication. His depart- 
ment will write ads that pull for you or translate your copy into 
French just as you like. 
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THE TYPEWRITER DEALER 
WHO WISELY SELECTS 


his source of supply has a decided advantage. Choose the leader 
in an industry where you can get high quality at low cost with built-in 
every day good service, resulting from years of experience in serving 
only the typewriter dealer. 


OUR NEW CATALOGUE 


If you have not received our new catalogue, it would 
be a great pleasure to send you one or more copies. 


AMES MEANS EXCELLENT SERVICE 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Export Dept. Great Britain Office Branch Office 
50 Lispenard St., New York Longs, Ltd. 583 Market St., San Francisco 
79 and 80 Queen Street, London E. C. 4, England 





TYPEWRITER PARTS—TYPEWRITER TOOLS—RUBBER PLATENS 
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The [ine of Lowest Ultimate Cost 
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An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 





Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost’’ meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U. S. A. 














OFFICE APPLIANCES 





. ° e = =WHAT you want when you want 
it — delivered per schedule — right on the dot 
— that’s what we mean by Service. 


@Perhaps 50% of your orders call for special 
size binders, books, or systems? All the more 
reason why you need our kind of service. Your 

customers hate to be stalled. 


® Maybe you are operating with minimum stock- 
on-hand ? Then our guaranteed service is vital to 
your business success under today’s conditions. 


@ Give Faultless service a trial. What do you 
need? If it's loose leaf, we make it — and 





Thumbs 


Down on probably originated it. 
DIRECT 
SELLING ® Remember — we have a Complete Line of Loose Leaf 


Goods, as well as the famous Flexi-Post Binder. 


STATIONERS LOOSE LEAF CO. 


MILWAUKEE NEW YORK 


—— The favLTLEsgy Line | 


















































You! 
You who think! 


You with some initiative and a little courage! 


Now is your opportunity! 

While the doubters go on doubting! 

While hesitaters keep on hesitating! 

While those who are waiting for yesterday to come back keep on waiting. 


There is business to be had and orders are being placed now, as is usual in 
normal times, with those who are so alert and aggressive to-day as to warrant 
the expectation that they will be in business to render service to-morrow. 
Thousands of interested business people—their patronage and good-will is val- 
uable—are going to the National Business Show very soon to see Who is Who 
now. 

Enterprising Office Equipment people everywhere—you, your employees, your 
agents and dealers and others in the industry all over the world will either see 


the exhibits at the forthcoming National Business Show, read the published 
detail articles about them or learn from others as to “who exhibited this year.” 


Open Public Demonstration is the unquestionable proof—yours if you will. 


At the Grand Central Palace, New York City 
October 17th to 22nd Inc., 1932 


Send now for complete information about space before it is too late. 


NATIONAL BUSINESS SHOW COMPANY 


INCORPORATED 
Frank E. Tupper, President E. O. Tupper, Secretary 


50 CHURCH STREET—NEW YORK 


Cuicaco: 417 $. Dearborn Street C. H. Hunter, Manager 








Hy aA FOREST 


OF KEYS... 





CONSIDER THESE IMPORTANT SUNOSTRAND FEATURES 


i1—Ten numeral kevs in togical common sense arrangement. 2— All keys under 
the fingertips of one haud. 3— Columa selection is automatic. 4 — DIRECT 
subtraction with eredit balance feature. &S—Increased speed... 
greater accuracy.6@—Tup your figures out exactly as you'd write them with a pencil. 






NUMERAL 





... WHEN TEN 


ARE ALL YOU NEED! 


@ Common sense says that ten numeral 
keys are plenty...one key for each num- 
ber. Why make figuring complicated? 
Ten numeral keys should be enough. And 
they are enough. 

Especially when they're arranged the 
easy, Sundstrand way...under one hand... 
so that each finger rests naturally on its 
own keys. With one hand you “tap” the 
figures, and the machine computes and 
prints the answer. That’s all there is to it! 
Hard work...errors...are out. Speed... 
accuracy ...are in. 

There are Sundstrands to add, subtract 
and multiply. With credit balance feature 
if you need it. Manual or electric opera- 
tion. And sizes to suit your requirements. 

You can buy a Sundstrand for as little 
as $100. 


There never was a Sundstrand that couldn't pay for itsely 


Adding Machine Division 


UNDERWOOD ELLIOTT 
FISHER COMPANY 


Typewriters . Accounting Machines 
Adding Machines 
342 MADISON AVENUE, NEW YORK, N. Y. 


Sales and Service Lverywhere 














